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State of the nation’s economy: 


Up 

Raw SHIPMENTS—Railroad freight 
loadings are expected to total 8,- 
:90,233 cars in the third quarter, an 
increase of 2.7 percent over the 
same period last year, according to 
the 13 regional Shippers Advisory 
Boards. 

Papersoarp Output — Production 
for week ended July 7 gained 21.4 
percent over same week a year ago. 
New orders were up 18.4 percent. 

Bank Cuearincs — Totaled $14, 
660,778,000 in 25 leading cities in 
the week July 7. This is 12.1 per- 
cent higher than the correspond- 
ing week last year, but down 11.7 
percent from the preceding 
seven-day period. 

TurKeys—In May the number of 
birds hatched was 7 percent more 
than the like 1950 month. 

MoNEY IN CiRcULATION — The ag- 
gregate for the week ended July 3 
was $27,948,000,000, or $347,000,000 
higher than the. week ended 
June 27. 

CANADIAN OutputT—The value of 
the national product of Canada 
this year may be ahead of 1950 
by 15 percent, or approximately 
$20,500,000,000. 

Exectric Power—Week of June 30 
showed a spurt of 12.8 percent to 
6,897,800 kilowatt hours over com- 
parable week in 1950. 

Bumping Awarps— Heavy  con- 
struction contract awards in latest 
weekly report titled 42 percent to 
$404,655,000. It was the fifth con- 
secutive week to register a boost. 

* * * 


Down 


Freight Loapincs — Slipped 1.4 
percent in the week ended June 30 
to 821,615 from previous week, but 
gained 4.9 percent over same 1950 
period. 

DEPARTMENT Store Sates — There 
was a 2-percent drop in the latest 
weekly compilation. 

Commopity INpEx—The general 
index of basic commodities de- 
clined to 336 in week of July 6 
from 343.3 a week earlier. 

Meat Propuction—U. S. inspected 
meat output in week ended June 
30 is placed at 267 million pounds, 
5 percent under a year ago. 

Business Conpitlons— The New 
York Times index of business activ- 
ity receded to 172.5 in week ended 
June 30 from 174.2 in preceding 
week. A year ago the figure was 
157.4. 


* 7 * 


General 


Crops — Prospects are the most 
favorable this nation has ever 
known, the Department of Agri- 
culture reported last week. It said 
that farmers were able to plant 
more acres than at any time since 
1933. 


‘Check Shows 


ASHINGTON. — With brakes 

topping the list for the first 
time, one out of every three cars 
checked in the May “Safety-Check” 
program was found to need mainte- 
nance attention to one or more 
parts affecting safe operation. 

This was revealed last week by 
the Inter-Industry Highway Safe- 
ty committee in a preliminary 
report on the May drive. Results 
reported are based on more than 
350,000 vehicles checked by 2,000 
auto, truck and tire dealers in all 
states. 

Brakes headed the list of items 
needing repair or maintenance at- 
tention, with 19.8 percent of all 
cars needing brake work and 13.2 


Production Rate | 
Drops Off Age%s* 
112,310 ir "Sek 


NPA Has Assured 


Material to Meet 
Quotas, UAW Says 


By Bernie Thomas 
Associate Editor 

= production rates in U. S. 

plants dropped off again last 
week, but it appeared likely that 
makers would build the 1,200,000 
cars permitted by NPA in the third 
quarter of this year, provided of 
course they can find the material. 
The outlook is for 335,000 trucks in 
the same period. 

The likelihood that 1,200,000 
cars will be built in July, August 
and September was enhanced fol- 
lowing a threat by Manly Fleisch- 
mann, new DPA administrator, to 
revise the steel quotas of those 
producers who don’t build up to 
NPA limitations. 

However, UAW-CIO representa- 
tives in Washington to protest auto 
layoffs said that they had been 
promised by Fleischmann that he 


E. R. Breech M. Fleischmann 
would make certain that the auto 
makers get enough critical materi- 
als to build cars at present re- 
stricted rates. 

Adjustments to comply with NPA 
rulings have played havoc with 
most makers’ schedules so far this 
month, while labor trouble has 
caused stoppages in Chrysler plants. 
Nash has just completed a _ two- 


week vacation and Willys, down for 
(Continued on Page 38, Col. 3) 


Production 
Automotive News Estimates 
U. 8S. Cars, Trucks 


185,345 


112,310 
93,629 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 38. 


DETROIT, JULY 16, 1951 


By William Ullman 

Washington Correspondent 
ASHINGTON. -— Auto price in- 
creases appeared in the cards 
last week as Price Chief Michael 
V. DiSalle told newsmen that a 
weak Defense Production Act will 

mean relief for the industry. 
DiSalle said that if Congress 
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If Congress Bans Rollbacks- 


Car Price Hikes Seen 


failed to give OPS the power to 
force down prices of components 
and raw materials, car makers 
would be left in a position of 
inequity. 

He pointed out that auto prices 
have already been rolled back and 
that car makers cannot pass their 


Dealers’ Average New-Car Stocks 


(In Field and in Transit to Field ) 


July 1, 1951 ‘ 


BES EE BBB BB — 10 Cars 


June 1, 1951 


BEBE BBS BB i— !0.3 Cars 


May 1, 1951 


BEBE BS BB i— 10.6 Cars 


Jan. 1, 1951 


BEB BEES BB i— 2.2 Cars 


June 1, 1950 


BES SEB BB BS — 10 Cars 


Dealer Stocks 
A Fraction in 


HE nation’s franchised dealers 

were divided last week over 
whether customers may obtain im- 
mediate delivery on new cars at 
year’s end. 

Some dealers predicted new 
cars will be hard to get. Others 
said there could be spot short- 
ages. But a good many others 
think cars will continue in abun- 
dant supply, especially if plants 
are able to build to the maximum 
of NPA production quotas. 
Meanwhile, Automotive News’ lat- 
est survey of field stocks revealed 
that the average franchised dealer 
had a potential inventory of only 
10 new cars as of July 1, as com- 
pared with 10.3 on June 1. 

Although the drop in stocks was 
slight, it was the third month in a 
row that dealers succeeded in par- 





percent of all trucks. A total of 18.7 
percent of all vehicles were found 
to have faulty brakes. 

It is felt that the wide adoption 
of automatic transmissions and 
overdrives, with the consequent 
greater use of brakes for stopping 
the vehicles, is responsible for 
brakes taking first place for the 
first time since these Safety-Check 
programs have been held. 

. * * 

N ADDITION to brakes, lights 

stood out in the survey as an 
item most frequently in need of 
maintenance attention for safe ve- 
hicle operation. In an overall analy- 
sis, one out of 10 brakes; one out 
of 11.5 rear lights; one out of 12 


Third of Cars Need Repairs 


headlights, and one out of 15 wind- 
shield wipers led the list of 10 
items checked. 

Of more than 47,000 trucks 
checked, 27 percent were in need 
of service attention. Figuring 
prominently in the truck check 
were 15 percent—rear lights; 10.4 
percent—headlights, and 9.8 per- 
cent brakes. 

James J. Newman, chairman of 


committee and vice-president of 
(Continued on Page 30, Col, 1) 
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AUTOMOTIVE NEWS ESTIMATES 


Trimmed 
Month 


ing them down from the level of the 
previous month. Again, dealers 
cited thinner production schedules 
and volume export shipments as 
the major factors behind the par- 
ing. 
ca * * 
(* JULY 1, the survey found, the 
number of new cars at all 
dealerships—plus those warehoused 
by dealers and factories, demon- 
strators and cars still in transit— 
totaled 446,917 units, as against 
458,241 a month before. 

On May 1, the average U. S. 
dealer had a potential inventory of 
10.6 new cars, as compared with 
12.3 on Apr. 1, On July 1, 1950, the 
average U. S. dealer had a potential 
inventory of 12.2 new cars, but he 
had cut that down to 9.2 new cars 
by Jan. 1, 1951. 

A dealer’s opinion on whether or 
not new cars will be in short sup- 
ply appeared to depend most on 
what kind of line he handled. 

Automotive News’ latest survey 
found the new-car stock picture 
varied greatly. 

A majority of the dealers hand- 
ling so-called lower-priced lines 
said the only model they could 
make immediate delivery on as of 
July 1 was a convertible. In con- 
trast, other dealers said delivery 
was available on any model, any 


color. 
* * * 


ISPROPORTIONATE _invento- 
ries in the hands of some lines 
of dealers started to develop back 
in February, when higher prices 
for new cars seemed likely. 
Anticipating lower production 
than was obtained, some dealers 
(See CAR STOCKS, Page 30, Col. 3) 


cost increases on to the public as 
can other manufacturers. 


* + + 
\ EANWHILE, Administration 
4 forces in Congress last week 
were virtually resigned to a riddled 
DPA measure. DiSalle said he 
would not advocate a Presidential 
veto if a weak bill is passed. 

“TI don’t think,” he said, “we can 
take a chance on a period with- 
out price controls.” 

Earlier, at a meeting with OPS, 
auto makers had asked adjustment 


W. L. Jordan 


of their ceiling prices to reflect 
cost increases absorbed since the 
Korean war started. 
* + + 
UTO men said that NPA limita- 
tions on material usage will 
result in still higher unit costs. 

Reportedly, the auto industry’s 
advisory committee suggested that 
the three largest auto firms, Gen- 
eral Motors, Ford and Chrysler, be 
considered in one price bracket, 
with other makers in a second and 
presumably higher bracket. 

Another suggestion was that auto 
prices be governed by OPS’ ma- 
chinery manufacturers order. This 
system requires prices to be based 
at pre-Korean levels, but allows 
taking into account higher labor 
and material costs since then. 

Auto prices were frozen at De- 
cember, 1950, levels. An interim 

increase of 3% percent was al- 
lowed March 1, with the under- 

standing that OPS would study 
the possibility of a further in- 
crease, 

Auto makers said that by putting 
them under the machinery order, 
OPS would allow them to equalize 
prices thrown out of line by the 
December freeze. 

OPS officials indicated that any 
decision on auto prices will take 
into account the so-called “John- 

(Continued on Page 38, Col. 1) 


Top Cars 

New-car registrations for five 
months: 
1951 Pos. 
1—510,681 
2—407,629 
3—246,199 
4—188.046 
5—157,038 
6—130,409 
7—129,574 
8—107,199 
9— 89,363 
10— 72,121 
11— 55,353 
12—- 49,672 
18— 48,272 
14— 43,464 
15— 31,447 
16— 26,807 
17— 26,206 
18— 11,721 
19— 11,516 
20— 2,600 
21— 1,516 
1,206 


1950 Pos. 
544,735— 1 
468,309— 2 
104,144— 8 
204,352— 3 
170,935— 4 

64,234—10 
144,620— 5 
126,541— 6 
120,466— 7 
32,488—12 
69,811— 9 

58,611—11 
23,112—15 
29,708—14 

30,802—13 

15,102—16 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds, 
Mercury 
Stude. 
Chrysler 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Henry J 
Lincoln 
Willys 
Crosley 
Austin 


13,169—17 
11,417—18 
2,692—20 
2,448—21 
Ang.-Pref. 425—22 
Frazer 5,7384—19 
Total All Makes 

2,353,921 2,246,015 

For further details see page 
26, today’s issue. 
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But NPA Minimizes Peril 
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Building Engines for Defense 





UAW Joins 


in Blast 


At Materials Cuts 


By Mac Gordon 
Associate Editor 


|the layoffs as going hand in hand 
|with alleged “speedups.” The out- 


SEEKING to alleviate the rising|spoken Rouge Local 600 executive 


’ layoff rate, the UAW-CIO cen- 
tered its fire last week on materials 
restrictions imposed by the govern- 
ment on vehicle manufacturers, 

Union leaders depicted the layoff 
situation in two separate meetings 
with Washington authorities. 
Chrysler local-union presidents con- 
ferred Tuesday with a group of 
top mobilization officials in the 
capital, UAW President Walter P. 
Reuther was to testify today (July 
16) at the Detroit layoff hearings 
of Senator Moody’s subcommittee. 

The Chrysler unionists heard 
Manly Fleischmann, new Defense 
Production Administrator, mini- 
mize the impact of materials cut- 
back on long-range auto employ- 
ment, Fleischmann scoffed at 
fears that 100,000 workers would 
be idle in the auto industry by 
October, contending current lay- 
offs were only of a temporary 
nature. 

Local unions at the Ford Rouge 
and Hudson plants again exploited 


Hoffman to Speak 
At Old-Timers’ 


Fete in Detroit 


DETROIT.—Paul G. Hoffman, 
director of Ford Foundation, will 
be the principal speaker at the 12th 
anniversary din- 
ner of the Auto- 
mobile Old-Tim- 
ers, the first ever 
held in Detroit, 
at the Hotel Book- 
Cadillac, Oct. 4, 
according to 
Henry T. Ewald, 
dinner chairman. 
Harvey J. Camp- 
bell, executive 
vice - president, 
Detroit board of 
commerce, will be toastmaster. 

News of Hoffman’s acceptance 
was relayed to a meeting of the 
dinner committee in Detroit by Al- 
fred Reeves, advisory vice-presi- 
dent, Automobile Manufacturers 
Assn. 

More than 1,000 guests from the 
U. S. and Canada are expected at 
the dinner, held in conjunction with 
Detroit’s 250th birthday festival. A 
special committee has been coop- 
erating with J, E. Henry, president, 
and Frederick H. Elliott, secretary 
of the Automobile Old-Timers, 
staging this event. 





Paul G. Hoffman 


board charged that Ford had “con- 
itinued its efforts to wring more 
|production from those still em- 
| ployed.” Differences over output 
|rates forced Hudson to continue its 
|daily mid-morning shutdowns for 
the fifth straight week. 
* . *® * 
. UAW's active fight against 
materials limitations marked 
the second recent instance of auto 
labor-industry harmony on an issue 
involving federal regulations. 
Reuther has gone on record in 
Congressional hearings as opposed 
to the stringent curbs of Regula- 
tion W. His alliance with the indus- 
try in the Regulation W battle was 
of help in initiating Defense Pro- 





in 


duction Act amendments requiring 
18-month maturities with Regula- 
tion W. 

Presidents of 11 Chrysler locals 
and Norman Matthews, the 
UAW’s national Chrysler direc- 
tor, met in Washington with De- 
fense Mobilizer C. E. Wilson, 
NPA Boss Manly Fleischmann 
and Courtney Johnson, chief of 
the NPA automotive branch. 

“It is still not too late to act to 
minimize mass layoffs,” Matthews 
said, One of the actions that should 
be taken immediately is the adop- 
tion of the proposal by UAW Presi- 
dent Reuther to expedite delivery 
of tool machines, Pressure should 
be continued to be brought to bear 
also on the steel industry for fur- 
ther expansion of capacity.” 

The delegation of Chrysler union- 
ists also booked appointments with 
Congressmen from areas where 

Chrysler Corp. has plants, Repre- 
sented in the delegation were the 
Detroit-area Chrysler plants and 
those in the Indiana cities of 
Evansville, Kokomo and New 
Castle, as well as the engineers’ 


and office workers’ locals. 
* * * 


HE executive board of Rouge 
Local 600 vowed an “allout 
drive” against the alleged Ford 


“speedup” just as Executive Vice- 
President Ernest R. Breech fore- 
cast deeper production cutbacks 
and layoffs through 1952, 

Ford, however, has projected 
fewer layoffs than any member of 
the automotive Big Three. The 
Ford total so far is 11,000, com- 
pared to 15,000 at General Motors 
and 20,000 at Chrysler Corp. 

Although the huge Rouge local 


said its plans for combating the 
(Continued on Page 37, Col. 2) 





Used-Car Bulletin from Detroit .. . 


Latest Auction Prices 


(Aptco Auto Auction. 


JULY 11 
(Market better than expected fol- 
lowing the July 4th market milestone. 
Sold 80 cars out of 101.) 


BUICK—’50 2-dr., $1,650*. ‘49 2-dr., 
$1,340; Super conv., $1,455; Super 
4-dr,, $1,215, $1,360. ‘48 Super conv., 
$1,000; RM conv., $1,000. ‘47 2-dr., 
$810 

CADILLAC—’49 (62) sedan, $2,200. "48 | 
sedan, $1,725*; sedan coupe, $1,810 

CHEVROLET—’51 SL club coupe, $1,- 
600; SL 2-dr., $1,600*%. ’°50 conv. 
$1,475. ‘48 2-dr., $875; FL 2-dr., 
$845. °'41 club coupe, $200. 

CHRYSLER—’50 Windsor 4-dr., $1,645 
‘47 NY 4-dr., $745; 4-dr., $475. 

DeSOTO—’50 Custom 4-dr., $1,565. °'49 
Custom club coupe, $1,400. °47 4-dr., 
$750 

DODGE—'50 2-dr., $1,275, $1.230*. ‘49 
club coupe, $1,175; 4-dr., $955. $1 
200 '48 club coupe, $975 "47 2-dr., 
$650 

FORD—’'50 Custom (8) 2-dr $1,260; 
(6) 2-dr., $1,060. °49 conv., $1,140 
(8) 2-dr $860, $850 ‘48 station 
wagon. $720; (6) 2-dr., $755. °47 (8) 
2-dr. $605. °46 (6) club coupe, $545 

KAISFR—'51 4-dr., $1.415 

LINCOLN—’50 4-dr.. $1.550°*. 

MERCURY—’50 4-dr., $1,325. °47 club 
coune, $770 

NASH—’'48 Super sedan, $720, $695 

OLDSMOBILE—’50 (88) 4-dr., $1.645* 
"49 (98) club coune, $1,450*. ‘48 (98) 
4-dr. $1.030*; (76) 2-dr., $830* 

PLYMOUTH "50 conv $1,400 "49 
4-dr.. $1,022, $995, $1 920 

PONTIAC—’'50 conv $2.055. $1,810* 
"48 conv., $1,050 '47 4-dr $720, 
$700. '46 2-dr., $495. °42 2-dr., $270 

STUDFBAKER—'49 Commander 2-dr 
$1925. °47 Champion 2-dr., $725 





WILLYS—'48 Jeepster, $725 


Sale every Wednesday.) 


JUNE 27 


(Prices up an average of $25 over 
previous week, Sold 60 units out of 
84 offerings.) 


BUICK—’51 Super Riviera coupe, $2,- 
340°. °'50 Super 2-dr., $1,390*, $1,- 
300°. °49 Super conv., $1,400; 4-dr., 
$1,350*, $1,250*. °48 Super conv., 


$1,100; 2-dr., $1,000. °47 conv., $930. 
CHEVROLET — '51 FL Deluxe 2-dr., 
$1,710*, $1,650, $1,580, $1,575. ’50 SL 
Deluxe conv., $1,500; 2-dr., $1,280, 
$1,165, $1,150, 
DeSOTO—'48 Deluxe 4-dr., $980. 


DODGE—’49 Coronet club coupe, $1,- 
240. ‘48 Deluxe 4-dr., $900. 

FORD—’50 Custom (6) 2-dr., $1,125, 
$1,095, $1,075. °49 (8) 4-dr, (com- 
mercial), $680. ’'48 SD (8) 2-dr., 
$865, $810. 

KAISER—’51 4-dr., $1,450. 

LINCOLN 50 4-dr., $1,500. °49 4-dr., 
$1,175. 

MERCURY "51 4-dr., $1,900*. ‘50 
4-dr., $1,500. ‘49 station wagon, $1,- 
025. °'47 conv., $775. 

NASH—'47 (600) 4-dr., $525. 

OLDSMOBILE—’50 (88) 2-dr., $1,675*. 
’49 (98) conv., $1,530*; club sedan, 
$1,365". °48 (98) conv., $1,200; (78) 
4-dr., $1,125*, $905; conv., $960. 

PACKARD—'48 4-dr., $850. 

PLYMOUTH-—'49 SD 4-dr., $1,100. °'47 


SD club coupe, $770, $760. 


PONTIAC—’50 Chieftain (8) 2-dr., $1,- 
670°, $1,645*; SL (6) 2-dr., $1,440, 
$1,380. '49 Chieftain (8) 4-dr,, $1,- 
225°, $1,140. ‘48 SL (8) 2-dr., 
$1,105; conv., $1,065. ’'47 (8) conv., 
$850. °46 2-dr., $640. 


STUDEBAKER — '50 Champion conv., 
$1,305; 4-dr., $1,160. ‘48 Champion 
4-dr., $845, = 


Other Auction reports are on Pages 32 and 33. 











Studebaker's New Defense Job— 


This is a closeup of the “hot nose” of the axial flow turbojet engine, the General 
Electric J-47-S-23, which will be built by Studebaker. GE engineers overcame the icing 
problem by the “hot nose." 








Wright R-1300 to K-F Engine Plant— 

George E. Jones (left), Air Force representative, and William McGuire, assembly 
and testing superintendent of the Kaiser-Frazer Detroit Engine division, study the first 
Wright R-1300 aircraft engine to be delivered to the plant for experimental purposes. 


Equipped with a test propeller, the 7-cyl., 


800-h.p. engine is installed in one of the 


plant's soundproof test cells which are being readied to start production in January. 





Chrysler's J-48 Turbo-Wasp— 





This Pratt and Whitney J-48 Turbo-Wasp jet engine will be produced for the U. S. 


Navy in a new 1,600,000-square-foot plant 
announced. The J-48 is the most powerful 


to be built north of Detroit, Chrysler Corp. 
jet engine for aircraft being delivered to 


the military forces. Chrysler will build and operate the government-owned plant. 





By Upswing in ’46-’49s 


RE-1950 models were hot, but 

1950 and 1951 cars were still on 

the icy side in used-car market, ac- 

cording to reports reaching AuvutTo- 
MOTIVE News last week. 


Following the traditional July 4 
turning point, volume and prices of 
1946-49 models showed a distinct 
rise throughout the nation. The ’51s 
and ’50s, however, remained in the 
doldrums as a result of the restric- 
tive effects of Regulation W and a 
new factor—mounting public inter- 
est in 1952 model changes. 


One wholesale auction reported a 
post-July 4 glut of ’51s and ’50s 
that had been traded in for new 
cars. 


As June and first-half reports be- 
gan trickling in, it became appar- 
ent that the used-car slump orig- 
inally foreseen had not wholly ma- 
terialized. If anything, June volume 
held steady, owing principally to 
brisk pre-vacation turnover in the 
1946-49 group. 

* 





* x 
TSED-CAR sales in Cleveland last 


month slightly surpassed the 
total for June, 1950. The comparable 


monthly sums were 23,440 and 23,- 
164. Used-truck sales increased 8 
percent in Cleveland over the June, 
1950, level. 

The Automobile Merchants Assn. 
of New York reported used-car 
sales improvement in the two weeks 
preceding the holiday. Used cars 
were moving much better than they 

(Continued on Page 35, Col. 1) 


New Price Order Due 


With Return of Spares 

WASHINGTON.—Early action 
by OPS to restore the spare tire 
to new-car ceiling prices was 
expected Thursday as NPA pre- 
pared to issue an order provid- 
ing for the return of spares as 
original equipment. 

Manly Fleischmann, new De- 
fense Production boss, promised 
at his Tuesday press conference 
that the NPS fifth-tire order 
would be issued before the end 
of the week. The ban was im- 
posed Apr. 1, and OPS followed 
it up with a regulation reducing 
new-car prices to compensate. 











FRB Unyielding 
‘On Easing Credit 


But Congress Proceeds 
With Relaxation Move 


| WASHINGTON. The Federal! 
|Reserve Board last week again re- 
| fused to relax its drastic credit con- 
|trols over automobiles despite the 
jfact that both Senate and Hous: 
apparently are set to force such a 
| move. 

FRB Chairman William Martin 
jr. gave the board’s decision in a 
lengthy letter to the chairmen of 
the banking committees of both 
branches of Congress, 

The Senate already has voted 
to ease the auto installment terms 
sO payments may be spread over 
18 instead of 15 months, while 
the House at press time for Au- 
tomotive News was expected to 
take even broader action. 

The bars would drop Aug. 1 
should present Congressional in- 
tentions in the matter be included 
|in a new Defense Production Act. 

In identical letters to Chairmen 
|Brent Spence of the House Bank- 
ing committee and Burnet May- 
bank of the Senate group, Martin 
stated that the reserve board can- 
not approve a step “that would pro- 
claim, in effect, that we believe the 
inflationary danger is no longer 
present.” 

Martin noted that the job of 
the Federal Reserve Board is to 
regulate outstanding credit. 


He suggested that if Congress 
wants the credit regulation revised 
for other purposes than restraining 
the over-expansion of credit—that 
is, if Congress wants to encourage 
the sale of automobiles, for ex- 
ample—“it should relieve the board 
of any responsibility for adminis- 
tering the regulation.” 

Congress may take him up on 
that. If Congress writes its relaxing 
provisions into law, the FRB will 
be required to put them into effect 





New Amendment 
Would Restore 


Dealer Discounts 


WASHINGTON. — At press time 
Thursday, Rep. A. S. Herlong jr., 
Florida Democrat, was due to in- 
troduce in the House an amend- 
ment to the Defense Production 
Act which would restore historic 
auto dealer discounts. 

The amendment was identical to 
the one introduced in the Senate 
by Senator Dirksen. The Dirksen 
amendment was lost in the last- 
minute drive by the Senate to clear 
the bill before the June 30 deadline. 

It is felt, therefore, that Senate 
failure to adopt the amendment did 


not indicate objection to the 
amendment, but rather the need 
for speed. 


If the House adopts the Herlong 
amendment, it is felt that in the 
conference to iron out differences 
between House and Senate bills, 
the move to restore dealer dis- 
counts will receive support from 
the Senate side as well as_ thé 
House. 

Dealers were deprived of part of 
their discount by OPS when it 
granted manufacturers a 3% per 
cent price increase several months 
ago and froze the dealer dollar 
markup. 


Harrigan | Takes 


Munitions Post 


WASHINGTON.—William Harri 
gan has been named director <« 
Supply Management Agencies of th 
Munitions Board, 
Department of 
Defense, under 
W. J. McBrian, 
vice - chairman of 
supply manage- 
ment. 

Harrigan, who 
joined the govern- 
ment two months 
ago, continues as 
consultant and di- 
recting coordina- 
tor of the Stand- William Harriga 
ards Agency, Inspection Agenc 
Packaging Agency and the Catalo; 
ing Agency. His office is in t} 
Tempo U Blidg., Constitution Av 
and 12th St., N. W., Washington. 
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HAVE read most of the standard | 
books on economics, beginning | 
with Adam Smith. For the life of 
me, I cannot understand why the 
decontrol of credit terms on used 
cars would have any but beneficial 
effects on our economy. 
Aside from the reasons for the 
decontrol on used cars outlined 
last week and on June 4 in this 
column, Regulation W is forcing 
people to drive cars that are traf- | 
fic hazards, More than 42 percent 
of all cars in use are over 10 years 
old, and a man driving an old car 
because he can’t make the high 
down payments on a better one, is 
a traffic menace, | 
Then, again, Regulation W is dis- 
criminatory. It adversely affects 
people in the small-income brackets. 
Such people should have special 
consideration instead. This is so in 
our field because only by the move- 
ment of used cars can new cars be 
sold in the quantities now being 
produced, Let’s give the used car 
the recognition its importance Ge} 
serves. | 





* * * 

Reg. W ‘Inflationary’ 
EMEMBER, in the past, the) 
new-car buyer got all the 


breaks. New cars could be had at 
$30 a month on 36-month terms. 
While for the purchaser who right- 
fully should afford only a used car, 
the terms were 12 months with a) 
monthly rate of $60. This was un- 
sound because it forced lots of peo- 
ple who normally would be used-car | 
buyers into the new-car market. 

Now, in this emergency, let’s rec- 
tify that wrong. Remove Regulation 
W as it applies to used cars, and 
give the common man the advan- 
tage. 

The sales of used cars represent 
less than one-tenth of one percent 
of the consumer buying power to 
which Regulation W applies, So 
the unrestricted sale of used cars 
would save a lot of administrative 
headaches. Its release would make 
available the use of good per- 
sonal transportation to those who 
critically need it, as well as 
breathe new life into our indus- 
try on which all of America is so 
heavily dependent. 

The National Foundation for 
Consumer Credit, a group with sin- 
cere and impressive sponsorship, 
claims, in general, that Regulation 
W is not anti-inflationary, but 
charges that it is definitely infla- 
tionary. The foundation supports 
its views with convincing facts and 
figures. 





+ * * 

Using Up Savings 
i POINTS out among other 

things, for example, that while 
the Federal Reserve Board reports 
with pride a reduction of $480,000, - 
000 in outstanding installment in- 
debtedness during the first quarter 
of 1951, the board ignores the fact 
that during the same period con- 
sumers cashed in E Bonds and 
withdrew from savings accounts 
$783,000,000, largely to buy for cash 
the things they are now prevented 
from buying by Regulation W. 

You, as a dealer, need to do 
something to right this wrong. 
Talk to your banker. Have him 
write the FRB. Write, phone or 
wire the FRB direct to Washing- 
ton yourself. This board needs to 
be supported, as well as to be 
kept informed. Its anti-inflation 
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| customers’ 


Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


AUTOMOTIVE NEWS, JULY 16, 1951 


functions are important to all of 
us. Its members promised to op- 
erate controls on a flexible basis 
to meet the needs of our chang- 


ing national economy, 


If there is a non-political board 
or bureau in Washington, the FRB 
| is it. So see that the board has your 








By Bernie Thomas 
| Associate Editor 

HE nation’s new-car dealers had 

$891,431,250 tied up in used-car 

stocks as of March 31 this year, 
according to a survey by NADA’s 
| business management committee. 

An average dealer’s investment 
was $18,750 for 25 cars valued at 
$750 each, or a total outlay of $6,- 
374 more than a year previous for 
18 cars valued at $632 each in in- 
ventory. 

Inasmuch as used-car prices gen- 
erally declined after the fall of 
1950, the increase in unit value in 





story. Tell your banker and the/this year’s March 31 inventories is 


board of your, and your used-car | notable. 
experience under the 


regulation. 


It would indicate that 
stringent credit curbs resulted in 
| dealers’ finding most of their busi- 





How Dealers Are Faring 


on Expenses, Profits 


Epitor’s Note: The following figures are taken from the second 
issue of NADA’s new “Dealer Profit or Loss Facts” bulletin; 


Expenses, First Quarter, 1950-51 


Average 
Actual 
Percentage of Expense 
Total Sales Increase 
1950 1951 Over °50 
*VOLUME GROUP I 
Selling Expense see BDH 3.2% 12.3% 
Operating Expense . 9.3% 9.3% 8.6% 
TOTAL EXPENSE 12.5% 12.5% 9.6% 
VOLUME GROUP II 
Selling Expense ......... 3.6% 3.7% 12.6% 
Operating Expense 9.3% 9.1% 10.5% 
TOTAL EXPENSE 12.9% 12.8% 11.1% 
VOLUME GROUP III 
Selling Expense ........ 4.2% 4.2% 13.7% 
Operating Expense 8.2% 8.5% 17.6% 
TOTAL EXPENSE 12.4% 12.7% 16.3% 
TOTAL—ALL GROUPS 
Selling Expense ......... =F . 3.9% 3.9% 13.2% 
Operating Expense ....... ... 8.7% 8.8% 14.1% 
TOTAL EXPENSE 12.6% 12.7% 13.8% 
*Volume groups based on 1950 deliveries of new cars and Trucks: Group I, 1 to 
149; Group II, 150 to 299; Group III, 300 and over 
Used Vehicles 
Sales Ratio Used 
°651 vs, °50 Selling Price Unit Sales 
Units Dollars Per Unit to New 
(Decrease) (Increase) 1950 1951 1950 1951 
Volume Group I —7.8% 11.3% $637 $768 1.5 1.4 
Volume Group II —8.2% 8.3% 661 779 1.4 ‘2 
Volume Group III —9.8% 15.3% 656 838 1.0 9 
Total—All Groups —9.0% 12.7% 653 809 1.1 1.0 
Average % Used 
of Used Units 
Increase in Dollar Cost Vehicles in Stock 
Inventories Per Used Unit in Stock Per 
*61 Over "50 In Inventory 30 Days Dealer 
Units Dollars 1950 1951 or Longer 1950 1951 
Volume Group I 22.4% 59.8% $572 $746 47.2% 12 14 
Volume Group II 26.0% 61.4% 602 771 45.2% 17 22 
Volume Group III 29.0% 64.0% 692 880 35.6% 30 =—339 
Total—All Groups 26.2% 62.2% 632 750 41.3% 18 25 
Parts and Accessories 
+Yearly 
Increase In Increase In *Number Turnover of 
Sales Inventories of Months’ Investment 
"51 Over ’50 ‘51 Over ’50 Supply In Inventory 
Average Average 1950 1951 1950 1951 
Volume Group I 16.1% 21.6% 7.5 7.9 1.6 1.5 
Volume Group II 15.5% 31.8% 5.8 6.6 2.1 1.8 
Volume Group III 28.7% 38.3% 4.9 5.4 2.4 2.2 
Total—All Groups 23.0% 32.2% 5.6 6.1 2.1 2.0 


*Divide first three months’ 


find average month's cost of sales, 


total cost of sales of parts and accessories by three to 
Divide this figure into March 31st dollar inven- 


tory to find the number of months’ supply. 
tDivide the number of months’ supply into 12 to find the yearly turnover. 


Total Service Sales 
(Including Parts and Accessory Sales) 


Volume Group I 
Volume Group II 
Volume Group III 
Total—All Groups ........... 


Increase in Sales *Service 
"651 vs. ’50 Absorption 
Average 1950 1951 
ve 17.2% 52.9% 60.1% 
.. 18.6% 55.9% 62.4% 
. 26.2% 58.6% 65.6 % 
22.5% 56.8% 63.8% 


*The percentage of operating (or fixed) expense covered by gross profit from all 


service and parts operations. 


Ratio, Departmental Sales to Total Sales 


Volume Group I . 
Volume Group II 
Volume Group III .... 
Total—All Groups 


New-Cars Total Miscel- 
and Used Service laneous 
Trucks Vehicles and Parts Sales 
3 Mos. 3 Mos. 3 Mos. 3 Mos. 
1951 1951 1951 1951 
.. 583.0% 26.4% 18.2% 2.4% 
. 55.9% 24.5% 17.3% 2.3% 
a aaes 60.6% 21.8% 15.9% 1.7% 
. 58.1% 23.2% 16.7% 2.0% 


New-Car Inventories 


Volume Group I 
Volume Group II 


Volume Grow> II actaastoesnesescans eee 


Total—All Groups 


New Car Inventory 


Increase in New 
Car Inventories 


Per Dealer 3-31-’51 vs. 
On March 3ist 3-31-'50 
1950 1951 Average 
3.7 4.6 24.1% 
. 49 7.4 51.4% 
10.5 18.0 71.1% 
5.8 8.9 52.7% 








ness among people with later mod- 
els to trade. 

Regulation W also appeared to be 
responsible for keeping 41.3 percent 
of the average new-car dealer's 
stock unsold on lots for 30 days or 
longer during the first quarter of 


this year. 
* * * 


ADA’S tabulations made it clear 
4 that the volume dealer was do- 
ing the highest trading during the 
period. On March 31, 1951, the aver- 
age dealer who sells less than 149 
new cars annually had only 14 used 
units in stock, valued at $746 each. 
However, the average volume deal- 
er (selling 300 or more new cars 


annually) had 39 used units on 
hand, valued in inventory at $880 
each, 


According to NADA’s survey, 
the volume dealer made up for 
some seemingly liberal trade al- 
lowances by increasing sales of 
parts and accessories 28.7 per- 
cent, compared with a 16.1 percent 
gain for smaller dealers. The av- 
erage increase for all new-car 
dealers was 32.2 percent. 

The increase in volume apparent- 
ly prompted dealers of all sizes to 
carry larger stocks of parts and 
accessories, although war - born 
fears of shortages may also have 
been a factor. 

Anyway, at the end of March this 
year the average dealer had a 6.1 
months’ supply of parts and acces- 
sories. Small dealers were carrying 
a 7.5 months’ stocks; medium deal- 
ers, 5.8 months, and larger volume 


dealers, 4.9 months. 
* * 


* 

OWEVER, the smaller volume 
dealer expected to turn over his 
entire parts and accessories invest- 
ment in 1.5 years. The medium 
dealer expected the same job in 1.8 
years, and the volume dealer was 

planning on 2.2 years. 
Generally, stocks of parts and 
accessories were up 32.2 on March 
31, 1951, over a year previous. 


Missouri Warns 
Auto Dealers 


On Sales Forms 


JEFFERSON CITY, Mo. — Mis- 
souri dealers have been advised 
by Director of Revenue G. H. Bates 
that if cars are sold at discounts, 
the details of such discounts should 
be put on state form 20 to avoid 
possible prosecution for fraud. 

Form 20 is a state tax computa- 
tion blank issued by the dealer to 
the customer certifying the amount 
of sales tax the customer must pay 
to obtain his license and title, and 
giving details of the transaction. 

Bates said that new Chevrolets, 
Fords and Plymouths certified as 
sold for less than $1,500 were the 
sparks that have started an investi- 
gation of all form 20’s filed this 
year. 

He has informed the Missouri 
Automobile Dealers Assn. that 
screening of the forms indicated 
over 100 possible violations. 

Since the dealer issues the cer- 
tificate on which the customer 
bases an affidavit, the revenue di- 
rector pointed out that incorrect 
figures would constitute fraud. 


contingent at the 


that they’re not 
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‘NADA Caleulates New-Car Dealer Picture at March 31... 


— $18,750 U.C. Stock on Average 


Volume dealers experienced the 
greatest inventory increase, 38.3 
percent. 

There was also a sharp increase 
in service sales during the first 
three months of 1951—22.5 for the 
average dealer over the same Ppe- 
riod of 1950. For the average deal- 
er, Service absorption was up from 
56.8 percent to 63.8 percent. 

+ + + 


CCORDING to NADA’s tabula- 
+ tions, the ratio of departmental 
sales during the first quarter of 
1951 was as follows: 

New cars and trucks, 58.1 per- 
cent; used vehicles, 23.2 percent; 
service and parts, 16.7 percent, and 
miscellaneous sales, 2 percent. 

NADA survey showed that small- 
er volume dealers place greater em- 





On the House . 


for several new managers. . 
the veteran association manager, John E. Raine 
Virginia, attended the ATAM meeting in place 
his dad as part of the grooming he’s being given 
take over Johnny ; 

Smaller dealers are starting to complain again 


reduced auto output... 
has built a sports car which is due to be offered 
by a major American car builder soon . 
in the new Flajole-Kehrig sports cars (embodying 

a Nash Six engine), which Johnson’s Wax will present to Baseball 
Star Ted Williams after a sales contest. It’s a honey... 

Roscoe Hambric reports his Kansas association membership drive 
is off to a fast start, with 22 dealers added in first few days... 
Southern California dealers will stage golf tourney at Palm Springs 
early in November; Detroit dealers will golf July 17 at Plum Hollow. 


phasis on service volume. 

The average dealer’s inventory 
of new cars as of March 31, 1951, 
was put at 8.9 units by NADA, up 
52.7 percent from 5.8 units a year 
before. Volume dealers experi- 
enced the greatest inventory in- 
crease, 71.1 percent. 

NADA concluded its latest busi- 
ness management report with a 
warning to dealers that they must 
do everything possible to control 
expenses “commensurate with re- 
duction of car allotment.” 

“Cutbacks in car production,” it 
said, “cause management problems 
for the dealer. Control your inven- 
tories most carefully.” 


Seattle Chooses 
Dates for Show 
In Spring of 752 


SEATTLE.—Plans to stage a 1952 
auto show were announced last 
week by Tom Gilson, manager of 
the Seattle Automobile Dealers 
Assn, 

Dates named for the show are 
March 29-Apr. 6, and the setting 
will be the Field Artillery armory, 
where the highly successful 1950 
show was held. 

The Seattle dealers were to have 
held an auto show in March of 
this year, but because of the Kor- 
ean situation the idea was dropped, 
to the later regret of many. 

The same committee that was to 
have handled the cancelled show 
has been reactivated to take charge 
of the 1952 event. Lee Moran is 
chairman, Other members are: 
Gene Fiedler, L. E. Belcourt, Ralph 
Ostrander, W. Gordon Powell and 
Harry D. Baker jr. 


Dallas Dealers Plan 


Show at State Fair 

DALLAS. — J. Bruton Orand, 
president of the Texas state fair 
announces that new-car dealers 
in Dallas have voted to again 
hold their annual automobile 
show in conjunction with the 
fair, Oct. 6-21. 

Well- pleased with the esti- 
mated 1,500,000 attendance at the 
automobile show last year, 
Orand said dealers are asking 
manufacturers to line up larger 
and fancier displays than ever 


before. 
——— 








The ATAM midsummer meeting in Detroit last week not only 
attracted dealer association managers from all over the nation (also 
Bob Carson of Honolulu), but also drew a large number of factory 
officials to the dinner AMA sponsored for the man- 
agers. President R. D. McKay headed the NADA 
session, which was the first outing 
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. “Pete” Raine, son 


’s reins soon . 


getting their just share of the 
Italian Designer Ghia 


. . Rode 


—Pertse Wemuorr, Editor, 
Automotive News 






























4 = 
* % The Newspaper of the Industry *% *® | 
Automoatiue Bm 
. ‘ Epritor’s Note: Following is one 
‘ana . eae in 1925) + i of a series of articles written 
— 6 a See ‘oan > mec sees especially for Automotive News 
@® SLOCUM Sanaae tx COMPANY, INC. @ by managers of the various state 
DETROIT 26, MICH. , auto dealers associations: 
Cable Address—AUTNEW, Detroit By C. Ray Palmer 
2666 Penobscot Bldg. Telephone WOodward 3-0495 Suse, V2. Beeciiiyh and Lene 
sie" sand s 019 ist NW 460 N. Michigen A 2506 Wrath St rr ae ee 
| E. 42n Ns 1019 15t We > chigan e. . ° rr 
National 4303 State 2.6273 Dunkirk 3-0303 HILE all trade associations 


Murray Hill 7-687! 
since 1941 have grown by leaps 
and bounds, the automobile trade 


groups have been outstanding in 
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to grow because 
automobile deal- 





C. Ray Palmer 
the value of organization through 


trade associations | | 


but in my opinion || 
they will continue || 


ers have learned |, 
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the many accomplishments gained 


engaged in the industry. 

Over the past 10 years many of 
these accomplishments are still 
fresh in the minds of the dealers. 
Much progress is being made to- 
day along the lines of helping 
the dealers to cope with city, 
state and federal legislation, in- 
cluding regulatory measures and 
government controls, 

Nowadays with more and more 
regulations coming along, and more 
and more tax statutes and other 
laws being passed, no one individ- 
ual dealer could hope to keep in 
touch with all of these matters, or 
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e wi rT : : 
R R energy and ability, which made America and gave more of her citizens|OSt useful things that the associ- 
NEWS more of the better things of life than anywhere else in the world. ations do for their members is to 
digest all these matters, interpret 


them and bring them to the deal- 


and at the right times. 
* * * 

VERY so cften something is 

proposed which might be a 
serious injury to a dealer’s busi- 
ness or to his profits, and in the 
association he has available to him 
machinery which is all ready and 
organized to handle such problems. 
The association’s manager and 
counsel are experienced in doing 
that kind of work. Usually they are 
acquainted with the officials and 
legislators they have to deal with, 
and they are able to take prompt 
and effectual action to represent 
the members’ interest. 

I believe one of the outstanding 
achievements, nationally, is the 
formation of Factory Dealer Rela- 
tions Councils. Many have been 
formed and are operating success- 
fully, and others, throughout the 
industry, are in the making. While 
dealer councils today are pretty 
much in their infancy, nevertheless 
progress is being made. But it will 
be a long drawn-out process due 
to the fact that there are two sides 
to all stories, and problems and 


Capsule Comment 


Production of new cars and trucks during the six postwar 
years has totalled 24,568,843, while sales have reached 22,- 
500,000 units, an AUTOMOTIVE NEWS’ compilation shows. 


But where do we go from here? 
* * * 


The government announces that the spare tire on new 
autos, banned since April, will return next week. 
Why it was banned in the first place never made 


Sense. 


* * * 


Efforts to keep highway revenues for highway use are 
being pushed in eight states, the National Highway Users 
Conference reports. 

Keep up the good work; it'll bear fruit one of these 


days. 


* * * 


With the supply of iron and steel scrap at a dangerously 
low point, the government is conducting a special program 
to get dormant scrap back into the steel-production cycle. 


Manufacturers and dealers should aid this vital  |inequities must be ironed out 
program. through arbitration and voluntary 
agreements. 


* * * 


The factories have a responsi- 
bility to their selling organiza- 
tion, for regardless of how good 
a product they build it is their 
dealer organization that must 
market that product, The factor- 
ies have also encouraged, since 
1946, large capital investments by 
the dealers in buildings, equip- 
ment, signs, etc., and if the fac- 
tories are to keep these retail 
outlets healthy, there are certain 

(Continued on Page 31, Col, 1) 


A trucking commission within the U. S. department of 
commerce, fostering and developing truck transportation, is 
advocated by Leland James, president of the American 
Trucking Assns. The federal commission would regulate 
truck weights, sizes, horsepower and brakes. 

To promote uniformity, this sounds like a good idea. 
* * a 


Gasoline mileage for today’s automobiles is 30 percent 
greater than it was for cars in 1930, an Automobile Manu- 
facturers Assn. survey reveals. 


All this—and weight and speed, too. 
os * * 


Phony investigators, representing themselves as agents 
of various government bureaus, are starting to prey on auto 
dealers. 

A timely warning to dealers to be on their guard. 
& * * 


Vehicle exports so far this year are running about 100 
percent ahead of last year, the AMA reports. 

It’s good news that foreign countries have dollars 
again, but it may not be so good for the domestic 
market later this year. 


10 Years Ago... 
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___ Letterbox 





‘Who Makes Them? ... / 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 
used, if you so request. 


Address Editor, Automotive News. Detroit 26, Mich. 





Hill Holders 

We understand that there is a hill 
holder being manufactured for fluid 
drive and Hydra-Matic cars. We 
would appreciate your advising 
whether you can inform us who the 
manufacturer might be or where we 
can secure more information re- 
garding same.—H. L. BroMAnn, 
Biddle Purchasing Co., Chicago. 

Epiror’s Note: Hill holders for 
fluid drive and Hydra-Matic cars 
are manufactured by the follow- 
ing companies: Wico Electric Co., 
42 Phelon St., W. Springfield, 
Mass., and General Armature ¢& 
Mfg. Co., Lock Haven, Pa. 


Ld * * 


Night Accidents 

As usual, your 1951 AUTOMOTIVE 
News Almanac makes a very use- 
ful and valuable reference source. 

I have one suggestion for your 
consideration—for future issues. On 
Page 95 of the 1951 issue you give a 
breakdown of types and causes of 
accidents. However, you omit one 
| very important breakdown—the re- 





The Big Story 


As record sales of new cars and trucks are reported for the first half 
of 1941, rumors are rampant in Washington concerning the probable 
second cutback in auto production schedules beyond the present 20 
percent. It was revealed this week that the OPM will undoubtedly 
prescribe production controls based on the amount of the industry’s 
productive capacity that will be needed for defense. 

It is expected, however, that trucks will be given special consider- 
ation because of the necessity for adequate over-the-road transporta- 


—From the files of Automotive News. 






lation between day and nighttime 
accidents and fatalities. 

About half—perhaps slightly more 
}than half—of the total fatalities oc- 
cur in the hours of darkness, and 
with considerably lower traffic den- 
sity. I believe it is important to in- 
clude this factor in any compila- 
tions of accident statistics in order 
to bring about a better apprecia- 
tion of the hazards attending night- 
time driving. 

Fatigue and alcohol (in the 
driver) are of course two of the 
reasons for the higher accident rate 
at night. However, the major dif- 
ference between daytime and night- 
time travel is in your ability to see. 

With properly aimed sealed beam 
headlamps, the driver can see the 
road itself and changes in direction 
far enough ahead to permit driving 
at the safety daytime speed. But the 
average driver does not appreciate 
that he cannot see an obstacle on 
the road such as a pedestrian—or 
an animal—at more than a few 
hundred feet at best. 

To point out this hazard, I sug- 
gest that in your next breakdown 
of accident statistics you include 
nighttime vs. daytime fatalities 
along with some estimate of night 
time vs. daytime traffic density 
—V. J. Roper, engineering division 
General Electric Co., Cleveland. 

Eprror’s Note: We've tried to 
get statistics on night versus 
daytime fatalities, but have been 
unsuccessful thus far. 

» + * 


U. C. Definition 

Replying to your “wanted, a sin 
plified definition of a used car,” 
have this one to offer: 

Unused Transportation.—Curt © 
StraNncEz, 1794 E. 90 St., Cleveland, © 
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KEEPS OLDSMOBILE ROCKETING AHEAD! 
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Oldsmobile’s Average and Range | 
Chart. These charts are posted 
/at frequent intervals on the job |_ 
to aid in building better quality. 
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This inspector is checking the contour and alignment of a brand 
new Body by Fisher for the all-new Super “88 Oldsmobile. 
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Controls on controls! Here an Oldsmobile technician checks master 


gages which are used in setting gages used in actual production. 
















Quality is never a matter of luck. Consistent quality demands a system 
of rigid, exacting controls. Oldsmobile recognized this fact years ago and, 
was one of the pioneers in the development of a Quality Control Program. | 


Since that time, this program has been expanded to every phase of the 


Oldsmobile operation. The quality of every part that Oldsmobile manu- 








factures—from “Rocket” emblem to “Rocket” Engine—must meet pre- 
cision standards. That’s why the quality of new Oldsmobiles is consist- 
ently high through the years. That’s why Oldsmobile dealers across 


the country are continuing to rocket ahead with Oldsmobile. They all 


know that it’s smart to sell a quality product—smarit to be with Olds! 


eo mn 
; a : 
Paint thickness test under Oldsmobile Quality Control. This brand 


new magnetic-type gage is accurate to 1, 10,000th of an inch, 


PRODUCT OF GENERAL MOTORS 


LDSMOBILE & 








Managers Convene in Motor City 





Coast to Coast Representation— 


Pictured at the Automotive Trade Assn. Managers’ midsummer meeting in Detroit 
last week are, left to right: Charles Elmendorf, manager Southern California and 
los Angeles Motor Car Dealers Assn.; Paul T. Graves, executive vice-president of the 
Detroit Auto Deaiers Assn., and Charles Henderson, New York State Automobile Deal- 
ers, Inc. At the kickoff reception, sponsored by Cappell, MacDonald and Co., the three 
shook hands. 





And from North to South— 


From Florida to Toronto, dealer association managers attended the midsummer 
kickoff reception for the ATAM meetings in Detroit. Mrs. W. C. Mallory (left) and 
Walter C. Mallory, Florida Automobile Dealers Assn., represent the deep south, and 
Mrs. Kress and A. E. Kress, manager of the Toronto Automobile Dealers Assn., came 
from the northern-most point represented at the meetings. 





gi gi | 





Mingling at the Meetings— 

Four of the members of the ATAM talk things over at the reception and plan for 
the business meeting to be held the next day. Left to right are James A. Gorman, 
Missouri Automobile Dealers Assn.; W. W. Egelhoff, Greater Kansas City Motor Car 
Dealers Assn.; Marjorie M. Baker, Buffalo Automobile Dealers Assn., and Walt R. 
Hamer, Ohio Automobile Dealers As_n. 


ATAM Stresses Goodwill; 
Cleary Elected President 


By Bernie Thomas 


dealers as a group is another mat- 
Associate Editor ter. NADA’s_ survey reportedly 
DETROIT.—Members of the Au-| found that motorists consider deal- 
tomotive Trade Assn. Managers|/ers collectively as a group which 
wound up their midsummer meet- | makes big profits on both new cars 
ing here last week and tradeins, and one whose shop 
and went back labor rates are too high. 
home determined Newly elected ATAM officers are 
to place even Edward L. Cleary, general man- 
greater emphasis ager, Chicago Automotive Trade 
on public relations Assn., president; Lew Ullrich, man- 
programs in their aging d‘rector, Kentucky Automo- 
areas. bile Dealers Assn., vice-president, 
To spur them and Charles H. Elmendorf, execu- 
on, the men and tive secretary, Motor Car Dealers 
women charged Assn. of Southern California and 
with guiding deal- Los Angeles Motor Car Dealers 
ie uae ales nen Assn., secretary-treasurer. 
é estec y 
a preliminary report from Cleary wnccseds Weit BR. stamer, 
on what the public thinks bile eee, Sane” 
Pet eee’ the i ll sa | rectors are Fred K. Eells, manager, | 
NADA survey weren’t too palata- yacwingios Gtete Auto Dealers 











E. L. Cleary 
NADA | ; 

»xecutive 
about | ‘ ; 





‘ Assn.; Elias J. St cre - | 
ble. Boiled down, ATAM mem- | manager, Utah <cneaaaee | 
bers were told, the average | agsn.- George Dixon, manager, Au- | 
motorist tends to like and respect tomobile Dealers Assn. of North| 
the dealer he personally does | Dakota, and Howard B Moere | 


business with. 


ae a Federation of 
motorists 


4) 


managing director, 


However, opinion of (Continued on Page 37, Col 
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Earnings of Small Concerns Regarded as Fair in Survey. . . 
es ae eee eneereeee eee nena eeemnneninanaeas 


Public Split on Business Profits 


NN ARBOR, Mich.—The public 

‘ believes big-business profits 
are large enough to warrant price 
cuts while small-business profits 
are not, according to majority 
opinions in a public sampling sur- 
vey announced Sunday by the Uni- 
versity of Michigan survey research 
center. 

The survey, dealing principally 
with public attitudes toward big 
business, was financed by a $50,000 
grant from General Motors. Dr. An- 
gus Campbell, survey director, said, 
however, that GM made no attempt 
to influence the study or the direc- 
tion it would take. 

Established in 1946, the U. of M. 
research center conducts the an- 
nual surveys of consumer demand 
and buying intentions for the 
Federal Reserve Board. 


Seventy-one percent of the peo- 





| $4,000,000 above 


| the 


ple interviewed in the business 
attitude poll felt that larger firms 
could reduce prices and still make 
adequate profits. Only 36 percent 
shared the same opinion for small 
business, with 47 percent maintain- 
ing profits of smaller concerns were 


|not sufficient to justify price re- 
| ductions. 


* * * 


ANY ambivalent feelings about 
t big business were unearthed 
by the survey, taken from a nation- 
wide random sampling of 1,227 indi- 
viduals carefully selected by the 
Center as a cross-section of the 
U. S. public. 

A majority (76 percent) were of 
the opinion that big business per- 
forms more good things than bad 


Stockholders Sue 
Steel Firms Over 


Allocation Deal 


WILMINGTON, Del.—(UTPS)— 
A stockholders’ suit has _ been 
brought against Wilport Co., Dela- 
ware, and Newport Steel Corp., In- 
diana, in Federal District Court in 
Delaware. Charges involve Wilport 
control 
Steel production. 

The complaint says that Wilport 
was formed in June, 1950, by a 
group of manufacturers to assure 
themselves a_ steel supply. The 
manufacturers agreed, the com- 
vlaint says, that each subscription 
of $40,000 for Wilport stock would 


entitle the subscriber to an allot-| 


ment of 100 tons a month of New- 
port steel. 

Listed as the members of Wilport 
were: 


Hudson Motor, Detroit; Gibson 
Refrigerator Co., Greenville, Mich.; 
Mitchell Mfg. Co., Chicago; Adver- 
tising Metal Display Co., Chicago; 
the Maytag Co., Newton, Ia.; Wel- 
bilt Stove Co., Inc., Brooklyn, N. Y.; 
Webster - Chicago Corp., Chicago; 
A. P. Parts Corp., Toledo, and 
American Seating Co., Grand Rap- 
ids, Mich. 

The complaint charges that Wil- 
port stockholders paid C. Russell 
the market value 
for 400,000 shares of Wilport stock, 
to prevent a merger of Newport 


| with Follansbee Steel Corp. 


Newport stockholders who filed 
suit are Nahum Birnbaum, 
Morris J. Lutterman and Hana D. 
Lutterman, co-partners in Birn- 
baum & Co., New York. 

They ask that Wilport be ordered 
to account to Newport, for loss and 
damage as result of the alleged in- 
ducement of Newport’s former 
management to abandon negotia- 
tions for the merger with Follans- 
bee, and for loss of profit and 
damage to Newport’s good will re- 
sulting from sales of steel to Wil- 
port stockholders to the exclusion 
of other customers. 





Baker (Ore.) Dealers 


Stage Street Show 
BAKER, Ore. — The Baker 
(Ore.) Automobile Dealers Assn. 
held its first automobile show 
on Baker’s downtown streets. 
Two blocks were roped off and 
dealers displayed all available 
models of each make of car. 
Frank Veho, association presi- 
dent, and George Scott, show 
chairman, arranged the event. 





of allocation of Newport | 


things. But most thought there 
should be more government con- 
trol of business, and felt big busi- 
ness and big labor unions exerted 
too much influence over the na- 
tion’s economic policies. 
| Similarly, many who said big 
|} business profits were too high, de- 
|clared they shopped at chain groc- 
|ery stores or supermarkets because 
their prices were lower. 

If present public expectations | 
come true, big business may expect | 





ito have decreasing power 20 years| 
from now rather than increasing | 
| power, according to the interview- 
|}ees. Given the opportunity to rank 
the five according to their belief 
as to their influence on national 
affairs, the public ranked the na- 
|tional government first, labor un- 
|} ions second with big business third, | 
state governments fourth and “busi- | 





nesses that are not big” in fifth 
place. 

Shifting the ranking to “what | 
may be expected in 20 years,” the} 
study found that the people expect | 
both national and state govern- 
| ments to have increasing taalipenien, | 
with both labor unions and big} 
business having a declining influ- 
ence. Most significant advance in 
influence expected is that by state 
| government, moving from fourth to| 
| second, with small business having | 
less power than now. 

* oa * 


| JN ANSWER to the question “Who | 


|time?” the answer by 51 percent} 
was the national government. How- 
ever, 62 percent expressed the de-| 
|sire to have the national govern- 
|ment in the dominant position. 

| The University of Michigan re- 
|searchers found that public desire 
|for control by the national govern- 
|ment is based primarily on matters 
|that affect living standards. For 
|example, 71 percent hold that the 
government should have some de- 
gree of authority to curb business’ 
power over the consumer. At the 
same time, 18 percent said “govern- 
mental control is a bad thing.”| 
Others qualified their opinions or 
said they did not know. 

Reporting “widespread appreci- 
ation of the good effects of large 
corporation enterprise,” the study 
found specifically that benefits 
held in highest esteem are: lL. 
“hires lots of people,” 2. provides 
Pensions and security, 3. pays 
high wages and 4. improves work- 
ing and living conditions of em- 
ployes—all as part of big business’ 
role as employer. 

In its “producer role” big busi- 
ness was credited with benefiting 
American economy through mass 
production and distribution meth- 
ods, through improvement of prod- 


K-F Otis Award 
Raised by Court 


~ 

NEW YORK. Kaiser - Frazer 
|Corp. has been awarded interest 
|from Feb. 9, 1948, and costs of 
| $1,096,000 in its suit against the 
|Cleveland banking firm of Otis & 
| Co. for failure to carry out a stock 
underwriting contract. 

The judgment, filed by Judge 
John W. Clancy, brings the amount 
of damages Kaiser-Frazer has been 
awarded to $3,120,743. The judg-| 
ment will draw interest henceforth | 
at the annual rate of 6 percent. 
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| British Auto Executive Feted— 


| Sir William Rootes (second from left), vas 


holds more power at the present | | 


opening in June. 


ucts, and was praised for its war- 
time efficiency. 

Those who looked on the dark 
side of big business activity feel 
that its chief detriment is that it 
has too much power in the area of 

(Continued on Page 34, Col. 1) 


New Olds Watch 
Winds with Turns 
Of Steering Wheel 


LANSING.—Oldsmobile is offer- 
ing a _ self-winding, 15-jewel car 
watch to be mounted on the steer- 
ing wheel of 1951 models, it was 
announced last week by J. F. Wolf- 
ram, general manager. The watch 
is said to be both shock-proof and 
anti-magnetic. 

On the 98 models, on which an 
electric clock is standard, the new 
watch will cost $14.40 extra. On the 
88 and Super 88, the watch will be 
$30 extra, plus the cost of a deluxe 
steering wheel. 

The steering wheel watch is 
wound by turning the wheel and by 





|\Car Watch— 


this 


Oldsmobile has announced that 
self-winding car watch is optional at extra 
cost on all 1951 models. 


the normal movement of the car. 
Five miles of city driving or 20 
miles on the open highway are said 
to keep the timepiece running for 
two days, The watch is said to 
run nine days after being fully 
wound. 

The watch face features a red 
arrow which may be set when 
leaving on a trip, and driving time 
can be checked on arrival, Manual 
winding is possible, but it is im- 
possible to overwind the watch, 

Developed by Z. M. Maar, of 
Zurich, Switzerland, the watch car- 
ries a six-month warranty, the 
company said, and service will be 
provided at the parts department 
at Lansing. 

The hands of the Oldsmobile 
watch are coated with luminescent 
paint. The lens is made of plastic 


Northeast Hudson Opens 


Northeast Hudson, a new deal- 
ership located at 1901 Torresdale 
Ave., Philadelphia, held its grand 


iy 






named chairman of the new British Dollar 


| Exports Advisory Council at a recent meeting of the organization. Rootes is chairman 
| of the Rootes Group (Hillman, Minx, Humber, Sunbeam and Talbot). Left to right are 
Sir Robert Applebee of the British chamber of commerce; Rootes; H. A. Hobson, British 
consul-general in New York, and Alexander Brackenridge, American representative of 
| the dollar exports council. 
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| Cleveland Sales at Peak 


Registration of 39,566 


New Cars in First Half 


Sets Record Despite Spring Slump 


CLEVELAND.—Vehicle sales for|car sales totaled $115,000,000, up $5 | 
over the previous year. He report- | 
ed, too, that the first month of col-| 


the first half of this year chalked 
up a record turnover for the first 
six-month period of any year in 
the Greater Cleveland area. 

According to the Federal Reserve 
Bank in Cleveland, new-car sales 
were 39,566, as against 37,976 for 
the first six months of last year. 
Said the bank, “the net gain of 4 
percent over the first half of 1950 
took place in spite of the fact that 
in the past three months there has 
been a decline of about 13 percent 
from the corresponding quarter 
last year.” 

The bank added, “in contrast, 
used-car sales have been excep- 
tionally high in the second quar- 
ter even though the seasonal peak 
for individual weeks occurred in 
the first quarter. The half-year 
total of used cars was 74,944, ex- 
ceeding the corresponding record 
of last year by 18 percent, and 
the year-to-year-climb by 21 per- 
cent in the April-May-June in- 
terval. Used-car turnover for the 
first six months of 1950 was 
63,583.” 
Both new and used-car trucks | 

were up seven percent, from 3,609 | 
in 1950 to 3,851. Used trucks were) 
up 8 percent to 4,460. 

Reflecting the Federal Reserve’s | 
report of a slight tapering off dur- | 
ing the past month, Leonard} 
Fuerst, clerk of courts, reported | 
June new-car sales were 6,264 as 
against the sum a year ago of 
8,284. Used-car sales in June were 
23,440, against 23,164. This last fig- 
ure included resale of vehicles. 

In trucks, Fuerst showed 1951’s 
six-month record as 1,085, just 
under the 1950 mark of 1,206. 

Sales for June, as recorded by 

Fuerst, had Chevrolet leading in 
the new-car field, followed closely 
by Ford and then Plymouth, with 
Dodge the pacemaker in the next 
price line. 

Here is the breakdown of June 
sales by makes: Buick, 426; Cadil- 
lac, 105; Chevrolet, 1,273; Chrys- 
ler, 240; Crosley, 4; DeSoto, 196; 
Dodge, 486; Ford, 993; Henry J, 59; 
Hudson, 158; Kaiser, 50; Lincoln, 
17; MG, 2; Mercury, 321; Morris, 1; 
Nash, 141; Oldsmobile, 280; Pack- 
ard, 68; Plymouth, 795: Pontiac, 
386; Studebaker, 222, and Willys, 41. 

In the truck field, Chevrolet was 
the leader followed by Ford and 
Dodge. Here is the breakdown: 

Autocar, 3; Chevrolet, 195; De- 
Soto, 3; Diamond T, 3; Divco, 9; 
Dodge, 84; Ford, 186; GMC, 49; | 
International, 32; Mack, 4; Plym- 
outh, 2; Reo, 3; Studebaker, 19; 
White, 29, and Willys, 8. 

Fuerst said that new and used- 


Metal Allotments 
For Road Work 
Short of Needs 


WASHINGTON. — Third quarter, 
1951, allotments of steel and copper 
for road construction, considerably | 
below estimated total requirements, 
have been announced by the De-| 
fense Production Administration 
under the Controlled Materials 
Plan. 

As highway claimant agency, the 
Bureau of Public Roads has been 
authorized allotments of 300,000 
tons of steel and 750,000 pounds 
of copper to take care of the road 
construction needs of practically 
the entire nation in the third 
quarter. 

The allotments, especially that of 
steel, are reported to be consider- 
ably below the estimated require- 
ments submitted by state highway 
officials. 

Third quarter allotments to the 
Motor Vehicle division of NPA are 
122,214,000 pounds of copper, 1,897,- 
601 tons of steel, and 64,301,000 
pounds of aluminum, 

These amounts represent the 
total to be used in the production 
of all vehicles other than cars, and 
include several other vehicle parts 
Such as jacks, automotive mainten- 
ance equipment and certain in- 
ternal combustion engines, 

Car production, not entirely 
under Controlled Materials Plan, is 
limited to the materials required 
for 1,200,000 units. 





lections on casual used-car sales 
indicates the state’s expected reve- 
nue will fall far short of previous 
estimates. 

June receipts totaled $49,786, 
which means Cuyahoga county 
would account for almost $600,000 
annually, and this would put the 
projected state total near $2,390,000, 
far under the anticipated $8,000,000 
to $10,000,000 estimate. 

Fuerst said, too, that of the 5,383 
affidavits for casual transactions, 
717 or 11 percent were marked 
“gift,” an apparent attempt to move 
around the state tax. 
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OF SMOOTH, SURE 
STOPS! 


THE 


FINEST POWER BRAKING SYSTEMS 


More than two and a half million installations have made 


Hydrovac the undisputed 


And now Bendix Products offers Air-Pak, an air-hydraulic unit 
similar in design and principle to the Hydrovac. Air-Pak 
changes air pressure into hydraulic pressure by means of two 


direct connected pistons, 


advantages of hydraulic brake action with an air brake system. 


Products of twenty-five years of practical braking experience, 
these outstanding power braking systems offer faster, more 
positive and better controlled braking. And in both the vacuum 
and the air actuated units, brakes can be applied instantly by 
foot power alone—a safety factor of tremendous importance. 


Remember, regardless of size of vehicle or whether your 
preference is for vacuum or air brakes, for the industry's finest 
power braking systems be sure to specify Bendix* Hydrovac* or 


Bendix Air-Pak. 


BENDIX 






Hydrovac 
vacuum-hydraulic 
power brake unit 


BRAKING HEADQUARTERS for 


at 


ett 


PRODUCTS 
* DIVISION ° 


Export Sales: Bendix International Division, 72 Fifth 


Ave., New York 11, N.Y. ¢ Canadian Sales: Bendix- 
Eclipse of Canada, Lid., Windsor, Ontario, 


the AUTOMOTIVE INDUSTRY 





Orschelns Mark Anniversary— 


Orscheln Brothers of Moberly, Mo., one of International Harvester's leading truck 
dealers in the area, recently marked the first anniversary of accupancy of its sales 
| and service plant. The operation covers 600-by-600-feet and features a 144-by-136-foot 
| building with a 100-by-40-foot salesroom, glass enclosed on two sides. The structure 
houses service and parts departments, warehouse, tool room and storage space. | 








|part firm, left an estate of $726,839, | 


William Norris Estate |according to an inventory filed at 
probate court, Clayton. 


. 
Valued at $726,839 Norris, 75, died May 3 at his 
CLAYTON, Mo.—William K./home in Clayton. He founded the 
Norris, founder of McQuay-Norris|firm in 1910 with a borrowed 
|Mfg. Co., piston ring and engine | $20,000. 
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leader in the field of power braking. 


thus combining all the well proven 
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Canada Sales Dive Laid 


Solely to British Cars 

MONTREAL.—“The entire de- 
cline in car sales occurred in 
connection with imported British 
automobiles,” stated the Mon- 
treal Gazette, in an article com- 
menting on Bureau of Statistics 
figures for Canadian car sales 
during May. 

“Because of the growing po- 
litical interest in the automotive 
industry dislocation,” the article 
continued, “the government 
asked the Bureau to make a 
special analysis. The statistici- 
ans came up with an interesting 
discovery. Small car sales, com- 
pared with last year’s figures, 
had slumped 65 percent. But 
sales of Canadian and U. S. cars, 
far from dropping, were 1 per- 
cent higher than they were in 
May, 1950.” 
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AUTOMOTIVE WASHINGTON 
No Sales Levy Expected 
In Senate Tax Bill 


By William Ullman 


Washington Correspondent 


\N THE BASIS of early Senate hearings on the tax bill, 


Capitol Hill observers expect a complete re-writing of | ernment.” 


the House measure. Many believe that there will be modi- 
fication of the individual and corporate rates and very likely 


a cutting down of the total * 
yield set by the House. 

While there is growing sen- 
timent for a uniform manu- 
facturers’ sales or excise tax in 
lieu of another sharp bite out of 
the corporate and individual in- 
come, there is some doubt that 
enough votes can be garnereg to 
force such a change in tax policy 
at this session. 

Senate Finance Chairman Walter 
George was reported last week 
to be of the opinion that the 





William Ullman 


it, he said, if the 
administration 
again seeks a 
large amount of 
revenue. 

Since the pas- 
sage of the House 
bill, Sen. George 
has declined to 
discuss individual 
and corporate 
rates. But he and 
other members of 
his committee 





upper chamber will not substitute have predicted a complete overhaul 


a general sales tax at 


this time. of the House schedules. He recently 


But Congress ultimately may do told reporters House individual in- 


|}come rates would “destroy” some 


}a general manufacturers’ excise 


taxpayers. 
Roswell Magill, chairman of the 

Committee on Federal Tax Policy, 

and leading advocate of a shift to} 


levy to carry part of the tax load, 
in a statement last week pointed 
out that some high-bracket taxpay- 
ers would pay 90 percent of their | 
total taxable income under the 
House bill, and that “any reasonably 
prosperous corporation, large or 
small, must pay between 52 and 70 
percent of its income to the gov- | 


Basing Point to Floor 


HE Senate has put off until Wy wt o Se oe 


Aug. 2 consideration of the con- 








troversial basing-point bill and will Dealership Gives Auto to Springfield, Mo.— 


take it up then under an agreement 
limiting debate. 


Fellini-Dukewits Co. (Ford), Springfield, Mo., recently presented a car to Police Chief 
| Walker to replace one given to the city last year for safety use. Walker (left) accepts 


Sponsors of the measure de- | the keys from Alex Fellini. At the right is John Dukewits. 


scribe its purpose as establishing 
that sellers who absorb freight 
charges or otherwise lower prices 
in good faith to meet competition 
have a defense against charges 
of price discrimination. 


vain to have the bill sent back to 


B.E Goodrich 


Tubeless Tires Seal Punctures 


and Protect A 





showed that the B. F. Goodrich Tubeless Tire gives blow- 


N‘ YW it’s been proved three ways! Early tests five years ago 


outand puncture safety never before possible! The experience of 


NO TUBE 


*@ TO PUNCTURE 
One 


(1) Special rubber lining pro- 
tects against blowouts. (2) 
Gummy material seals punc- 
tures. (3) Rim-seal ridges form 
airtight lock on standard rims. 





more than 100,000 users over the 
past 3 years confirmed it. And 
now tests supervised by the 
American Automobile Associa- 
tion add authoritative proof! 

In AAA puncture sealing 
tests, BFG Tubeless Tires were 
run over spike boards (photo 
above). Reports AAA: "... 
several spikes completely pene- 
trated the tire at the tread and 
were then withdrawn with no 
loss of air pressure indicated 


on the gauge.’’ The puncture- 


gainst Blowouts 


TY | 








sealing rubber under the tread tightly gripped each spike so no 
air could leak out, then permanently plugged the holes. 

In AAA blowout tests, both conventional tires and Tubeless 
Tires were artificially weakened to force failure. AAA reports: 


“The conventional tires with inner tubes. ..all failed by blowout 
and collapsed instantly. The Tubeless Tires... failed with a slow 
and gradual loss of air.’ That's because there’s no inner tube to 
blow out. An air-retaining liner of special rubber is built into the 
tire. When a break occurs in the fabric, the tire’s action simply 


causes a small break in the liner and a s/ow escape of air. 


OPPORTUNITY FOR CAR DEALERS. If you want to handle the BFG 
Tubeless Tire and learn about other exclusive advantages of the 
BFG franchise, your B. F. Goodrich 
salesman will be glad to give you full 
information. The B. F. Goodrich 
Company, Akron, Ohio 


NOW ON SALE NATIONWIDE 





been going on for years, producing | 
thick volumes of testimony. 


Used-Tire Sales Spurt 

Sen. Long of Louisiana tried in “JT IS interesting to note,” 
a recent issue of Dealer News, 
the Judiciary committee for more official journal of the 
hearings, Chairman McCarran of} Assn. of Independent Tire Dealers, 
that committee said hearings have'“that many dealers are reporting| 





stimulated sales in used and re- 
capped tires since the spare has 
been eliminated ... all reports in- 


| dicate a potential $150,000,000 yearly 


market in spare tire and tube 
sales.” 

The NAITD paper also noted that 
on June 18 independent tire dealers 
in all sections of the country wired 
Rep. Wright Patman, of Texas, “in 
recognition of his great work and 
the anniversary of the Robinson- 


|Patman Act.” 


+ * * 


Motoring in Mexico 
INCE motoring south of the Rio 
Grande is such a definite part 
of the travels of U.S. car owners, 
there should be special interest in 
the report of the International 
Road Federation, with headquar- 


|ters in Washington, that Mexico 


has just completed the four-lane 
Guadalajara-Chapala highway, the 
first of four express-type highways 


| scheduled for completion this year. 


The new road connects the city 
of Guadalajara with Chapala, a 
summer resort and agricultural 
center on Lake Chapala. Maximum 
grades on the highway are 4 per- 
cent and maximum curvature eight 
degrees. : 

The other express-type roads to 
be completed this year are: 


1. New Cuernavaca highway 


| four-lane divided toll highway, be- 
| tween Mexico City and Cuernavaca. 


Cost (pesos) 100 million (approxi- 
mately U.S. $11.5 million), to be 
paid by federal government. Reve- 


|nue from tolls will be used to build 


similar express highways from 
Mexico City to Toluca; from Mexico 
City to Pachuca, and possibly from 
Mexico City to Puebla. The exist- 
ing two-lane Cuernavaca - Mexico 
City road, built in 1928, will remain 
a free road. 

2. Tehuantepec Isthmus high- 
way — three-lane highway from 
the Port of Salina Cruz to the 
Post of Coatzacoalcos. This high- 


| way, in addition to serving a na- 


tional need of transportation over 
the Isthmus of Tehuantepec, may 
relieve some of the transporta- 


| tion load on the Panama canal. 





3. Amacuzac-Igula highway 
|four-lane toll road on the route 
from Mexico City to Acapulco. It 
will permit through traffic between 
the capital and the resort city to 
avoid the steep climb of the Taxco 
road. The road will be financed 
by private interests. 

° * * 
Factory Financing 
yy BXICO's five tire factories have 
: joined the eight automobile 
assembly plants in financing part 
of the republic’s rural roads pro- 
gram. 
| Since 1949 the automobile assem- 
|bly plants in an agreement with 
| the government have provided one- 
third of the cost of rural road con- 
struction by volunteering the equiv- 
alent of 10 percent of their pro- 
duction taxes to the rural roads 
fund. 

The formula for government- 
industry cooperation for rural roads 
development was proposed by the 
Mexican Road Assn, More thar 
1,000 kilometers of these vital road 
| were built last year by government 
|industry cooperation. 


King Sold to Ivey 

| Sale of King Motors, Inc., to J. F 
|Ivey and change of the company’ 
|name to Ivey Motors, Inc., has bee 
|announced in Tallahassee, Fla., b 
| Augustus H. King. Ivey has bee 
ithe representative for Chrysle 
Corp. in Florida, Alabama, Georgi 
and Tennessee for eight years, 
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Says Stan 


Reading time: 1 minute, 43 second: 


It was strictly a one-horse 
operation that set Stan on the ¥ 
road to success in the automo- 
bile business. At 13 he was 
forced by family circumstances 
to quit school and run the 
family farm. 


““We had 140 acres of farm 
land, but only one horse and very little farm machinery,” 
Stan recalls. “Our farm neighbors were better fixed in 
every way. But I had something they wanted and needed. 
I liked working on automobiles and got to be pretty good 
at it. I found that I could trade work on their cars for use 
of their farm machinery. They liked my work, kept giving 
me more jobs. It wasn’t long before our farm was as well 
stocked and equipped as any in that area. 


ee - ° 
Those farmers were my first customers. I discovered 
right then that when you serve the customer’s needs, he'll 
keep coming to you — and send other customers, too.” 


Stan discovered also that his real interest was auto- 
mobiles, not farming. A drought hastened his decision to 





quit the plow. At 19 he acquired a part ownership of a 
repair shop. Then a dealer in a larger city persuaded Stan 
to become his service manager. His success there won him 
a place with a still larger concern. Soon he had saved 
cnough to have a body repair shop of his own. His 
progress stamped him as a sound, resourceful business man. 


Stan's thoughts were turning to an automobile dealer- 
ship of his own and, being a veteran service 
man, he was thoroughly familiar with the 
value in automobiles engineered and built 
by Chrysler. 


Stan's eagerness to accept greater responsi- 
bility, and his proved ability to manage, 
impressed Chrysler executives. He was chosen 
as best qualified for a Chrysler-Plymouth 







franchise in a growing section of a midwestern city in 1945. 


Stan is moving ahead. He has built a new, modern sales 
and service building. Recently he won Chrysler’s Service 
Medal of Merit award, the first in his district. 





“Selling and servicing autonfobiles is a good business, 
says Stan. “You are dealing in something that so many 
people want, need and enjoy. If you serve them well, you 
are on the road to success. The opportunities today are 


greater than ever before.” 














Write for our free booklet containing a 
number of these stories of accomplishments 
by enterprising men. Chrysler 
Corporation, 341 Massachusetts 
Ave., Highland Park 3, Mich. 


Chrysler Corporation 


PLYMOUTH * DODGE ® DE SOTO # CHRYSLER * DODGE "‘Job-Rated’’ TRUCKS 


Fine Cars of Great Value 





XL 





Nash Opens Zone Office— 
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Fleischmann Seeks to Clarify Subject... 





the defense program will take only 
a small percentage of overall ma- 
terials yet will cause much deeper 
cutbacks. on civilian products? 
In a talk here last week, Manly 
Fleischmann, NPA chief, sought to 
clear up general confusion on this 
| Subject and the need for compli- 
| cated controls. 
Civilian shortages, he pointed 





H. C. Doss (left), Nash sales vice-president, flew to Charlotte, N. C., for the official 
opening of the company's new zone office. Greeting him on arrival are, left to right, 
A. R. Seaburn, assistant zone manager; J. E. Lamy, central regional manager, and 


T. W. Allen, zone service manager. 
Ad Retraction 
Dealer Runs Correction 


As BBB Protests 


MILWAUKEE.—After the Mil- 
waukee Better Business Bureau 
criticized Rank & Son, Milwaukee 
Dodge-Plymouth dealers, regarding 
an ad in the newspapers, mention- 
ing a special bonus offer, the com- 
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...in DEFENSE 
and PEACE-TIME 









| pany ran a correction in the papers, | 


as the BBB claimed there was noth- 
| ing in the offer that could be called 
|a special bonus. 

| Also, the BBB said the ad car- 
|ried testimonials by persons said 


|to praise the merits of Dodge cars, | 


as coming from Milwaukee persons, 
although the Chicago paper ad used 
the same initials of persons as liv- 
ing in Chicago. 





ow 


Me 


production 





FOR MILITARY AND CIVILIAN USE: 


Wheels, brakes, hubs 


trucks, tractors ... and cargo trailers, 
troop carriers, gun carriages, tanks, etc. 
Electric brakes, brake power equipment, 
power chambers . . . 
types of military and civilian vehicles. 
Shells and shell casings, rockets, and air- 
craft engine parts, etc. 


and drums for cars, 


and valves for all 





out, are due to be felt increas- 
ingly later this year and in 1952. 
Fleischmann sought to trace the 
|chain of industrial expansion which 
will bring this about. 

“While the military program, 
overall, will take no more than 
15 percent of certain types of 
steel,” he said, “it will certainly 
take 50 percent or more of other 
| types—such as structural steel T 
and I beams, and certain alloys.” 

In addition, he pointed out that 
defense requirements “will take al- 
most all the stainless steel, and, as 
a consequence, almost all the alloy- 
ing elements such as cobalt, colum- 








Windsor, 


Kelsey-Hayes 


Kelsey-Hayes 


~~ Penna. Plant 


KELSEY-HAYES WHEEL COMPANY 
MILITARY AVE., 


DETROIT 32 





Kelsey-Hayes 
Detroit, Mich., McGraw Plaat 


Kelsey-Hayes 


Kelsey-Hayes 
Detroit Mich., Military Plant 


» MICHIGAN 


(The auto industry has been hit 
by the shortage of alloy steels.) 


| This is the answer, Fleischmann 
isaid, to the question often asked 


as to why the military program, 
since it is going to take only an 
estimated 20 percent of the steel 
supply next year when the defense 
|program is actually under way, 
|needs “such an elaborate regula- 
|tion (CMP) over the flow of 
metals.” 
Fleischmann stated, however, 
that the U. S, is entering a sec- 
| ond phase of the mobilization 
| program—the one in which the 


shortages of critical materials 
will be increasingly felt by the 
consumers. 

| He warned that beginning with 
|the third quarter of this year, and 
|continuing through next year, the 
|“military take is going to peak up 
at a rate which should increase 
substantially each month.” 

| Fleischmann pointed out that the 


|supplies of copper, steel and alum- 


elsey-Hayes 


Kelsey-Hayes 
#* Los Angeles, Cal. Plant 













Ont., Canada Plant 











Kelsey-Hayes 
Jackson, Mich. Plant 





Davenport, lowa Plant 






Confusion on Material Cutbacks 


SAN FRANCISCO.— How come|bium, and nearly all the nickel.” 


inum will only go so far, and that 
when demand exceeds supply, 
|“something has to give.” 

“In a metal-using economy like 
|ours, various shortages link to- 
| gether to produce a situation which, 
lacking controls, could become seri- 
| ous,” Fleischmann continued. “For 
instance, to create more steel 
capacity, we have te use steel to 
build mills, plants, and machinery. 
We must increase the supply of 
coking coal, and increase the facil- 
ities to increase the amount of coke 
produced. 

“Another example is the pro- 
gram for virtually doubling the 
aluminum capacity of the coun- 
try, from 750 thousand tons last 
June to 1.5 mill‘on tons by the 
end of 1953. In order to produce 
this great increase we need more 
bauxite to produce more alumina, 
and more electric power to reduce 
the alumina to aluminum. 

“New power capacity requires 
copper for the generators, and the 
rubber for insulation, the ingredi- 
jents for high-temperature  var- 





~|nishes, the steel for the buss struc- 


itures, and all the myriad compon- 
ents of modern electrical equip- 
| ment.” 

| This, he explained, is the type of 
industrial chain that makes it ab- 
solutely necessary for the govern- 
; ment to have controls at this time. 


$5,000 Scholarship, 
New Chevrolet 
Top Derby Prizes 


DETROIT.—A $5,000 college 
|scholarship and a Chevrolet sedan 
head the list of prizes and trophies 
|'which are awarded to the winners 
land all the competing champions 
in the All-American Soap Box 
Derby at Akron, Aug. 12, Chevrolet 
division announced last week. 

The boys who finish in the first 
10 places will win valuable mer- 
|chandise prizes, the announcement 
|said. The national champion re- 
}ceives the four-year scholarship to 
|the college of his cho‘ce. The Chev- 


| rolet, with Powerglide automatic 
jtransmission, goes to the run- 
ner-up. 


Prizes for the next place win- 
ners are: third, motion picture 
camera and RCA sound projector; 
| fourth, complete Shopsmith unit of 
| five power tools; fifth, Stereo Real- 
ist three-dimensional camera, case, 
flash attachment and viewer; sixth, 
| Webster portable tape recorder; 
| seventh, Bausch and Lomb 6-power 
|b‘noculars; eighth, Stanley tool 
|cabinet with 29 tools; ninth, Rollei- 
|cord camera and case, and tenth, 
| Stanley drill kit and Zephyr Spray- 
master. 


Road-Financing 


Study Urged 


CHICAGO. — A million-dollar 
study of the nation’s highway 
financing needs was proposed last 
week by Harold F. Hammond, of 
the U. S. Chamber of Commerce, 
speaking before the annual meeting 
of the Truck-Trailer Manufacturers 
Assn., Inc., at the Edgewater Beach 
hotel here. 

Pointing out that a universally 
accepted answer must be developed 
soon as to how much each type of 
highway user should pay of the $5.6 
|billion a year needed to bring 
| America’s roads into proper shape, 
the manager of the chamber’s 
transportation and communication 
department asserted that this 
answer can only be obtained 
through broad-scale study. 


Louisville Lot 
Faces OPS Count 


LOUISVILLE.—The first com- 
plaints of selling cars above ceiling 
prices have been filed in Federa! 
Court here, involving Central Mo- 
tor Sales, owners John T. Ford and 
Donald G. Ford, and a salesman 
G. W. Fentress. 

The complaints state that the 
three sold a Plymouth at $225 over 
ceiling, and a Ford at $95 over ceil 
ing. In addition, they are charged 
with making their records show 
that the sale of the Plymouth wa: 
at ceiling price. 
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It’s Simple as A-B-C: 
MORE READERS MEAN 
MORE BUYERS and 
MORE SOUTHERN 
RURAL FAMILIES 





READ FARM and RANCH- 


SOUTHERN AGRICULTURIST 


THERE'S PROSPERITY ON WHEELS IN 
THE BOOMING SOUTH TODAY... 


There are more new trucks on Southern and 
Southwestern farms and ranches than there 
are in any other section of America. Today 
in the Southland, there are 1,800,000 more 
automotive units (automobiles, trucks and 
tractors) than there were in 1940. This 
means a tremendous servicing job...more 
sales of gasoline, oil, tires and parts... a serv- 
icing job and sales you'll share in when the 
products you sell are pre-sold for you in 
Farm and Ranch-Southern Agriculturist! 












THERN oe Farm and Ranch 
Publishing Co. 


ACRICULTURIST 


KOE Meet st eMC 


a CU 
Telephone: 42-5511 Wt eee Yd ee ae oe ed Douglas 2-4994 


THAN ANY OTHER MAGAZINE 


—_—_—_—_$LS 


CIRCULATION GUARANTEE 
1,290,000 


County by County . . Farm and Ranch- 
Southern Agriculturist 


e Saturates the Southern rural market... 

e And its circulation parallels the distribution of farm income 
in each of the 15 Southern States... 

e Reaching a greater total purchasing power in the rural South 
than any other magazine. 

To increase your sales...make it easier for your dis- 

tributors, wholesalers and retailers...don’t be satis- 

fied with second-best—get the best coverage of the 

Southern and Southwestern farm and ranch market. 

Write, wire or phone for the number of Farm and 

Ranch-Southern Agriculturist subscribers in any 

Southern or Southwestern county. Compare these fig- 

ures with the second farm publication—and you'll be 

convinced! 
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Simpson-Reilly, Ltd. Simpson-Reilly, Ltd. 








Chrysler Citation for Luke— 


Receiving the Chrysler Medal for Merit Service Award was V. J. Luke (left), owner 
of Luke Motor Co., 2527 Tulane Ave., New Orleans. The presentation was made by 
Charles Pape jr., regional manager of Chrysler Sales division. 


{son plan were Watson B. Adair, 
| referee in bankruptcy for Bantam, 
On Bantam Lease Plan and representatives of the Securi- 
PITTSBURGH.-Pending submis-|ties and Exchange Commission. 
sion of a reorganization oo oe deepen Seer 
American Bantam Car Co., Federa ° 
Judge Wallace S. Gourley refused Florida Dealer Opens / 
Thursday to give Thompson Prod- | Jay Truck and Tractor Co. 
ucts a hearing on an offer to lease | (Dodge-Plymouth), has been form- 
idle Bantam plant facilities at But-|ally opened for business in the 
ler, near here. Fowler building in Jay, Fla., ac- 
Joining in opposing the Thomp-| cording to J. D. Cumble, manager. 


Thompson Denied Hearing 


No other car 
rides like a 
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BEM And the pocketbook !* \/ 


DE SOTO-PLYMOUTH Dealers present “IT PAYS TO BE IGNORANT,” starring Tom Howard, every week on both RADIO and TELEVISION — NBC networks. 


FOB FACTORY 


New Polishing Methods 
Cut Metal Parts Cost | 


stantial part of the cost of producing an automobile. | oj,4. 
Where thousands or even millions of parts are produced, | steel 
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parts and the abrasives does the 
polishing. The earlier method was 
to polish each part individually. 

While the application of th's 
| method is limited at present to 
a few parts that are generally 
| not highly critical as to finish, the 
| method promises much in _ the 
direction of cutting costs while 
providing a satisfactory surface 
for plating. 

It is interesting to note that abra- 
|sive mediums already in uSe in- 
dry ice, nut shells, stones, 
balls, cinders, cracked corn, 


even the elimination of: a single operation may result in ground corn cobs, sand and many 


ws polishing and buffing often accounts for a sub- 


savings of thousands of dollars. A comparatively new metal jother materials. 
| . * . @ - - 

‘finishing method = the use of * Metal finish is especially import- 
|econtinuous abrasive belts. An 


‘eight-inch abrasive belt, for 
|example, traveling at a rate of 5,000 
feet per second, flows 38,000,000 cut- 
ting grits per minute over a metal 
part. Both the rate of production 
and the quality of the product has 
been improved by this metal-finish- 
ing method. 

For instance, in finishing the 
| flat surface of an aluminum die 
| casting, a milling machine pro- 
| duced only 37 pieces per hour. 
When an abrasive belt grinder 
| was put on the job, production 
| was more than tripled. 


‘143 designed for you ! 


' Because it travels so smoothly, you're 
relaxed, not tense. Because it lets you 
drive without shifting, you're refreshed, 
not tired. And because it’s so very good- 


looking, you're just plain proud! 









DE SOTO DIVISION 
CHRYSLER CORP. 


Each is useful to 
2 do a different kind of job. 

* + * 
ant where the part is to be elec- | New Applications 
troplated. Improved processes in| QOME interesting applications for 
use in auto plants today can pro-|,) those polishing methods have 


duce fine, mirror-like an‘shes N | been developed, Nut shells, for ex- 
metal and non-metallic parts at 4! ample, are being used to remove 
fraction of the cost required bY|burrs’ from die castings used in 
hand polishing. = | | automatic transmissions. 


Dry ice performs a different 
| kind of job: removal of the fine 
molding “fins” from the edges of 


Rotation Polishing 
: MENTION only one such pro- 


cess, several auto producers are rubber products. The dry ice 
now finishing large numbers of} freezes the fins until they are 
parts by rotating the parts in @| brittle and the tumbling action 
barrel containing an abrasive or a/ breaks them awav. The other 
polishing medium. The resulting| materials are used in polishing 


rolling-tumbling action between the 


both metal and plastic products. 

Sometimes preventive action is 
taken during the manufacturing 
process to preserve the _ surface 
part. A recent development con- 
sists in polishing metal in the flat, 
then protecting the surface with a 
Bonderite coating during forming. 
(Bonderite is the same method em- 
ployed to inhibit rusting in the 
event that paint is chipped from 
the car.) 

A combination of Bonderite coat- 
ing and suitable lubrication has 
been outstandingly successful in 
eliminating scratches during the 


forming of bumpers. 
* * ok 


Pennsalt Markets SR-4 


For Steel Forging Bath 
PHILADELPHIA. — A pre - heat 
chemical bath, said to completely 
remove furnace scale from steel 
forgings during quenching, is being 
marketed by Pennsylvania Salt 
Mfg. Co. 1000 Widener Bldg. 
Philadelphia 7. 

The product, Pennsalt SR-4, is 
dissolved in weak muriatic acid 
and water, the company said. Dip- 
ping tanks may be the ordinary 
rubber-lined tanks, and parts are 
immersed for five minutes, and 
then may be placed into heat treat- 
ing furnaces immediately, or stored 
for future heat treating, the com- 
pany said. The product was de- 
veloped by the Spicer Manufactur- 
ing division of Dana Corp, and 
Pennsalt. 


Beauty Hints 
Car Appearance Tips Given 


By Wax Firm 


RACINE, Wis.—Is the beauty of 
| your car only “skin deep?” Uphol- 
| stery and carpet floor covering will 
retain their new look and last 
longer with a regular whisk broom 
;}or vacuum cleaner treatment, ac- 
| cording to S. C. Johnson & Son, Inc. 
| Motorists who use a wax polish 
|to shine and protect the outside of 
|their cars also will find the wax 
|useful for brightening dashboards 
jand other interior metal fittings 
| Treating plastic seat covers with 
|paste wax not only prolongs their 
life but also protects motorists from 
|slight electrical shocks caused by 
the friction of wool clothing rub- 
bing on them, Johnson states. 

| A thin film of paste wax affords 
excellent protection for leather up- 
| holstery. The wax should be applied 
with a damp cloth, rubbing a small 
area at a time. Fold the cloth to a 
|clean portion from time to time 
Polish each section immediately 
with a clean ary cloth. 

Upholstery stains may be removed 
in several ways. A cloth moistened 
with lukewarm water is the first 
step in removing chocolate stains. 
Let the upholstery dry after rub- 
bing. For additional cleaning, rub 
lightly with a cloth wiped in a car- 
bon tetrachloride - type cleaning 
fluid. 


ae 











Evans Promotes Wheling 

Billie Wheling, service depart- 
|}ment manager of the Evans Motor 
|Co. car service, 235 S. Topeka St., 
| Wichita, has been promoted to gen- 
| eral service and maintenance man- 
ager for both the car division and 
the truck service. 














(The opinions expressed herein 
are those of Columnist Jordan 


and not necessarily those of 


AUTOMOTIVE News.) 


IX A FRIENDLY, flattering let- 
ter, W. E. Osband, manager of 
the national used-car department 
of Packard, says that hearing me 
speak at Atlantic City a year ago 
confirmed all the years of conver- 


sation he had heard regarding my | 


sales ability. And... after endors- 
ing my recent observation that the 


| 
best salesmen are born... not made | | 
... he added: “Will you please tell | + 
me which sign of the Zodiac makes | - 
in other words .. .| 


them click... 
what was your birth date?” 
He couldn’t have opened up an 
easier subject for me to talk 
about, since I was born to be a 
graduate of the finest educational 
institution on the face of the 
earth ... “my mother’s kitchen.” 
You see, I had four sisters older 
than I, so while they were at 
school, my mother, a_ red-headed 
Irish girl, who was always minus a 
“hired girl,” even though she could 
have afforded such extravagance, 
expounded more basic, vital knowl- 
edge over that old “Acorn” cook 
stove than any boy ever got out of 
Harvard, Yale, Princeton or the 
Sorbonne. She certainly held the 
“chair of common horse sense.” 

Of course she gave me a delight- 
ful sense of humor, which I only 
cover up in the presence of V.I.P. 
(very important people), who think 
they must be pretty smart roosters 
because they are not overdrawn at 
the bank . and therefore are 
able to sound off pontifically on any 
subject. 

4 * * 


She Had Gazoompah 
Rus, the professors, to whom I 
listened later, might have 
frowned upon her “down to earth” 
philosophy and wisdom, acquired 
through many years of experience 
and contact with life as it really is, 
outside the pulp magazines, Her 
language might have shocked the 
eminent Emily Post, but she laid | 
the truth right down on the barrel | 
head .. . She had fire ... She had} 
gazoompah. 
My mother used to amuse me | 
with speculation as to the conse- | 
quences of her failure to remem- 
ber whether I was born before | 
midnight on Nov, 21... when I | 
would be a Scorpio ... and a fair 
candidate for the penitentiary 
-+. or... after midnight on Novy, 
22, when I would be a Sagittarian 
and have a better chance to grow | 
up and be a help to my parents. 
“You see, Neddie,” she would say, | 
“even the most intelligent people | 
are a little inclined to be on the} 
‘mullet-head’ side. They don’t know 
that in every bright individual per- 
son there are two people ... the 
one is always trying to do what he} 
thinks the neighbors think he ought | 
to do . . . while the other fellow! 
inside of him is always whispering: | 
‘Be yourself and never worry about | 
what the neighbors think. They | 
will never bother you ,..and.. .| 
if you make money they’ll all be | 
bragging about how well they know | 
you.’” | 


* * * 


Mother and Dad 

,HE named me “Ned” after her 
" younger brother who was} 
drowned in the Mississippi when | 
she and her brothers and sisters! 
were ferrying the “covered wagons” | 
across, ahead of the “gandy danc- | 
ers” who built the Union Pacific} 
railroad. She and her two sisters | 
established little general stores at | 
Fremont, Laramie and Green River | 
on the Overland Trail. | 

It was at Green River that a big | 
husky Englishman, named Jordan, | 
boss of the bridge builders, veteran | 
captain in McKinley’s outfit in the | 
Civil war and accustomed to com-| 
mand, found his general manager | 








| good salesman ., . or anything 
else ... the most important thing 
| for him to remember are three 


| they cover all of the millions of 
| words I have read ... from Con- 
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for the rest of his life . . my 
mother . . . Kate Griffin, five feet | 
tall... weight 110 pounds. 

If any young man wants to be a 


words of my mother’s... and | 


fucious to Walter Winchell .. . 
and all of the experience I have 
had. Those words are , . . “don’t 
kid yourself.” By that she meant 
that in the rough and tumble... | 
roller coaster progress of life, 
men rise and fall like ships on a 
tempestuous sea... up today... 
look out, you may be down to- 
morrow. 





Allstate Mural Depicts 50 Years on Wheels— 
Devoted to the evolution of the auto in the U. S., this mural covering 1,603 square 
She said: “As soon as a man wins | feet, has been completed for the new office of Allstate Insurance Co., 3245 W. 


the first round . . , makes some | Arthington, Chicago. Allstate is a subsidiary of Sears, Roebuck. Eugene Montgomery 


money ... maybe is elected to some | was the artist. 
office . . . he begins to feel im- niacin 
portant . . . starts kidding himself ‘ ; ? ’ 
stops using his head , . . and|™emorize moral platitudes .. . her,;if a mother is a fool about boy 
she never gets. through 


then all he has left is his money | "ly admonition was “use your head | babies, 
. .. and maybe his children will |--- you've got one.” I remember she | “changing them.” Then their wives 
dispose of that and start apologiz- | USed to sigh over the fate of Tom | spend the rest of their lives trying 
ing for his old fashioned bad man-| Randall, an orphan whose Aunt to change them over again. “The 
ners.” | Priscilla brought him up with the| penitentiary population of Amer- 
. « * |determination never to thwart his|ica,”’ Ma said, “includes many a 
4 ° subconscious. Ma said that when | ‘sweetie pie’ who had such irresisti- 
Use Your Head | Priscilla mounted the 13 steps to|bly lovely baby curls and angelic 
Y MOTHER never studied child | kiss Tom when he was hung, Tom | eyes. 

psychology ... never made me | up and bit her ear off. Ma said that 


PICTURES OF a 


=| gratuitous council 


“Funny,” she used to say, “how | around.” 


13 


people who dispense 
on how the 
| world should think and live, have 
| either had money left to them, of 
| have slender bank accounts, way- 
| ward children and dust in the 


| sO many 


corners of the living room, 
She couldn’t belong to the Ladies 


< | Aid society, or do her bit to help 


|China as long as I kept the cookie 
|jar empty, “helping to feed their 
young ones.” 

“Anyway,” she would say, “I don’t 
| think they know anything about 
|their topic for the week . . . ‘India, 
what now?’ Just as soon as Mrs. 
McCarthy gets a new hat she wants 
to call a meeting of some kind.” 


Sometime I may tell you all that 
|I learned about women with four 
sisters and the house always full of 
|girls. That explains the basic idea 
|behind Jordan advertising, Two 
| classic remarks of my mother cover 
|the whole gamut of modern adver- 
tising, selling and the quite popular 
subject of love and marriage. She 
|said casually ... “Love may be 
|wonderful, but the main thing is 
‘how do I look’,” and to Lovelorn 
Eve she gave 10 volumes of wisdom 
|in 10 words ... “Never marry a 
|man you may have to sweep 






refined three steps further than ordinary oil. 


1 rHoROUGHI OD —flows freely at all tem- 
peratures and gives instant, full-bodied lubrication. 
DOUBLE-DISTILLED —free from impurities that cause 
excessive oil consumption, sludge, undue wear. 
3 TRIPLE-FILTEREL —highly resistant to sludging and 
oxidation. Non-corrosive to bearings. Won’t thin 
out at high temperatures or get sluggish at low 
temperatures. 
Wo.r’s HEAD means the ‘Finest of the Fine’’ to 
millions of motorists everywhere! 
Wolf's Head Oil Refining Co., Inc., Oil City, Pa., New York 10, N. Y. 


Y DEWAXE 


/ 


VEE» 


MOTO 


100 % 
Premium Grade" pnt 


R OIL AND LUBES 


Pure Pennsylvania “~ @ —\) Member, Penna. Grade 
Crude Oil Association 


**Rules-of-the-Road”’ 
Folder. Contains saf 
speed laws, driving regulations 


for all states. Write for a copy. 


OLFS HEAD 


So PRECISE that tolerances are measured in thousandths of an inch 
yet so rugged that they can endure tremendous pressures . . . bearings 
are truly ‘Pictures of Perfection.’’ Their only protection against fric- 
tion, excessive wear, heat, corrosive acids is a microscopic film of oil. 


Be sure that you recommend and sell the finest protection that money 
can buy .. . Wotr’s Heap Motor O1L—100% Pure Pennsylvania, 
“Premium Grade.’’ WoLF’s HEAD, made from nature’s finest crude, is 


ety hints, 
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Nine States Tighten 
Size, Weight Laws 


WASHINGTON. — Increased pen- 
alties on violators of size and 
weight limits have been imposed by 
nine states this year, a survey by 
the National Highway Users Con- 
ference reveals, 

California imposed fines gradu- 
ated from $10 if the excess weight 
is 1,000 to 1,500 pounds to $1,000 
if excess weight is 12,501 pounds 
or more, 

Indiana amended penalties en- 
acted in 1949 to provide for im- 
pounding of vehicles exceeding size 
and weight limits until all fines and 
costs have been paid. 
to a present fine of 10 cents per 
pound, the operator can be charged 
with a felony and subjected to a 
fine of $500 to $1,000 and imprison- 
ment of one to five years. Addi-| 


In addition | 


lation of size and weight limits 
shall be prohibited from using the 
highways for 30 days and his cer- 
tificate or permit suspended for a 
like period. 


Iowa provided penalties for viola- | 


limits gradu- 
100 


weight 
per 


tion of axle 
ated from $1 


$8 per 100 pounds if the percentage 
|of overweight is more than 20 per- 
|cent. Slightly heavier penalties are 
|provided for violation of gross 
| weight limits. 

| Maine provided penalties gradu- 
lated from $20 if excess weight is 
'1,000 to 2,000 pounds to $500 and 
|costs of court if the excess weight 
|is 10,000 pounds or more. 


Maryland imposed a penalty of 


tional graduated penalties provide | two cents per pound if the ex- 


that any owner who is convicted 
more than 30 times a year for vio- 


cess weight is less than 5,000 
pounds, and six cents per pound 


pounds of | 
excess weight up to 8 percent, to| 


| 5,000 


if excess weight is over 
pounds. 

Minnesota prescribed a minimum 
fine of $25 if excess weight is 1,000 
to 2,000 pounds. If the gross weight 
exceeds 2,000 pounds, the fine shall 
be not less than $50 for each of- 
fense. 

North Dakota imposes fines grad- 
uated from one cent per pound of 
excess weight of 1,000 to 2,000 
pounds and 10 cents per pound for 
each pound of excess weight over 
5,000 pounds. 

A bill passed by the Ohio legis- 
lature, not yet signed by the gov- 
ernor, provides a $25 fine plus $1 
per 400 pounds overweight in excess 





San Francisco TV Star Eyes Dodge— 


Evangeline Baker, San Francisco winner of Arts & Sciences’ ‘Outstanding Female 


of 5,000 pounds but not in excess) Personality of 1951’ award, views the 1951 
of 10,000 pounds. If the excess gross | San Francisco Dodge dealer. In background is historic Sutro Manor, site of KGO-TV, 


Dodge Diplomat with Charles Raven, 


weight is more than 10,000 pounds, where Miss Baker is actress-commentator. The 1941 model at left belongs to the TV star. 


$25 fine and $3 per 100 pounds of 
overweight or imprisonment for not 
more than 30 days. 

A bill passed by the Wisconsin 
| legislature would deprive any non- 
resident truck operator of reci- 
procity rights for a single violation 
of weight limits. 


Dealer Officers Elected 
At West Palm Beach 


| Thurston Brooks, Thurston 


| Brooks, Inc., has been elected pres- 
|ident of the Automobile Dealers 
|Assn. of West Palm Beach, Fla. 
Other officers elected are vice- 
president, William Parker, Gulf 
Stream Motors, Inc.;  secretary- 
treasurer, Fred O. Dickinson jr. 
| Members of the executive commit- 
;tee are Austin F. Young sr., Twin 
| City Chevrolet Co., and Ed H. Coch- 
rane, Cochrane Buick Co. 





Hydro-fectric Window Lifts 
Are Built to Operate 100,000 Times! 


Laboratory tests of Hydro-Lectric automatic window regulators prove that 
a car owner could open and close his windows ten times a day for over 
27 years—a total of more than 100,000 times. This, of course, is far greater 
than required in actual service. But it indicates the dependability of 


Hydro-Lectric automatic window regulators. 


The Hydro-Lectric system, developed by Detroit Harvester, has been 


selected by leading motor car manufacturers for twelve years. It is the only 


automatic regulator proved by use in hundreds of thousands of cars. 


EXECUTIVE OFFICES: 
PLANTS: ° 


DETROIT 


YPSILANTI ° 


2550 GUARDIAN BUILDING, DETROIT, Ml 
ZANESVILLE 


TOLEDO ° 


DETROIT HARVESTER COMPANY 


CHIGAN 





Convertible 
Tops Syste 
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Contract 
Production Ports 


Power 
Toke-Ofts 


‘Transport Firms 
Plan Big Fetes 
At Illinois Roadeo 


CHICAGO.—Breakfasts, luncheons 
and dinners during the Illinois truck 
roadeo championships Aug. 3-5 at 
Peoria, Ill., will be sponsored by 
|leading firms in the industry, the 
Central Motor Freight Assn. an- 
nounced last week. An extensive 
| equipment show will be held in 
|conjunction with the roadeo. 
| Preceding the drivers’ written 
and appearance examinations on 
opening day, Aug. 3, Diamond T 
Motor Car Co. will be host at a 
|breakfast in the Pere Marquette 
|hotel, official CMFA and roadeo 
|headquarters. A luncheon on the 
| Exposition Gardens field, scene of 





Unionizing Stepped Up 
In Missouri Capital 

JEFFERSON CITY, Mo.—Un- 
ion organization of repair shops 
| has been under way here for 
| several months. Dan Coppin 
(Lincoln-Mercury) and McKay’s 
| Buick will hold elections soon to 
| determine union status. 

Mid-State Motor Co. (Stude- 
baker) has petitioned the Labor 
Board for an election to deter- 
mine its status. Contract nego- 
tiations involving the Interna- 
tional Assn. of Machinists-AFL 
are in progress at Broom Auto 
Service and Jefferson City Auto 
Body Co. 








the contests, will be given by Dodge 
| truck division and two of its deal- 


ers, Ray Eddy, Inc., Chicago, and 
Mitchell and Cassel, Inc., Peoria. 
Host at dinner will be Bartlett 





Trailer. 

It was announced that White 
Motor Co. will sponsor a breakfast 
Aug. 4 at the Pere Marquette hotel; 
Trailmobile Co., a luncheon at the 
field, and Brown Trailer Co. a cock- 
tail party in the lobby lounge of 
the hotel. 

The final day's entertainment will 
be highlighted by a breakfast in 
the hotel, hosted by the Fruehauf 
Trailer Co., and a luncheon on the 
|field, sponsored by International 
Harvester Co. 

While judges are checking the 
drivers’ records, spectators will be 
treated to a demonstration of load- 
ing and unloading automobiles from 
over-the-road transport equipment, 
conducted by W. R. Arthur and Co., 
Dealers Transport Co. and Arco 
Auto Carriers. 














To rest his head while working 
| under a car, a mechanic impro- 
vised this device. He tied a block 
of wood, softened with a layer of 
felt, around his forehead. It en- 
abled him to move around on his 
back without getting his hair 
covered with grease from the 
floor. 
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Lawsuits Affecting Dealers .. . 
Court Decisions 


By Leo T. Parker 

Attorney at Law 
CCORDING to a late higher 
court decision, a mortgage on 
an automobile is not valid if the 
testimony shows that the automo- 
bile never was in the county where 

the mortgage was filed. 

For illustration, in Securities Ac- 
ceptance Corp. v. Garrow et al, 
46 N. W. (2d) 319, the testimony 
showed facts as follows: At the 


_AUTOMOTIVE NEWS, JULY 16, 1951 


Holling to recover for damage to| 
the engine of his automobile re-| 
sulting from an explosion alleged | 
to have been caused by the negli- 
gence of the company in the manu- 
facture of its product, recom- 
mended for removal of carbon from 
the engine. 

Testimony showed that Kramer | 
allowed the automobile motor to 
run for a while when he took the 
can of “Motor-Tune-Up” and, fol- 


motor off and allowed it to cool 
for about 20 minutes. He then 
turned on the switch and started 


| the motor. There was an imme- 


diate explosion damaging the en- 


| tire motor. It was necessary for 


Kramer to buy a new motor, the 


value of which was stipulated to | 


be $438.50. 
Since Kramer failed to supply 
the court with an analysis of the 


;}contents remaining in the can, to 
|show whether the solvent was ex- 
|plosive, or produced mechanics to} 
|testify to previous condition of 
|motor, the higher court refused to 


hold Holling Corp, liable in dam- 
ages to Kramer. The higher court 
said: 

“What agency actually caused the 


‘Discovery Drive’ in Des Moines— 


Joe Hume, sales manager of Paul Manning Chevrolet Co., Des Moines, hands the 





time a chattel mortgage on an) lowing directions, poured a seven- | explosion in the plaintiff's (Kra-| keys of a Powerglide Chevrolet to Lennis E. Rufer, first in the city to take advantage 
automobile was given by the pur-| ounce glass of the solvent into | mer’s) car is unknown in the pres-|of the nationwide company offer to take a ‘discovery drive.’ Note promotion sign 


on window. 


chaser in South Dakota and ato | the carburetor. Then he shut the | ent case.” 


by the automobile dealer, the auto- 
mobile was in Michigan at the} 
factory. 

The purchaser took possession | 
of the automobile in Michigan 
and later returned the automo- | 
bile to the state where the mort- | 
gage was filed. The automobile 
was not brought into the county 
where the mortgage was filed. 

The higher court refused to hold | 
the mortgage valid, and said: 

“The situs of the property being) 
in Michigan at the time of the| 
execution and filing of the chattel | 
mortgage, the mere filing did not | 
impart constructive notice to a pur- | 


chaser.” 
on * * 


Must Prove Damage Cause 


——— a higher court held| 
that one who contends that a} 
chemical product ruined his auto-| 
mobile motor must prove all alleged | 
facts or he cannot recover damages. | 

For example, in Kramer v. Hol-| 
ling Corp., 75 Atl. (2d) 861, an auto- | 
mobile owner named Kramer sued 


British Are Told 
Private Research | 
Does Better Job 


LONDON, England.—Competitive | 
research does a better job than) 
either cooperative or government | 
research, Dr. Robert E. Wilson, | 
chairman of Standard Oil Co. (Indi- | 
ana), asserted here. 

Dr. Wilson spoke at the Institute | 
of Petroleum, where he delivered | 
the third Cadman memorial lecture | 
and became the second American) 
to receive the Cadman memorial | 
medal. 

He cited developments in the} 
American petroleum industry since 
the cracking process was lntro- | 
duced as examples of the value of 
competitive research. 

But he warned that applied in-| 
dustrial research faces a number of 
threats in the U.S. from opponents | 
who object “to the whole idea of} 
granting a temporary monopoly | 
through patents” and from govern-| 
ment competition in the applied 
field which “would discourage re- 
search by industry.” 

He said that to insure the best} 
results for competitive research the | 
following conditions must exist: 

A reasonable number of strong 
companies able to attack problems 
from different viewpoints; a sound 
patent system to furnish incentives; 
freedom and willingness to license | 
others at reasonable rates and to} 
enter into cross-licensing arrange- | 
ments where needed, and no agree-_| 

| 


ments on prices or in restraint of 
competition. 
Tenn. Rate Raises Asked 
MEMPHIS. — Insurance compan- | 
ies of Tennessee have petitioned the 
State for rate increases averaging 
close to 30 percent. 


Taft-Hartley Act Limits 


Utah ‘Checkoff’ Law 

SALT LAKE CITY.—A state 
union dues “checkoff” law re- 
quiring employers to deduct un- 
ion dues if an employe requests 
it in writing is inapplicable to 
businesses covered by the Taft- 
Hartley act, the Utah supreme 
court has ruled. 

The court’s decision was in a 
case brought by the state against 
Montgomery Ward & Co., Inc. 

The court said that under the 
Taft-Hartley act an employer 
has the option to check off dues 
and that the state law destroys 
that option by making refusal of 
an employer to honor an assign- 
ment (checkoff) a misdemeanor. 


| 
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3 Sales Representatives 
Appointed by Panef Mfg. 


Panef Manufacturing Co., Inc., | 
Milwaukee 1, Wisconsin, manufac- | 
turers of Graphitoid Lub-A-Spray | 
and Retriev-A Buoy, announces the | 
appointment of the following sales | 
representatives: 

Earl H. Ebert Co., 3016 McGee} 
Trafficway, Kansas City 8, for Iowa, 
Nebraska, Kansas and Missouri; | 
Velie Sales Co., Suite 222, 1645) 
Hennepin, Minneapolis 3, for Min- | 
nesota, North and South Dakota, 
upper peninsula of Michigan and 
Wisconsin; Walter Eckhouse & Co., 
600 S. Michigan Ave., Chicago 5, 
Illinois for Illinois and Indiana. 

+ * 


Oldsmobile Names Brandel 


Assistant Works Manager 

Albert H. Brandel, one of Olds- | 
mobile’s veteran employes with 
45 years of service at General 
Motors, has been promoted from 
production manager to assistant 
to the works manager, it was 
announced by J. F. Wolfram, 
general manager. Brandel will 





Auto Personnel 
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serve as an aide to T, C. Downey, 


| Oldsmobile works manager. 


Floyd V. Burr, assistant pro- 
duction manager, has been ele- 
vated to the post of production 
manager and A, Victor Brown, 
superintendent of material han- 
dling, has been appointed Burr’s 
successor as production manager. 
Harry A. Kane has been pro- 
moted from general foreman of 
material handling to superin- 
tendent of material handling, 
succeeding Brown. 

* + + 


Black Takes OSU Post 


Robert F. Black, president of 
White Motor Co., has been named 
a member of the board of trustees 
of Ohio State university by Gov. 
Frank J. Lausche of Ohio, The 
appointment will run through May 
13, 1958. 


* * * 


C..T. Ups Garrett 
Frank E. Garrett has been pro- 
moted to branch manager of the 





Linco/n 


pee ae ee ae ee 9 


— keep pace with the many improvements in the 
automotive field, we have just completed a new modern 
building for handling sales and service of Chevrolets, 


Oldsmobiles and other makes of cars. 


“We installed Lincoln Air-operated Overhead Reels in our 
Lubrication Department for two reasons: First, we knew 


from past experience we could count on efficient operation 
of Lincoln equipment. Second, we felt that Lincoln had kept 
pace with improvements in the automotive field by the 
engineering and design used in these air-operated reels. 


“The reels are up out of the way leaving the floor free so 





G. W. Keiper, assistant vice-presi- 
dent of the company’s Cleveland 
division. 

* * * 


Pettitt Resigns, Seiberling 


Realigns Production Staff 
Shifts in the Seiberling Rubber 

Co. production staff have been an- 

nounced, following the resignation 


of Leo F. Pettitt, general produc- | 


jtion superintendent. John E, Kall- 
|\gren was named plant manager, 
‘and Alvin L. MeMullen will be pro- 
|duction superintendent, according 
ito H. P. Schrank, production vice- 
president, 

| In the reorganization, Kallgren, 
|who has been the company’s chief 
engineer, will be in charge of all 
production and engineering at the 
company’s U. S. plants. McMullen 
will be in direct charge of produc- 
tion at the Barberton plant. Ed- 
mund G. Balzano continues as Bar- 
berton plant engineer, and Edwin 
P. Schrank was named chief staff 
| engineer. 





|Tobin Manages Branch 


|For White in Washington 
William M. Tobin has been 


that work is easier and faster. Equipment of this type is 
certainly worthwhile in these days of high labor costs, 


enabling much more work to be turned out by the 


same number of employes.” 


V. R. McDonald, McDonald & O'Boyle 


Monrovia, California 


Lah 





eth 

“Buyer resistance only makes 

| = boys all the more deter- 
mined.” 








vice-president in charge of the} 


;}eastern sales region for White. 

Tobin has been branch manager 
|for White in Brooklyn, He joined 
| White in 1945 after serving the gov- 
|ernment’s Office of Defense Trans- 


| Universal C.1.T. Credit Corp. office | named manager of the Washington, | portation as manager of the truck 
at 237 Second St., S. W., Canton, O.|D. C. branch of White Motor Co., it!}and bus 
His appointment was announced by |is announced by E. F,. Hobbins,| War II. 
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Bendix Shuffles Staff 
|\In Four Territories 
| Four appointments and territorial 
|changes have been announced by 
|T. A. Kreuser, service sales man- 
lager, Bendix Products division, 
| Bendix Aviation Corp. 
| M. E. Hickman has been ap- 
| pointed manager of the West Coast 
|district, replacing V. A. Smith, re- 
jsigned. R. J. Ford has been ap- 
|pointed manager of the Southwest 
|district, replacing Hickman, J. M. 
| McNerney has been appointed man- 
jager of the west central district. 
|W. M. Elliott has been appointed 
| manager of the east central district. 
o * * 


Nash Named Chief Engineer 
Of Chrysler Highland Park 


James C. Zeder, Engineering 
| and research vice-president of 
| Chrysler Corp., has announced ap- 
| pointment of Paul M. Nash as 
| chief engineer of the corporation’s 
Highland Park (Mich.) plant. 

He succeeds Arthur H. Fries, 
| who recently became works man- 
| ager of the Highland Park plant. 
Nash has been associated with 
Chrysler for 15 years, starting in 
1936 as a graduate student of the 
| Chrysler Institute of Engineering. 
* ? > 


Sears Names Buesch 


Sears, Roebuck and Co., Chicago, 
has announced appointment of An- 
drew P. Buesch as head of its auto 
accessories buying department. 

* * + 


| Fabel Elected Chairman 


Of Thermoid Committee 

George S. Fabel, active in the 
asbestos and rubber industries 
since 1917, has been elected chair- 
man of the executive committee 
of the Thermoid Co., Trenton, N. 
J., according to Fred Schluter, 
president. 

Fabel, a company director, is 
also president of one of the com- 
| pany’s subsidiaries, Southern As- 
| bestos Co., Charlotte, N. C. 


* * * 
| 


Santa Joins Chek-Chart 


| Ray Shaw, president of Chek- 
Chart Corp., Chicago, publisher of 
automotive lubrication guides, has 
announced the appointment of 
Martin J. Santa as editor and ad- 
|vertising manager. 
| + * + 
Zener Joins Westinghouse 
| Dr. Clarence Zener, scientist who 
| recently published a theory on the 
— of ferro- magnetism, has 
| been appointed an associate direc- 
| tor of Westinghouse Research Lab- 
| oratories. 





| ‘= » 
|Halleran Heads Service 


'In Ford Central Region 
| Appointment of Charles W. Hal- 
leran as service manager for the 
Central region of Ford division has 
been announced by J. C. Doyle, 
regional manager. He succeeds 
B. E. McCane, who left the com- 
pany to take over a Ford dealer- 
ship at Winchester, Ky. 

Halleran, who was _ previously 
service manager for the Buffalo 
district of the division, joined the 
company in Buffalo in 1928, 


Me el ae 
Brings ‘Em Back with 


Carlife. 
Guaranty 
rh 72 77 


ARTHUR E. CENTER 
Ford Dealer 


SPRINGFIELD, 
MASS. 


WRITE OR WIRE 


CCIE ele) 


NT Pe Lull 
Detroit 27, Mich. 
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in- 
. an ntonio Sales tp 
ip- 
ast By J. H. Reed outh, 10; Oldsmobile, 7; Buick, 6;|ing the university’s index of busi- 
re- Staff Correspondent Studebaker, 6; Frazer, 4; Mercury, | ness activity for the week to 197.5, 
P* Vehicle sales in Bexar county |6; Nash, 3; DeSoto, 2; Chrysler, 1; | against 191.4 in the preceding week 
est (San Antonio), continued to show|Lincoln, 1; Willys, 1; Henry J, 1; and 194.4 in the same 1980 week. 
M. a decline in June, totaling 1,155, as | Hudson, 2. oo es oe 
=f compared with 1,246 in May. Of this} New-truck sales also slumped 
“ number, 907 were new cars, 115|somewhat under May. There were Buffalo 
- commercial vehicles and 133 trucks. |15 new trucks sold in June, against! New-car registrations in the Buf- 
— Commercial vehicle sales showed my in mens 7 oe by 's oo falo area during May registered a| 
a decline of eight from the May une: Ford, 4; evrolet, 3; Stude- decline from May, 1950 but were . = 
figures, but sales for trucks in-| baker, 3; International, 2; GMC, 1; | ahead of the total recorded in May, California Dealer League Champs 
creased by 24 vehicles during the | Dodge, 1; Hudson, 1. 1949, according to the Buffalo Auto- | Smallcomb Motor Co.,'s bowling team, Burlingame, Calif., is the champ of the 
month, showing a continued strong | The June slump also extended to | Mobile Dealers Assn. | Burlingame-San Mateo Auto Dealers Assn. bowling league for the 1950-1951 season. 
. demand for trucks of all types to | used cars and used trucks, There | Registrations in May totaled 3,-| Left to right, they are Earl Roddy, Pete Olivero, Jiggs Grigg, Phil Philley, Ed Bister 
)- eS ee ee | one 201 used-car registrations In |652, compared with 4,056 in May, | land Bill Wise. T. R. Schuman, general manager of Smallcomb, stands behind with 
‘s | In the new-car field, Smith Mo-|June, compared to 361 in May, and | 1950, and 3,273 in May, 1949. Apr Fil | ine winning trogh 
's tor Sales (Chevrolet), led with 80} |25 used trucks, against 45 in May. | registrations this year were 3,755.|'"* eer 
P sales, followed by San Antonio|—‘George M, Hunholz), |Registrations in the Buffalo area| 
. Buick Co., with 62 sales. Jordon | i: i for the first five months of this |128; Crosley, 5; DeSoto, 103; Dodge, | Erb Sells 50Uth Ford 
i 9 Motor Co. (Ford), was a close third Pittsburgh year came to 18,610, compared with | 280; Ford, 633; Henry J, 18; Hud-| Robert W. Erb has become the 
bs with 61 sales. . New-car sales in the Pittsburgh | 17,027 in the corresponding period|son, 57; Kaiser, 36; Lincoln, 19;| first Ford salesman in the Cleve- 
h Milam Chevrolet led commercial | district during the week ended June |°f 1950 and 14,057 in the corres-| Mercury, 134; Nash, 126; Oldsmo-|land district to qualify for a dia- 
n vehicle sales with a total of 23/23 “were the highest in the past| Ponding period of 1949. ibile, 227; Packard, 33; Plymouth,| mond in his Ford 500 club pin. Only 
e sales, followed by O. R. Mitchell|/four weeks,” the University of| Registrations by make for May|446; Pontiac, 192; Studebaker, 93;|26, Erb is the leading salesman for 
. (Dodge), with 15 sales and Ormsby | Pittsburgh reports. follow: Austin, 4; Buick, 263; Cadil- | Willys-Overland, 6, and foreign, 7.|Hull-Dobbs, Inc. This year he has 
Chevrolet with 13 sales. The improvement aided in send-|lac, 68; Chevrolet, 774; Chrysler, |—(George E, Toles). delivered nearly 200 cars. 
Milam Chevrolet also led truck a 
sales, with a total of 23 sold. O. R. 
30, Mitchell and Motor Truck sales, ie tg RR 
n- GMC dealership, tied for second | ee a 
ito place with 18 trucks each, and 
Downtown Motors (Ford) was in| 
third place with a total of 14 
trucks sold. j 
+ * * 
Minneapolis 
: New-car deliveries in the Minne- | 
i apolis area (Hennepin county) dur- 
. ing May were the lowest for any 
r month since December, 1949. They 
. totaled 2,279 compared with 1,779 
; made in the low month of 1949. 
. April, 1951, deliveries reached 5,611 
i. new cars but the figure, it is pointed 
, out, was not indicative of true sales 
~ during April. 
For the two months, April and 
May (deliveries of new cars reached 
7,890. For the first five months of 
k- | this year they total 16,865 compared 
of with 15,353 for the same period a 
aS year ago. In May, 1950, 3,044 were | 
of delivered.—(Nat Wood.) 


d ? * oJ * 

Manhattan, Kans. | 
Floods during the latter part of 
June slowed up sales in Riley 
county (Manhattan), Kans., and 


- damaged crops extensively. In 
ate Manhattan several motor car firms 
as were surrounded by water from the 
C- Blue and Kansas rivers which form 
b- a junction on the east edge of the 
city. Damage was caused to the 
buildings. 
Passenger registrations for Riley | 
county during June as reported by 
i the county treasurer stood at 98, 
ei against 113 new-car sales in May. | 
si Sales by make: Chevrolet, 14; Ford, | 
e 12; Dodge, 11; Pontiac, AN; Plym- 
ls a 
a The 


‘ COURIER-EXPRESS 
S| | SELLS 


WESTERN NEW YORK 


Because WESTERN N. Y. 
1S SOLD ON THE 
COURIER-EXPRESS 


BUFFALO'S LARGEST CIRCULATION 


and the largest in the state out- 
side of N. Y. City—is the Sunday 





Could be that you never heard of the Delco pletely integrated operation. We have a com- 









Courier-Express. 290,348 copies Radio Division. That wouldn’t surprise us plete engineering section with development 
(ABC Audit, 9/30/50) blanket ae ‘ since Our name never appears on our prod- laboratories, drafting room and model shop. 
7 , . : : ° ° , ° ° . 
Western New York’s huge eight. ip . ee ucts. But if you never heard a Delco Radio We build and maintain our own tools and 
county market of 400,000 families. < CO adiof oe ‘ : ; ‘ : 
ws that would be surprising. You see, we build testing equipment. Our production lines are 
ROP COLOR — ~ nearly all the radios for General Motors... modern-to-the-minute and expertly operated. 
for greater impact is offered by aaa for Cadillac, Buick, Oldsmobile, Pontiac and In short, with the exception of one or two 
the Courier-Express. One color ie = Pr Chevrolet. Last year alone, we produced parts, we manufacture the whole radio! 
plus black—when available— on —_eegy nearly 2,000,000 sets ... mostly for GM but What’s more, we’re ready and able to serve 
Sundays; one, two or three colors ' +S ee ae ieediilon sr Ww! ; di 
plus black, on weekdays for your ag any for other manu acturers, too. others—now. Whatever your radio needs, we 
most powerful selling force di- Set manufacturing at Delco Radio is a com- can do the job. We can deliver the goods. 


rectly aimed at those Western 
New York families with the most 
money to spend. 


BUFFALO 
COURIER- EXPRESS 


| Western New York's Only Morning 
* and Sunday Newspaper 
REPRESENTATIVES: 
SCOLARG,MEBKER & SCOTT 


Delco Radio 


DIVISION, GENERAL MOTORS CORPORATION 
KOKOMO, INDIANA 
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Merchandising 


Memos to Dealers 





A USED-CAR campaign under 

the keynote of “Fit for a 
King” has increased volume 153 
percent for George P. Maloney Mo- 
tor (Chrysler-Plymouth) 
ton, O. 

The firm sold 42 cars in Jan- 
uary, when the program opened, 
63 in February, 73 in March, 90 
in April and 97 in May. 

Maloney leaned on radio in this 
program, sponsoring a news feature 
six days a week on Station WHBC 


in Canton. Roy Bock, used-car man- | 


ager, attributes part of the success 
story to a used-car showroom and a 
good stock of cars. 


does selling to keep a balanced sup- 


By Bob Finlay 


in Can-| 


'apolis through the use of Chinese * 


Bock says he}! 
spends more time buying than he| 


Bi NEWS, JULY 16, 
the ad—“737 cars must be sold 
| gardless of price.” 


| The Frank Touch 


OINTING out that 
are moving as fast as we re- 
|ceive them, but the trade-ins are} 
|driving us crazy,” Vernon M. Ball, | 
|Inc., in Elkhardt, Ind., 
_ |}page for a “Crazy Sale.” 

And just to show that Ball is 
not the only one crazy, the firm 
gave away a new tire with each 
1946 to 1950 model, making six 
tires a car, while the government 


ply of 80 to 90 postwar cars on hand | 
at all times. | tires on a new car. 

* * | Twenty-seven specials were listed 

|in type that was off balance. Typi- | 

Mental Lure cal copy: “No. 544—They call me a_ 

TIMELY message to customers | Super duper 1946 Buick 4-door. I’m| 

l is spotlighted by a group of | slightly two-toned, and DiSalle says | 


= sal ir | I'm worth $1,110, but Vern is kick- | 
Dodge-Plymouth dealers in Minne | ing me out at ($895. ” 


characters, and the translation: 
“Confucius say, Wise Man Buy 


Help from Teens 
Now.” OWNTOWN MOTORS (DeSoto- | 
Now. Plymouth), Buffalo, is stimu- | 

Under this headline are individual | lating sales and service activity and | 
used-car listings by Jacobson Mo-|at the same time winning friends | 


tor, Nichols-Schoening, Anderson | . 
Motor, Dependable Motors and |@ Teen Boosters” promotional 
Hopkins. | stunt. 


_ Each club member is given a 
The “buy now” come-on is backed! “Junior Salesman’s Card.” Each 
up by a single line at the bottom of| time a member brings in a cus- | 





re- | 


“new cars 


took a full | 


allows makers to put only four | 


1951 





Accent on Used Cars— 


Used cars will move if you push them hard enough, is the belief of George P. 


Maloney (Chrysler-Plymouth), in Canton, O. Maloney keyed a program to 


“Fit for a 


King" used cars, gave its used-car department exclusive use of its radio time and 


| kept o a full, balanced stock. 

tomer to Downtown Motors for 
sales or service he automatically 
gets credit for so many points 
marked on his salesman’s card. 
Or if a customer mentions that he | 


member, that member also receives 


|credit for the amount of the sale. | 


As the club member accumulates 


points, he becomes eligible for vari- | 


ous merchandise prizes, each of 


| which is represented in points, ac- 
cording to its value. 

Prizes are on display in the deal- 
ership showroom. 

Downtown Motors is tying in its 


among the teen age group through | came in at the suggestion of a club | Teen Boosters club with the Hi- 


Teen Radio Show over WEBR, 
presented each Saturday after- 
noon. This show, providing free 
dancing for teen agers, draws a 
huge crowd each week. 


‘om 


mane Y wee? 
ans iM "Po 
Aig ta ma I, 24 tee 


nes 


Because they’re the Customer’s Choice! 


AUTO SEAT COVERS 


as advertised in... 


Post] 








Thousands of dealers from one end of the 
country to the other are selling Howard Zink 
Seat Covers and making a very good thing of it. 


For here’s the top seat cover line in America 
—tops in quality, tops in variety and above 
all tops in popularity. Consistent full-color 
advertising in the SATURDAY EVENING 
POST and HOLIDAY is making people ask 
for Howard Zink covers—not only ask for them 


but insist on them. Are you cashing in? 


Newspaper advertising also is be- 

ing employed to promote the plan, 
using the theme: “Join the Club 
| That Pays Its Members.” 


* * * 


Traffic Builder 

A NOTHER Buffalo DeSoto firm, 
|+ Neuman Motors, has come up 
|with a traffic-building idea. 
| Bach Tuesday the firm gives 
away 50 passes to the Buffalo Stock 
Car Races to the first 50 adults re- 
questing them at the showrooms. 
All the recipient must pay is the 
tax. 


* * « 
Personalized 
ROWN & THOMAS, New Haven, 
Conn., which has _ handled 


| Cadillac since 1904 and Oldsmobile 
since 1933, have prepared an inter- 
| esting booklet on their operation. 

It traces a little of the history of 
the firm, and pictures the facilities 
and men who run them. 


Workers s Barred 
From Ridiculing 


‘Bosses’ Product 


WASHINGTON, — The National 
|/Labor Relations Board has ruled 
| that an employer did not violate the 
|Labor-Management Relations act 
|by discharging nine employes who 
circulated handbills attacking the 
|quality of the employer’s product. 
The handbill involved was issued 
|in the course of a labor dispute, but 
| it did not bear the name of the em- 
| ployes’ union nor did it state that 
|it was related to a labor dispute or 
|}any other concerted activity of em- 
| ployes. 
| The ruling was made in a case in- 
volving the Jefferson Broadcasting 
Co., which operates radio and tele- 
vision stations under the call let- 
|ters of WBT at Charlotte, N. C. 


Pa. Weighs $875,000 Fund 


For New Cars, Repairs 


HARRISBURG, Pa.— Gov. John 
|S. Fine has asked the Pennsyl- 
| vania legislature for $875,000 for the 
|purchase of new automotive equip- 
|ment and maintenance during the 
| 1951-53 biennium. 

It was reported that $775,000 of 

ithe appropriation would be for the 
|purchase of new equipment, 
The state seeks to bring its fleet 
| of cars beyond the 3,700 mark. At 
| pre sent the fleet consists of 2,497 
|passenger automobiles. 


New Officers Elected 
By Gary Trade Assn. 


The 
| Assn. has elected the following 
| officers for the fiscal year: Elmer 
| K,. Bailey, president; Charles C. 

Townsend, vice-president; Karter 
F. Blaney, treasurer; and Ray C. 
| Thomas, executive secretary, Di- 

rectors are William C, Palmatier, 

John A. Banker and Bernard 

Baruch. 





Gary Automotive Trade 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. 
MOTIVE NEWS WANT ADS! 


Others are profiting from AUTO- 
Are you? 
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On the Fisamelal Front oe i L/A Por . Canada Haulers 
Stock Splits Increase gj Deny Rail Story 
60% in Six Months 





| MONTREAL. — Camille Archam- 
|bault, public relations director for 
|the Automotive Transport Assn. of 
|Canada, last week denied charges 
ed Donald Gordon, president of the 

Canadian National Railways, that 


“By George Deery stocks in the hands of the public. ~ Quebec truckers haul only cargo 
Associate Editor “Thus, the average price of | : : Se enter |that involves high rates, 
OODRICH, Minnesota Mining,|stocks listed on the New York | , SS, “The public knows,” said Arch- 

Phillips Petroleum, Standard Oil|Stock exchange was about $48 a) el |ambault, “that truckers in this 
of California, Standard Oil of New|Share in May, 1951, as compared | § Mercurys for W. Va. Police— province carry any type of mer- 


Jersey, and Texas Co. were among} With $63 a share in June, 1946, in| chandise offered, including perish- 
the nearly 90 firms that split their|/SPite of the fact that the market | : ; , able goods.” He said that if Gor- 
stocks in the first six months of value of such stocks had increased | the state police. From left to right are Capt. B. E. Wright, Capt. J. B. Jack; Maj. | don’s charges were true, haulers’ 


this year. This is an increase of |to $100 billion from $81 billion.” R. W. Boyles and Donald M. Hetzler, president of the dealership. |permits would be cancelled. 
approximately 60 percent over the|= 77 ecrey _— = - — —— . : oo 
same period last year. 

Stock divisions, as Bernard T. 
Frevert, editor of Standard & 
Poor’s “Outlook,” points out, are 
most popular in a bullish market. 
Intended to widen distribution of 

ownership, by cutting the price of 

the shares to a level within the 

buying range of a greater number 

of people, “stock splits are usually 

regarded as bull‘sh,” Frevert adds. 
* * * 


Hetzler Motor Co., Clarksburg, W. Va., delivered five Mercury six-passenger coupe; 


“CINCE no change actually takes 
\’ place in the status of the in- 
dividual stockholder, this construc- 
tive interpretation is primarily 
psychological, based on the premise 
that the split will eventually im- 
prove the marketability and stimu- 
late investor interest in the shares. 

“Over a period of years, stock 
splits, along with stock dividends, 
have brought about a substantial 
reduction in the average price of 


Ferguson Doubles Sales 


To $37,164,252 for Half 

Horace D’Angelo, executive vice- 
president of Harry Ferguson, Inc., 
has announced that sales for the 
first half of 1951 were almost | 
double the sales for the same 
period last year. Sales for the six- 
month period amounted to $37,164,- 
252, compared with $19,003,286 for | 
the six-month period last year, or 
an increase of 96 percent. 

He also stated that the demand 
for Ferguson tractors and imple- 
ments continue at a high level; 


for the ‘second half will be some- ce ts for Molded Automotive Parts 


what lower because of government 





restrictions on farm machinery out- ye te 
put and because of material short- 3 : Soren “Built for the years ahead,” °51 Fords are extra 
7. husky and handsome. Their visible plastic parts 
must have lasting beauty and strength—and 
Jersey Standard Head Sees PLexicLas V acrylic plastic molding powder meets 


Half Profit of $238 Million the requirements. Inside and outside cars, and 


President Eugene Holman of | “ate “zi inside and outside the automotive industry, 
Standard Oil Co. of New Jersey 2 ee _ PLEXIGLAS V molded parts have beauty, dimensional 
last week estimated that earnings stability, and outstanding resistance to heat, age, | 
for the first half of the year will and weather. Write for our booklet shown 
has ccaee catenins Ge . tars parts awe from PLEXIGLAs acrylic plastit 
000, of $5.27 for the same period a ROHGES POweers: 
year ago. iw Detroit representatives: W. E. Biggers and R. C. Oglesby, 728 Fisher 

He told the annual stockholders ~~, Building, Detroit 2, Michigan. Telephone: Trinity 3-3200. 
meeting that “we anticipate con- 
tinued good business the remainder 4 
of the year,” and that capital ex- ie CHEMICALS FOR INDUSTRY 
penditures this year will be about i 
40 percent higher than in 1950 when 
$259,132,000 was spent on new plant 


and equipment. | 1 ROHM € HAAS 


* * * 


Automotive Fibres Reports * 
: 4 j COMPANY 

Stockholder Gain to 6,018 | 4 

National Automotive Fibres, Inc., a WASHINGTON SQUARE, PHILADELPHIA 5, PA. 
announces that registered stock- a Representatives in principal foreign countries 
holders of the company’s capital a 
stock totaled 6,180 in the second 
quarter of 1951. 2 Piexictas is a trade-mark, Reg. U. S. Pat. Off. and in principal foreign countries 

This compares with a total of 6,- 4 Canadian Distributor: Crystal Glass & Plastics, Ltd. 


018 stockholders in the first auarter a 4 54 Duke Street, Toronto, Ontario, Canada 

of the current year, and with 6,014 4 

in the second quarter a year ago. 
= * * 


GM Stockholders 
Rise to 465,025 : | 


The number of common and 
preferred stockholders of Gen- 
eral Motors reached a new all- 
time high of 465,025 in the sec- | 
ond quarter, compared with 430,- 
789 in the same period a year ago 
and 456,993 in the first three 
months of 1951. 

Holders of common stock ag- 
gregated 435,061 in the period 
ended Apr. 30. In the previous 
quarter there were 426,872. 


Porter Elects Vice-President 





Lawrence L, Garber, genera] 
manager, American-Fort Pitt 
Spring division, H. K, Porter Co., 
Inc., Pittsburgh, has been elected a 
vice-president of the company, it is 
announced by T. M. Evans, presi- 
dent. 














ME 


America’s Newest, Smartest 


Hardtop Convertible 





Zz en ee 











A GAIN Nash Dealers have something absolutely new to show 
and sell—America’s smartest, low-priced “hardtop convertible” sedan. 


HERE’S ALL the Rambler dash that won America’s heart—here’s 
all the Rambler economy that broke all records for miles to the 
gallon*—here’s all the Rambler flair and fun and custom luxury 
—in a distinctive new type of car. 


YES, HERE’s another Nash pace-setter—with 17 feet of eye-level 
visibility all around—with typical Rambler “powerhouse” performance— 
with typical Rambler extra value—nearly $300 in custom accessories 
including Weather Eye, radio, directional signals, foam rubber 
cushions upholstered in needle-point—all at no extra cost. 


WE INVITE YOU to look it over. See the newest example of the quality 
and value that Nash builds into every car to bear this famous name. 


*31.05 miles to the gallon by the Rambler Convertible Sedan with overdrive 
in 1951 Mobilgas Economy Run, a new all-time miles-per-gallon record. 





Chat Continental Flair! 
New eye-level visibility all around! 
More than 17 feet of clear glass, 
with a curved one-piece windshield. 







look at the Luge age Space 
in a car so trim outside—with 
its easier-to-park wheelbase. Room 
for six passengers, too. 


Distinctivel C_uston 
It’s a tailored-to-order jewel, 
upholstered in fine needle-point, 

equipped with nearly 
$300 in custom accessories. 





THE AMBASSADOR + THE STATESMAN =: THE RAMBLER 


Ghe Wirth Mlesl Medern Cars 


Nash Mofors, Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 








22 a aN as 
Fashion Show 
I-H to Entertain Wives 


At ATA Parley 


CHICAGO.—A fall festival lunch- 
eon and fashion show for wives 
will be one of the feature events at 
the American Trucking Assns. Oc- 
tober convention here, it has been 
announced. 

The truck division of the Inter- 
national Harvester Co. will be host 
of the affair to be held in the grand 
ballroom of the Knickerbocker 


hotel on Oct. 25. Guests will include | 
ATA members | 
roadeo| 


the wives of the 
and wives of the 
champions. 

The fashion show will 


State 


be pre- 


sented by Marshall Field and Co. | 


and will include the latest fall 
fashions for women. 
Prior to the luncheon, a fleet of 


motor coaches will take the guests 


on a tour of Chicago’s Outer Drive. 
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Sells to First Customer on 20th Anniversary— 

R. G. Buckalew (left), Bloomington, Pa., who recently observed his 20th anniversary 
as a Chevrolet dealer, delivers a 1951 model to his first customer, Arthur Schutt, as 
| Charles A. Turner, parts manager, who has worked for Buckalew since the day he 
started his dealership, looks on. Schutt has been a Chevrolet owner for the past 20 





| ship, he states. 





| years, and as far as Buckalew knows, each one has been purchased from his dealer- | 


1951 





| In the Hopper 


| Wisconsin Liberalizes 
|Pay for Unemployed 


| The person who loses his job in 
|the future will be eligible for higher 
|/unemployment compensation bene- 
|fits more quickly in Wisconsin. 
| Both houses of the legislature have 
written their approval upon a bill 
| sponsored by a labor-management 
advisory committee of the state 
industrial commission which man- 
ages the state job insurance fund, 
and Gov. Kohler will sign it 
promptly because it was one of the 
elements of the legislative program 
he recommended to senators and 
lassemblymen five months ago, it 
is said. 
The new maximum weekly bene- 
| fits payment under the prospective 





Visual Kron , attract more business 


When people can see in, more 


What would it take to make your front pull more 
people in from the sidewalk? What design? What cost? 


What materials? 
Your Libbey-Owens-Ford ( 
help you get the answers— you'll 


ing to co-operate. He’s a local 


constant touch with architects and contractors who do 
storefront work. He knows storefront needs and mate- 
rials and costs. He knows local codes, local requirements. 

Why not get in touch with him? Your L-O-F Dis- 


For a modern VISUA Lo 
GLASS) 


LIBBEY: OWENS: FORD 


GLASS DISTRIBUTOR 


ylass Distributor can 


ARONT see your nearest 


come in to buy! 


front materials: L-O-F Polished Plate G 
Plate to reduce fading of displays, Thermopane* insulat- 


tributor has the best and most complete line of store- 


lass, Golden 


ing glass to reduce steaming and frosting, Tuf-flex* 


doors to open up entrances. 
find him able and will- to beautify exterior surfaces. 
businessman who’s in Send the coupon for our 
Visual Fronts book and for the 
names of your nearest L-O-F 
Distributors who can give you 


this complete, helpful service. 


Libbey-Owens-Ford Glass Co. seinioonenibansei 
6171 Nicholas Building, Toledo 3, Ohio 


WORT 


i Mbabloes Pr, Self 


VISLAL PRONIS 


Vitrolite* glass paneling 


SDORING INTO 





Send me your book on Visual Fronts and the names of the nearest L-O-F Distributors. 
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new act will be $30 for workers in 
the highest bracket, or those earn- 
ing more than $56 weekly. The 
present top is $26 a week. 

* * oa 


| Texas Governor Vetoes 


Gas Tax Refund Bills 

Two bills dealing with gasoline 
tax refunds have been vetoed by 
Gov. Shivers of Texas. 

One bill would have permitted 
distributors a 1 percent refund and 
the other would have given retail- 
ers a 2 percent refund. 

Gov. Shivers said the distributors’ 
refund bill would abandon the pol- 
icy of state collection at the source 
and that the retailers’ refund bill 
| would lose the state highway fund 
| $1,200,000 a year and the public free 
school fund $400,000. 

* . 





* 
Tags for Ancients 

Gov. Earl Warren has signed the 
bill written by Senator John F. 
Thompson, of San Jose, allowing 
Californians owning motor vehicles 
which are 35 years or older to buy 
from the state special “horseless 
carriage” license plates. These an- 
cient vehicles frequently appear in 
parades during each year, and al- 
ways are a part of a procession at 
the California state fair. 

* * . 


Sales Tax Loses in N. H. 


A proposed one percent sales tax 
|bill backed by Gov. Adams has 
|been defeated by the New Hamp- 
| shire house. 


| Minnesota Lawmakers 
'To Probe Credit Buying 


Minnesota automobile dealers 
have been warned by the Minne- 
|sota Automobile Dealers Assn. that 
|a Minnesota legislative research 
committee, which holds quarterly 
meetings in St. Paul between leg’‘s- 
lative sessions, meets early in Au- 
gust and will discuss two problems, 
one of which is aimed at install- 
| ment financing. 
| Rep. William Carlson of St. Paul 
|}said he would bring up an investi- 
gation of the time-price differen- 
jtial charged on installment pur- 
|chases in the state which he says 
jresult in interest or carrying 
|charges that in some cases run as 
| high as 40 to 50 percent of the value 
| Of the item purchased. 

* * ad 


* * * 


Texas Responsibility Act 
| Signed by Governor 


The Texas’ driver financial re- 
sponsibility measure was signed 
into law by Gov. Allan Shivers. 
It will go in effect Jan. 1, 1952. 
The law requires owners and 
drivers of motor vehicles to prove 
ability to pay up to $15,000 for 
bodily injury or property damage 


in case of accident. 
* * * 


Ore. Driver Fee Raised 

| Driver’s license fees are being 
raised 25 cents in Oregon Aug. 2. 
Purpose of the increase, according 
to Secretary of State Earl T. New- 
| bry, is to strengthen the state’s 
vehicle accident fund established 
|to reimburse hospitals, doctors, 
|nurses and ambulance operators for 
|care of indigent patients injured in 
| vehicle accidents. 





Truck Leasing 
‘Clients Exempt 


CHICAGO. — Business concerns 
using leased truck equipment “will 
not be affected by the new Inter- 
| state Commerce Commission regu- 
|lations covering truck leasing prac- 
|tices, ordered to become effective 
| Aug. 1 following a series of public 
hearings, nor are bonafide truck 
|leasing companies affected.” 

A statement to this effect by Fred 
P. Baker, of Denver, president of 
the National Trucking Leasing Sys- 





tem, was issued here at NTLS 
headquarters. 
Elaborating on Baker's §state- 


|ment, NTLS pointed out that it has 
| made a study of the commission’s 
| order—the first set of formal rules 
|to be made effective on this sub- 
| ject—“‘and finds that none of the 
| regulations prescribed applies to 
|}arrangements made with carriers 
| (defined as business concerns or 
|individuals using trucks for their 
| private purposes and not for hire) 
by such lessors as truck leasing or 
rental companies which do not en- 
eo in for-hire transportation.” 





li 
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for Buick transmission repairs 


FIT RIGHT—engineered to closest tolerances to eliminate TRANSMISSION REPAIR KIT— 


gear noise. includes all 22 snap rings, retainers, 
. gaskets and other pieces which should 
TRADE DISCOUNT-—right in line with the industry. be replaced when you do a job of any 


size. Inexpensive — protects you from 
TOP QUALITY—each heat-run of steel is sampled and forgetting any one part. Costs little. 
tested in Buick’s own Metallurgical Laboratory, to _ os Gach Bales trenemte- 
determine its characteristics for cutting of gear teeth 
and final heat treatment. 


COMPLETE BUICK TRANSMISSIONS available for 
replacement — stocked by your nearest Buick dealer. 


FRIENDLY TECHNICAL ADVICE—if needed, is available Bea ‘K 
from your Buick dealer. ots 


ENGINEER APPROVED ACCESSORIES 







FACTORY ENGINEERED PARTS 






Better work with Buick Ee ASS Te eee 
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Chile Grads of Ford Dealer Son's School— 
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C. T. Foxworthy (left), president of C. T. Foxworthy, Inc., Indianapolis, gives final | 
advice to two Santiago (Chile) dealer son's school graduates, who have just com: | 
pleted three weeks observing actual dealer operations there. The two boys are, left | 


to right, Kenneth Lobos and Ricardo Besa jr. 


Williams Named Advisor 


To Traffic Institute 


Sidney J. Williams, assistant to} 
the president of the National Safety | 
Council, has been named part-time 
consultant to the traffic institute of 
Northwestern university. | 

Williams will consult with insti- | 
tute staff members one day a week, | 
primarily in connection with driver 





Every car purchaser and owner is a sure prospect when you show him just 
how Mortex is applied — how it soundproofs and rustproofs. On every new 
car order, your salesman should include a soundproofing undercoat. 


MORTEX SALE MEANS DOUBLE PROFITS 


license and civil defense training | 
programs. 

The institute has been selected by | 
the Federal Civil Defense Adminis- | 
tration to develop a nationwide | 
traffic training program for civil | 
defense emergencies. 


AUTOMOTIVE NEWS is ‘‘must'’ reading 


| every week for the men who make and sell | 
the world’s cars and trucks, - 


theres. nothing ike MORTEX 


1 Your profit on the application 


2 You save comebacks for expensive free service to 
remove squeaks, vibrations and rattles which easily 
develop without this “tightening,” rustproofing, 


soundproofing undercoating. 


It pays handsome dividends to merchandise Mortex. Soundproofing is 


Highways & Safety... 


New Yorkers Polled 


On Accident Idea 


UTOMOBILE drivers 


in New known in an article published in the | 





| fully; less carelessness, More cau- 
| tion. 
9. Stricter law enforcement; po- 
| lice should crack down more; make 
| pedestrians toe the mark. 
| 10. Cut down on drunken driving; 
stiffer penalties for drunks. 

- x - 
| | )RIVERS and non-drivers all over 
the state were questioned, and 


York state have definite and!New York Journal-American June|it is interesting to note that the 


vigorous opinions on what should | 21, copyrighted by the Princeton or- 


be done to meet the auto accident | ganization. 
problem, according to a_ public} 
opinion survey conducted by the 
Princeton research service under 
the direction of Kenneth Fink. 
Results of the survey were made 


N. J. Traffic Toll Seen 


Due to More Travel 
Confidence in the value of 
highway safety campaigns, from 
the long-range viewpoint, was 
expressed by New Jersey Motor 
Vehicle Director Ferber in his 
45th annual report, despite the 
fact that the year just past pro- 
duced an alltime high of 79,970 
traffic accidents in the state. 
“Foremost, is the fact that ex- 
posure to accidents in New Jer- 
sey during 1950 was the greatest 
in the state’s history,” he said. 





| of frequency, were given: 


* * 


| ups. 


cense tests. 
4. Car inspections; 
cars. 


speed limits. 


drivers; more work in schools. 





In the response to the question: 
“What one thing do you think 
would help most to cut down auto | 
accidents in this state?”—the fol- 
lowing 10 answers, listed in order 


1. Raise age limits for drivers. 
* 


\6 Periodic reexamination of driv- | 
* ers; physical and mental check- 


3. Stricter driver examinations; 
| more thorough tests; tougher li- 


checkup on 


5. Stiffer penalties; tougher fines. 
6. Cut down on speeding; lower 


7. More educational work among 







Use the KNUCKLE TEST 


Ask your customer to rap on 
the hood of any untreated 
car. It will sound tinny. Now, 
let him rap on a door panel 
and notice the difference] 
It's solid, firm sounding, 
having been sound deadened 
at the factory. 


explained in free booklet, “There's Nothing Like Mortex.” Send for your 


copy now. 


* Listed with 
UNDERWRITERS’ LABORATORIES 
Re-examination Service. 


LARGEST dete te tL) OF, SOUND DEADENERS 


|non-drivers made the same sugges- 
| tions as drivers, but the importance 
they attached to them varied some- 
what. 

For example, non-drivers felt that 
the No. 1 way in which to cut down 
| accidents is to bear down on drunk- 
jen driving. This was 10th on the 
|list of drivers’ suggestions. 

Also on the non-drivers’ list, 
following the suggestion to bear 
down on drunken driving, were 
more careful driving, cutting 
| down on speeding and raising the 

age limits for drivers, in that 
order. 

No. 5 on both lists was stiffer 
penalties for traffic law violators. 

Some typical verbatim comments, 
reported by Fink, were as follows: 

“Get after those teen-age drivers. 
No kids under 20 should drive a 
ear.” (Yonkers carpenter.) 


8. People should drive more care- * * & 


OK See’ the younger generation 
away from cars.” (Wayne 
|county mechanic.) 

“Don’t give licenses at such a 
young age.” (Long Island house- 
wife.) 

“State inspection of cars is the 
solution.” (Bronx chauffeur.) 

“There are too many people driv- 
ing who have no business doing so. 
|They’re either physically or men- 
|tally incapable. There should be 
|some sort of periodic examination 
|to determine the physical and men- 
|tal fitness of drivers on the road.” 
| (Manhattan business executive.) 


Trafic Deaths 
Rise 6 Percent 
‘Over 750 Period 


| Deaths from traffic accidents to- 
|taled 2,780 in May, an increase of 
|3 percent over May, 1950, according 
ito the National Safety Council. 
This brings the five-month total 
|to 13,240, up 6 percent over the 
corresponding period of 1950. 
| The council said this rate of in- 
| crease, adjusted for certain seasonal 
| variations, threatens a death toll by 
lthe end of the year of 37,000—an 
increase of 2,000 over last year and 
the largest death toll in a decade. 
May figures do not change the 
|expected date of the millionth auto 
death, the council said, The grand 
|total of traffic deaths since 1900 
reached 976,600 at the end of May, 
and the millionth victim probably 
|will be recorded during Christmas 
week, it was said, unless the nation 
|makes up its mind to postpone the 
date. 





* * * 


For Manitoba Roads 
Manitoba is planning a $7,000,000 
highway construction program for 
| 1951—the biggest in the history of 
the province. _ 
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FLASH-A-CALL 
Service Gontrol 


offers you 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
your shop, the corrective 









Code Conformity Rises 


Traffic Act Most Widely Adopted as 19 States 
Enact Laws Based on Recommendations 


WASHINGTON. — The Uniform! into closer conformity with Act 
Motor Vehicle Code has been ac-| II (the uniform drivers license 
corded wide recognition throughout!) law). The Arizona and West Vir- 
the nation thus far this year, ac-| ginia laws embody substantially 






cording to a survey of state legisla-| the complete Act. Bills are still AN b b 
tive sessions just concluded by the; pending in Alabama, Delaware, ' Ms ™ - taken. Train your satire 
National Highway Users Confer- | Florida, Missouri and South Car- , . . — J shop personnel, guarantee 
ence. | i i wo states : ope : to increase your customer 
Some part or substantially entire a wenialie Pg I te Act). Manila Motor Works, Philippine Islands— paid labor sales or you owe 
acts of the code has been adopted Maryland and New York adopted Early this year, import control restrictions were lifted, and this K-F distributor in the Savano-are abies wen anna 
in at least 19 states, while pro-/ resolutions authorizing special com- | Philippines began to receive cars and sell them in Manila. Pictured is the showroom equipment designed for 
posals are pending in nine others, | mittees to study highway problems | of the Manila distributorship, which received a franchise approval in November, 1949. this purpose alone, having 
the NHUC study shows. lwith view toward uniform traffic - the highest known standard 
of quality, in two complete 


The greatest activity, accord- | legislation. Rhode Island, which A ° imanwy ro ‘ 
v9 . ’ pany reports, but a bomb blast or packages, for the large 
tom Window 


ing to the survey, has been mani- adopted Act V last year, adopted a | pressure wave will open the window dealer or smaller service 
department. Our program 





fested in Act V—the uniform | similar resolution, : . . i , i its 
traffic act — with 15 states enact- A resolution is again pending in New Glass Cuts Danger a ay fouling show Kes meets and goes eo the 
ing conforming legislation. Laws (Illinois to create a joint motor From Bombs The Selden ction veletdin te ooskean, Weise = oaee 
in close uniformity with Act V | vehicle laws committee to make a ‘ ; : & ; aa 4 and we will arrange an ap- 
and in a large part verbatim |thorough study of all laws relating) _PITTSBURGH.—A special win-| Pressure, preventing the window | pointment with a man that 
have been approved in New Jer- | to operation of vehicles. dow glass which is said virtually to frame from being blown in and_| will not waste your time. 
sey and West Virginia. GEE ERIE |eliminate the dangers of fying | Fring fragments the possibility of | 

oe ee eee eee, Barington Named Director | 8!4Ss in explosion areas, the Flex-| “te windows have been tested | FLASH-A-CALL 


ee ee te oe Carr Barington, president of | Seal aa onan a bicae tae by Pittsburgh Plate’s research di- 
setts, Montana, Nevada, New York, | the Minneapolis Automobile Deal- nounced : y Pittsburg ate Glass | vision, using explosive force greater 
Ohio, South Dakota, Washington| ers Assn., has been elected a di- Company. than that revealed for Hiroshima 

1 1 rector of Associated Industries of The Flexseal Bomb window will|type atom bombs at a distance "| 


and Wisconsin. Legislation is pend-| re 1 ; , 
ing in Connecticut, Florida, Michi-| Minneapolis, for a two-year term. (resist normal pressures, the com-!a mile. 


gan, Pennsylvania and Texas. 
Close uniformity with the uni-| 
form certificate of title law (Act I) | 
was accomplished by laws enacted 
in Tennessee and West Virginia | 
embodying virtually the entire Act. | 
Legislation enacted in Arizona, | 
Georgia, Idaho and West Virginia | 


Sloan Foundation | 18 
Values Its Assets 
At $29 Million 


NEW YORK.—A market value of | 
$29,000,000 was placed on the assets | 


of the Alfred P. Sloan Foundation e 
as of Dec. 31, 1950, it has been re-| 
vealed by the foundation’s annual | SELL 


report. 


SERVICE CONTROL SYSTEM 


536 South Clark Street 








The report revealed grants of 
$8,000,000 to 30 educational and} 
welfare organizations, including a)| 
$5,250,000 gift to the Massachusetts 
Institute of Technology for a school | 
of industrial management, and a 
$1,000,000 grant for a metals proc- 
essing laboratory there. 

Aggregate outgo since 1936, when 
the foundation was established by) 
Alfred P. Sloan jr., chairman of 
General Motors, has exceeded its 
income by $8,000,000. The difference, 
it was pointed out, has been made | 
up by principal and other gifts. 

Included in the assessed value of | 


the foundation for '49-’50 was $2,- | Now you can make bigger seat 
500,000 in the General Motors Deal- | cover profits than ever before 
ers Appreciation Fund for Cancer with this amazing Rankin Profit 
and Medical Research, the report | Pl 18.000 deal ase dolun tt 
said. The dealers fund is adminis- | an. 16, eaters  % 
tered by the foundation. why not YOU? This sensational 

Also in the current grants was) money - making plan gives you 
$147,000 to the Brookings Institu- MORE tto sell — more profits, 


tion for three studies to be made on 


| 

too. 
the European Recovery Plan, gov- | 
| 


ernment intervention into private THESE RANKIN FEATURES MEAN 


enterprise and a survey on the FASTER SALES — BIGGER 
character of economic education in | PROFITS FOR YOU... 
the U. S. | 


At popular prices, you can offer 
your customers all these advant- 
ages: Smart, modern, fashion- 


Ford of Canada Ponders 





‘i 

127 Acres Near Toronto | styling. Brilliant colors. Thrill- 

WINDSOR.—Ford Motor Co. of | ing new patterns in all the pop- 
Canada reported last week that it ° : 

vena ular plaids, checks, candy stripes 

has taken options on 427 acres of | Pp » CHOSE, h 
land on the outskirts of Oakville, | Superior tailoring for smooth, 
about 20 miles west of Toronto, but | snug, wrinkle - free fit. Nation- 
said that if it acquires the property | ally advertised Lumite woven 
it has no immediate intention to} plastics, plastic coated fibres. 
erect a building on the site. Luxury trims, novelty trims of 

Rhys M. Sale, Ford of Canada quilted plastic, supported plastics, Finest of a full line of ¢ : 
president, issued the following tin Quality materials quality seat covers for / : 
statement: “We are considering | po tll Wetkegaiiie i. cau a every car, every car owner. is ee ie 
purchase of the land because it may | ef ome 
fit into our long-range plans, rather | luxe covers. And prices that put SELL MORE, MAKE MORE THAN EVER BEFORE 
than for an immediate specific use. | you out in front of local compe- CASH-IN WITH RANKIN ... Get all the facts about this BETTER PROFIT Ronkin 
The current situation in the auto-| tition. Pian today. Mail this coupon for free illustrated catalog, swatches, prices, full 
mobile business is not all that we| information. See why 18,000 dealers have switched to Rankin. 





would like it to be, but our faith in| 
the future of Canada, and of our| 


company is undiminished.” | Se MRA Mee NE mie Lie Sate cen A eS SE RS GR MR RR) Se: eB 
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Trucker Faces Indiana Quiz | 


INDIANAPOLIS. — The Indiana} 
public service commission threat- | 
ened to revoke or suspend the op-| 
erating certificate of a Chicago) 
trucking company which left one of 
its Indiana drivers stranded 11 days | 
in jail before paying his $911 fine| 
for an overweight violation. The} 
company, Sims Motor Transport | 
Lines, Inc., has been ordered to ap- | 


i Please send prices, samples and your bigger profit plan on the 
i Rankin Seat Cover line. 
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pear before the commission for a CEDAR FALLS, iOWA i Crrv........... Bare 
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‘Arizona—By Way of Nash'— 

Year-round showroom displays, pointing up travel by Nash, are being featured by 
Carey Motors, Newark, N. J. The current display shows all Nash models in an Arizona 
setting, complete with cactus, cowboys _and— sand. 


Car registrations by states are |  - 
released here weekly, as com- * £ “ | r | r | : | = | ; 
. @ 3 ” | |} £ : i; & | ° > 
womanecenn | F1S) $F) E181 21h) 2 88/5/91 3 §/ 3 32 
tives in state capitals = Ee r e g 3 wv 3 i “hae 
6\|3/2\z2l58!| 2815/12/98) 2 8|86/8/2/ we 
38 States Previously ‘St, 14515. 9317) 23912, 50108, 97852; 72554, 1875 19320 93749 30466, 7399 84906, 23249 25228 171248 
Reported for May 50; 3630 2432, 6791) 11968 24821, 90790 2643, 27064 120497, 40758, 6829 100373, 27986 3287! 208837 
Arkansas ; ‘SI 58 44, «1I7,—s«326 545 491 5 113 609 ~=—s«157 32 524. 106 109 928 
'50 3 10 31 72 116 534, 3 93 630-192 18 525, 100 178 1013 
Florida ‘51; 231 zi; 513, 935, 1800 1280 45 512. +1837 569 +173 #1495 324 439 3000 
50 99 50 174 265 588 1971 114 876 296) . 1083 309 270! 655 885 5633 
Georgia ‘SI 156 91, 333) 809, 1389 1624 34 «6©417,—=S«2075, Ss bI2)sdt18~=Ss«d1924=Sts«352—S—«S5320 3526 
‘50 27 20 75; 160 282; 2580 69} 718; 3367, 1080 (117, 3340, 483) «815 5835 
lowa "Si, 306 158, 525 1124 2113 1765 32. 4i).~=—« 2208, Ss 628, SIS, s«1926.-S ss «427—ss«495 359, 
‘50 129) 118) 313) 518) 1078, 2517 54610, 3181, 865, «130, 2693, 604,738 5030 
Mississippi '5t)OWN7 52, 154, 498 821 793 18 19%, 1007, 292 54 937, «153.—s«*1:93 1629 
50 24 23 74, 187 308; 1089 17,221) —*1327| 384 50 1086 201, 265 1986 
Missouri ~ "5, 475, 368 741 2021; 3605 2959 72, 882, «#43913 #983 237 3805 778 #844 6647 
‘50 62 29, ttl) 135 337, 2714 50683 3447/1126 123, 3461 618,727 6055 
Montana Si} 77) +83) «IN| + 248 486. 430 9 84 523. 146 37 486 «#4117~=«128 914 
‘50 31 31 48,134 244 466 18) 143 627,240 42 610/189) +177 1258 
Nevada Sl; 27, 2SOt)si«éS |] tC 10! 59 4 29 2 29 14 88 22 23 176 
50 ~ 6 7|__14 35 93,14 43, 150 62 21 187, 3! 29 330 
New Mexico —'5I) 48 24, «+57, ~—«130 259 229 9 82 320 s«118 27 277 80 7 599 
2 ‘50 rr 9 2! 30 7\ 434, 17,214 665| 277 19 586, 117, «153 1152 
Tennessee ‘51; 110, 93 277 673, 41153 927 9 179, 11S 343 75 1248 220 311 2197 
i ‘50 76 57, 160' «(374 667/ (1828! 24 ~—o319' 2171; 786, 103, 1858) 4441508 3699 
Vermont 51 50 23s BtStéd SP 343 219 7 77 303. «122 20 385 95 «128 750 
(a ‘50 13 ae a 182 4| 4% 232) 105 12| 186 92 83, «478 
All States Reported ~ "BI 16170 10355 26837 57105 110467, 83330 2119 22302 10775! 34465 8301 9800! 25923 28515 195205 
_To Date for May — 50/4113! 2794! 7818! 13891/ 28616) 105198) 3027| 31030 139255! 46958) 7773. 117626) 31520\ 37429| 241306 
Year "St. 72121 48272|130409 246199, 497001 407629. 11721/ 107,99, 526549 188046 43464 510681 129574 157038 028803 
_To Date ‘50! 32488! 23112) 64234/ 104144) 223978) 468309| 13169! 126541 | 608019) 204352) 29708) 544735 144620! 170935' 1074350. 


Truck registrations by states are 
released here weekly as com- 
pleted by R. L. Polk representa- 
tives in state capitals 
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Inventories Also Up 





Tire Shipments Rise 


9.57 Pet. in 


NEW YORK. Manufacturers’ 
shipments of passenger casings dur- 
|ing May increased 9.57 percent to 
5,337,985 casings from 4,871,589 cas- 
\ings in April, according to the 
|monthly report of the Rubber Man- 
|ufacturers Assn., Inc., released last 
| week. 

Production of passenger casings 

increased 9.40 percent in May to 
| 5,588, 198 casings from _ 5,108, 1248 


Month 


casings the month before. With 
production higher than shipments 
during May, inventories at 2,506,- 
908 casings were 11.18 percent 
above the level of the previous 
month’s end stocks of 2,254,915, 
the report said. 


| 


The RMA pointed out that ship- | 
ments of truck and bus casings in| reported up 8.88 percent to 5,070,531 


May increased 0.57 percent to 1,391,- 
685 casings from 1, 383, 779 casings in | 


New Passenger Car Registrations, All States for May, 1951-1950 





the previous month, while produc- 
tion increased to 1,527,975 from 
1,431,880 casings in April, an in- 
crease of 6.71 percent. Inventories 
totaled 935,459 casings, an increase 
of 18.15 percent from the end of 
the previous month when 791,736 
truck and bus casings were in stock. 
Shipments of automotive inner 
tubes, according to the report, de- 
creased in May to 5,585,023 units, 
a@ decrease of 0.14 percent from 
April when 5,592,583 inner tubes 
were shipped. Production in- 
creased 1.06 percent to 5,624,875 
units compared with 5,565,700 
units the month before. 
Inventories of inner tubes were 


junits from the 4,656,998 units on 
hand at the end of April. 
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The following advertised-delivered prices 
are based on factory retail prices at the 
factories, for new cars with four tires 
only, as established by the Office of Price 
Stabilization. The prices include federal 
excise taxes and factory handling charges, 
and dealer delivery and handling charges. 
They do NOT include transportation 
charges, state or local sales taxes or 
optional equipment. 

BUICK — Special Standard — 4-dr. sed., 
$1,972.91; 2-dr. sed., $1,918.60; cl. cpe., 
$1,885.81; bus. cpe., $1, 831.50. Special De- 
luxe—4-dr. sed., $2. 015.96; 2-dr. sed., $1,- 
962.65; Riviera, $2,053.88; conv., §$2,- 
366.49. Super—4-dr. sed., $2,175.61; sed. 
epe., $2,075.17; 4-dr. Riviera, $2,250.42; 
Riviera cpe., $2,175.59; conv., $2,520.99; 
stat. wag., $2,898.17. Roadmaster—4-dr. 
Riviera, $2,814.27; Riviera cpe., $2,821.01; 
conv., $3,036.65; stat. wag., $3,499.94. 
(Dynafiow standard on Roadmaster, 
tional at $169.20 on Special and Super.) 


OADILLAC—62—4-dr. sed., $3,293.83; cl. 
cpe., $3,207.81; Coupe De Ville, $3,590.76; 
conv., $3,724.91. 60 Special—4-dr. sed., 
$3,871.06. 75—7-pass., $4,860.70; lim., $5,- 
054.11. (Hydra-Matic standard on 62 and 
60 Special, optional at $174.25 on 75.) 

CHEVROLET — Styleline Special — 4-dr. 
sed., $1,474.61; 2-dr. sed., $1,425.42; cl. 
cpe., $1,430.55; bus. cpe., $1,349.55. Style- 
line Deluxe — 4-dr. -, $1,555.61; 2-dr. 
sed., $1,507.41; cl. cpe., $1,523.81; Bel-Air, 
$1,772.93; conv., $1,881.59; stat. wag., $2,- 
028.65. Fileetline Special—4-dr. sed., $1,- 
474.61; 2-dr. . ee $1,425.42. Fileetline De- 
luxe—4-dr. sed., $1,555.61; 2-dr. sed., $1,- 
507.41. (Powerglide optional at $158. 50 on 
“—o — 

-dr. sed., §$2,- 


soa e ry* $2, a 33; T & Countr 
1 3 ¢ > ‘own untry 
gator et: 8 , $2,929.50. Wind- 
392.84; cl. cpe., 

cae ‘$2,628. 99; Newport, 


op- 


or 
wR ss 06; 





$2,708.25: 


129.70; 





| sed., 
port, 


Current Prices on New Automobiles 


conv... 
lim., $3,259.35. 
$3,099.52; 
$3,484.12; 
Country wag., 

sed., 


$3,374.49; 


perial—S8-pass., 


Imperial. 
Imperial, 


el, 


el, 


optional at 


Super Sports—$999. 


cl, 


cpe., 


8-pass., 


$2,234.19; 
$2,532.34; 


939.46; 


$2,790.84. 


(Tip-Toe Shift standard on Cus- 


DeSOTO—Deluxe—4-dr. 
$2,030.77; Carry-All, 


$2, 


cpe., 
conv., 
$3,693.03. 
cpe., 

| $4, 041. 78; Newport, $3, 711. 68. 
$6,048.39; 


$924. 


816.38: 8-pass., 


$3,072.28; 
$3,592.24; 


$3,363.04; 


lim. 


tom, optional at $120.90 on Deluxe.) 


net—4-dr. sed., $1,979.76; cl. cpe., $1,- 
965.50; conv., $2,370.69; Sierra, $2,549.66; 
8-pass. $2,684.02; Diplomat, $2,282.98. 


(Gyro-Matic optional at $94.60 on all mod- 


els but Sportabout. ) 


2-dr. sed., $1,445.28; bus. cpe., $1,351.50. 
Custom Deluxe 6—4-dr. sed., $1,582.97; 
2-dr. sed., $1,534.29; cl. cpe., $1,534.29; 


stat. wag., $2,059.89. Deluxe 8—4-dr. sed., 
$1,569.80; 2-dr. sed., $1,521.12; bus. cpe., 


FORD—Deluxe 6—4-dr. 


sed., 


$3.- 
New Yorker—4-dr. 
New- 
Town & 
Imperial—4-dr. 
conv., 
Crown Im- 
$6,156.16. 

(Fluid-Matic optional at ‘$120. 90 on Wind- 
sor, standard on all other series but Crown 
Fluid-Torque standard on Crown 
$152.60 on all other 
models but Windsor and Windsor Deluxe.) 
CROSLEY—bus. cpe., 

| $972.50; Hotshot, 
$1,003; stat. wag., $1,046; conv., 


$915.50; stat. wag., 


Super—2-dr. sed., 
$1,005.50; 

sed., $2,042.07; 
$2,251.40; 


$2,747.36. Custom — 4-dr.  sed., 
cl. cpe., $2,215.87; Sportsman, 
conv., $2,624.89; 8-pass., $2,- 
Suburban, $3,263.94: stat. wag., 


DODGE—Wapytfarer—2-dr. sed., $1,786.32; 
bus. cpe., $1,656.64; Sportabout, $1,776.36. 
Meadowbrook—4-dr. sed., $1,898.76. Coro- 


$1,493.96; 


Custom Deluxe 8—4-dr. sed., 
$1,663.94; 2-dr. sed., $1,615.26; cl. cpe., 
$1,620.89; conv., $1,983.69; Victoria, $1,- 
960.11; stat. wag.. $2,140.86. (Fordomatic 
optional at $168.50 on all models.) 


FRAZER—4-dr. sed., $2,329; Vagabond, 
$2,379. Manhattan —conv., $3,055; Vir- 
ginian, $3,055. (Hydra-Matic standard on 
Manhattan, optional at $158.61 on other 
models. ) 


HENRY J—4—2-dr. sed., $1,321.56. 
luxe 6—2-dr. sed., $1, 455.07, 


HUDSON—Pacemaker Custom—4-dr. 
and cl. cpe., $2,127.94; 2-dr. sed., 
084.80; bus. cpe., $1,947.15; conv., $2,- 
625.58. Super 6 Custom—4-dr. sed. and 
cl. cpe., $2,270.30; 2-dr. sed., $2,221.53; 
conv., $2,808.10; Hollywood, $2,588.60. 
Commodore 6 Custom—4-dr. sed., $2,463.23; 
cl. cpe., $2,438.32; conv., $2,992.27; Holly- 
wood, $2,763.41. Hornet 6 and Commodore 
8 Custom—4-dr. sed., $2,551.52; cl. cpe., 
$2,526.62; conv., $3,080.55; Hollywood, $2,- 
851.72. (Drivemaster optional at $98.67 on 
Pacemaker and Commodores. Super-Matic 
optional at $158.30 on Pacemaker Super 
and Commodores. Hydra-Matic optional at 
$158.30 on Super, Hornet and Commodores. ) 


KAISER—Special—4-dr. sed., $2,150.47; 
2-dr, sed., $2,099.12; cl. cpe., $2,078.57; 
bus. cpe., $1,934.81; 2-dr. Traveler, $2,- 
201.82; 4-dr. Traveler, $2,253.18. Kaiser 
Deluxe—4-dr. sed., $2,263.45; 2-dr. sed., 
$2,212.10; cl. cpe., §2,232.64; bus. cpe., 
$2,099.12; 2-dr. Traveler, $2,314.80; 4-dr. 
Traveler, $2,366.14. (Hydra-Matic optional 
at $158.61 on all models.) 


LINCOLN—4-dr. sed., $2,621.93; cl. cpe., 


$1,440.15. 


De- 


sed. 
$2,- 


2,573.43; Lido, $2,773.43. Cosmopolitan— 
4-dr. sed., $3,304.58; cl. cpe., $3,250.08; 
Capri, $3,477.08; conv., $4,032.58. (Hydra- 


Matic optional at $174.25 on all models.) 
MERCURY — 4-ar. sed., $2,065.72; cl. 


cpe., $2,012.22; Monterey (cloth and leather 
trim), $2,184.72; Monterey  (all-leather 
trim), $2,195.22; conv., $2,456.22; stat. 


wag., $2,603.78. (Mere-O-Matic optional at 
$168.50 on all models.) 


NASH—Rambler Super—Suburban, 
763.80. Rambler Custom—Country Club, 
$1,845.90; conv., $1,870.90; stat. wag., $1,- 
870.90. Statesman Deluxe—bus. cpe., $1,- 
739.50. Statesman Super — 4-dr._ sed., 
$1,847.10; 2-dr. sed., $1,821.40; cl. cpe., 
$1,844. Statesman Custom—4-dr. sed., $2,- 
010.10; 2-dr. sed., $1,984.40; cl. cpe., 
$2,007. Ambassador Super—4-dr. sed., $2,- 
200; 2-dr. sed., $2,174.30; cl. cpe., $2, 195. 90. 
Ambassador Custom—4-dr. sed., $2,363; 
2-dr. sed., $2,337.30; cl. cpe., ‘$2,358.90. 
(Hydra-Matic optional at $158.50 on States- 
man and Ambassador. ) 


OLDSMOBILE—88—4-dr. sed., $2,011.89; 


$1,- 


Matic standard on Patrician 400, optional 
at $185 on other models.) 


PLYMOUTH—Concord — 2-dr. sed., $1,- 

534.35; bus. cpe., $1,409.32; Suburban, 
$1,891.58; Savoy, $1,999.81. Cambridge— 
}4-dr. sed., $1,594.04; cl. cpe., $1,560.69. 
Cranbrook—4-dr. sed., $1,673.27; cl. cpe., 
vee! conv., $2,036.11; Belvedere, $1,- 
37.75. 

PONTIAC—Chieftain 6—4-dr, sed., $1,- 
774.39; 2-dr. sed. and sed. cpe., $1,722.11; 
bus. cpe., $1,596; stat. wag., $2,303.70. 
Chieftain 6 Deluxe—4-dr. sed., $1,871.78; 
2-dr. sed, and sed. cpe., $1,819.51; conv., 
$2,161.91; stat. wag., $2,384.70; Catalina, 
$2,036.85 (super deluxe, $2,096.32). Chief- 
tain 8—4-dr. sed., $1,844.12; 2-dr. sed. and 
sed. cpe., $1,792.84; bus. cpe., $1,666.73; 
stat. wag., $2,373.43. Chieftain 8 Deluxe— 
4-dr, sed., $1,941.51; 2-dr. sed. and sed. 
pe., $1,890.23; conv., $2,231.64; stat. wag., 
$2,454.43; Catalina, $2,107.58 (super de- 
luxe, $2,167.04). Streamliner 6—sed. cpe., 
$1,700.58 (deluxe, $1,797.97). Streamliner 8 
—sed, cpe., $1,771.31 (del., $1,868.70). 
(Hydra-Matic optional at $158.50 on all 
models. ) 

STUDEBAKER—Champion Custom—4-dr. 
sed., $1,602.02; 2-dr. sed., $1,569.40; cl. 
epe., $1,596.38; bus. cpe., $1,499. Cham- 
pion Deluxe—4-dr. sed., $1,681.64; 2-dr. 





sed., $1,649.02; cl. cpe., $1,676; bus. cpe., 


$1,578.65. Champion Regal — 4-dr._ sed., 

2-dr. sed., $1,952.43. | Super 88 Deluxe— | §1'7g0's0: 2-dr. sed., $1,730.44; cl. cpe., 
4-dr. sed., $2,172.88; 2-dr. sed., $2,114.42; $1,757.41: bus, cpe., $1,660.06; conv., $2,- 
cl. cpe., $2,071.36; Holiday, $2,389.20; | O75 41° Commander Regal—4-dr. sed.” $1.- 
conv., $2,497.86. 98—4-dr. Holiday del., 872.92: 2-dr. sed $1,840.55; cl. c rs $1.- 
$2,438.40; Holiday, $2,428.14 (del. $2,-/267'50’ “Commander State — ‘ae oe 
Sinise cptional af Si5S'bO cn ail sooteley) | $1975.90; 2-dr, sed., $1,943.29; cl. cpe., 
le optional a -50 on all models.) | ¢1'970.25: conv., $2,289.52. State Land 
PACKARD—200 — 4-dr. sed., $2,399.34; | Cruiser—4-dr. sed., $2,111.51. (Automatic 


2-dr. sed., $2,348.01; bus. cpe., $2,235.81. 
200 Deluxe—4-dr. sed., $2,543.05; 2-dr. 
sed., $2,491.72, 250—Mayfair, 


Patrician 400—4-dr. sed., 


$3,144.16; | 490.38; 
conv., $3,298.15. 300—4-dr. sed., $2,949.08. | drive, 
$3,563.55. (Ultre- | stat. 


optional at $201.25 on all models.) 

WILLYS-OVERLAND—4 — Jeepster, $1, 
stat. wag., $1,707.32 (four-wheel- 
$2,121.44). 6—Jeepster, $1,597.89; 
wag., $1,788.38. 


— Sg poe errno 


int 
fi: 
try 


ad’ 


Ne’ 
She 
alt] 
est 


971 
up 

Jer 
270, 
Va 
3.4- 
$1,1 


Sil 
we 


sh 
16. 


Rut 
spe 
ced 
pro 
rise 
whi 
plac 
594, 


or 
aga 


586, 


C4 


Car 
nou 





Co 
wil 
ne 
co! 


pri 
de! 


the 
Ti 


Pa 








5 


31 
on 


442 
505 
305 
139 
566 
/43 
730 
654 
954 
357 
196 
186 
313 
426 
267 
594 
417 
555 
399 
272 
138 
145 
ng 
187 
46 
63 

21 

15 


Ly 





time. 





Affecting Factories and Dealers . . . 
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Auto Advertising 


By George Deery 
Associate Editor 


Now figures are available for the 
independent car makers and other 
firms affiliated with the auto indus- 
try in the list of the 100 leading 
advertisers in newspapers last year. 


Studebaker, in 22nd place, fol- 
lows the Big Three with expendi- 
tures of $2,660,131, compared with 
$2,549,565 in 1949, a gain of 4.3 
percent. Hudson, in 26th place, 
spent $2,351,204, a 24.8-percent re- 
duction from its total in the pre- 
ceding year—$3,125,840. 


Nash-Kelvinator’s total 


ser-Frazer raised 


or 12.6 percent for the 36th spot. 


Packard (44th position) registered | 
the sharpest drop among the car| 
38.4 percent to $1,428,025 


makers 
from $2,317,814. 

There are six oil companies in 
the top 100, according to the Bureau 
of Advertising of the American 
Newspaper Publishers Assn., 


est percentage gain. 


The Shell appropriation of $1,318,- | 


971 compares with $1,041,056 in 1949, 
up 26.7 percent. Standard of New 


Jersey gained 23.3 percent to $1,-| 


270,023 from $1,030,323, but Socony- 
Vacuum’s $1,104,982 represented a 
3.4-percent loss from 
$1,143,303. 

Standard of Indiana was up 45 
percent—$882,898 against $609,002. 
Sinclair’s spurt of 301.2 percent 
was to $847,270 from $211,188, 
while Standard of California 
shaved its money to newspapers 
16.9 percent, or $723,946 against 
$871,553. 

Another sharp gainer was U. S. 
Rubber in 51st place. In 1950 it 
spent $1,293,889, whereas in the pre- 
ceding 12 months its newspaper ap- 
propriation aggregated $391,690, a 
rise of 230.3 percent. 

The gains among the Big Three 
which occupied the first three 
places were General Motors, $27,- 
594,071 compared with $24,869,072, 
or 11 percent; Chrysler, $13,703,451 
against $8,747,966, or 56.6 percent. 
Ford was up 27.8 percent to $13,- 
586,716 from $10,629,320. 


* * * 


C-E Promotes 2 


Henry T. Ewald, president of 
Campbell-Ewald, ad agency, an- 


nounces the promotion of two ac- 





W. E. White 


count executives in the Detroit of-| 
fice, William H. Gage jr. and Wayne | 
E. White, to vice-presidents. Gage | 
joined the company in 1939 as an| 
apprentice copy writer shortly after | 
university. | 
After several years as a copy writer | 
and assistant contact executive in} 


graduation from Yale 


the agency, he became supervisor of 
a group handling several accounts, 
the position he holds at the present | 


| 
White is supervisor and chief | 


contact man for a group of General | 
Motors 
counts. | 


parts and accessory ac-| 


+ * + 


Ad Addenda 


Hardly a week passes that 
doesn’t drive home the push-up 
in the price of publishing . 
Come January, ads in Esquire 
will cost 6 percent more, Coro- 
net and Apparel Arts, 10 percent | 
more each, attributed to higher | 
costs. | 

That $10-a-ton boost in news- | 
print prices caused the Provi- | 
dence Journal to shoot up its | 
price to five cents from four and 
the Watertown (N, Y.) Daily | 
Times is seven cents now, Used 
to be a nickel. 

But, Arthur “Red” Motley, 
Parade’s publisher, says “of all 





declined 
3.6 percent to $2,210,038 from $2,- 
292,452, to place it 28th, while Kai- 
its cash to the} 
dailies to $1,880,012 from $1,669,006, | 


with | 
Shell shelling out the most money, | 
although Sinclair showed the great- | 


last year’s 


Ameri- 
cans, none has increased as little 
in price as American news- 
papers.” He looks for them to 
cost more in the future. 


things in daily use by 


For the first time in several 
months, says the “New York 
Times,” auto advertising in the 
seven dailies in that city was up 
sharply over the same month a 
year ago. The June volume 
spurted 21.16 percent over 1950. 

* * * 


Quaker City Buying Trends 
The Philadelphia 


| 
| 


Bs tul 


ee 








Inquirer’s 
“Philadelphia Automotive Facts” 
is out again—for the first quarter 


of the year, 
36,680 new cars were 
city’s trading in the 
months of 1951. 

This compares with 33,082 last 
year, 25,336, in 1949, and 23,326 in 
1948. Each maker’s percentage of 
the total sales is listed. 

Commercial-car sales were up 
10.5 percent, according toa 
breakdown by mukes, and car 
sales gained 11.4. This is the 14th 
edition of “Philadelphia Automo- 
tive Facts.” 


* * a2 


pointing out that 
sold in the 
first three 


Joins Timken Bearing 


Bob Wagner, who has been nar- 
rating and writing Timken Roller 
Bearing “Message to Americans” 
radio program, has joined the ad 
department at the plant in Canton, 
O. He has assumed his duties as 
manager of the news bureau and 
related public relations work. 
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‘Ad Costs Deductible’—Snyder 


Treasury Secretary John W. Snyder last week assured an adman 
that “normal and reasonable, expenditures for advertising will remain 
deductible as a business cost,” according to the United Press. Kai 
Jorgensen, chairman of Hixson and Jorgensen Advertising Agency, 


Los Angeles, quoted Snyder as saying that “I do not think it is pos- 
sible for a going concern to forget the fact that it has to keep up its 
contact and public relations.” 


Snyder also, 


according to Jorgensen, 


revealed that the govern- 


ment’s experience with the excess profits law indicated “the practice 
of wasteful expenditures was less widespread than supposed.” 





Jack Henderson Dies 

Funeral services were held in 
Birmingham, Mich., July 7 for Jack 
Henderson, 62, Michigan ad repre- 
sentative for Collier’s. Mr. Hender- 
son had been with Collier’s for the 
past 25 years. 

A graduate of the Illinois Insti- 


tute of Technology, he held mem- 
berships in the Adcraft Club of 
Detroit, the Recess club in that city 
and the Oakland Hills country club. 
Survivors are his widow, Jean, a 
daughter, Susan J., two sons, James 
B. and Dr. Charles T., and three 


| sisters. 
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that serves the Automotive Industry every day 


Ril ENGINEERING MAKES IT WORK 


RI, PRODUCTION MAKES IT AVAILABLE 


Almost every American benefits every day from the 185 products made by BORG - WAN we 
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THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago, BORG & BECK 
BORG-WARNER INTERNATIONAL « BORG-WARNER SERVICE PARTS « CALUMET STEEL 

DETROIT GEAR ¢ DETROIT VAPOR STOVE « FRANKLIN STEEL « INGERSOLL PRODUCTS 
INGERSOLL STEEL ¢ LONG MANUFACTURING » LONG MANUFACTURING CO., LTD. ¢ MARBON 
MARVEL-SCHEBLER PRODUCTS ¢ MECHANICS UNIVERSAL JOINT » MORSE CHAIN 

MORSE CHAIN CO., LTD. « NORGE ¢ NORGE-HEAT « PESCO PRODUCTS « ROCKFORD CLUTCH 
SPRING DIVISION « WARNER AUTOMOTIVE PARTS *« WARNER GEAR e WARNER GEAR CO., LTO, 
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Strict Title Law 
For N. Y. Urged by 
Buffalo Dealer | 


BUFFALO.—Declaring that buy-| 
ing used autos in New York state) 
is “one of the most perilous ven-| 
tures of any business,” Edward H. | 
Simon, president of Simple Simon, | 
used-car dealership, 1235 Main St., | 
urged adoption of state legislation 
which would compel all auto owners | 
to produce a certificate of clear | 
titleship before selling a car. 

Simon, aroused by a recent inci- 
dent in which an auto owner at- 
tempted to sell his concern a car 
with a $1,000 chattel mortgage on 
it, asserted that dealers or individ- 
ual buyers get little protection from | 
fraud, despite the high state taxes 
paid by dealers and owners for 
license fee. 

He explained that under existing 
conditions, an individual may sell 
an auto merely by producing the 
state ownership registration and 
signing his name on the transfer 
agreement on the back. 

“Often buyers of used autos have 
no knowledge that it is mortgaged, 
and, in many cases, the dealer gets 
stuck for the mortgage payment,” 
he said. 


Casual Tax Makes Autos 


Popular Ohio Gift Idea 


CLEVELAND. Cuyahoga 
County Clerk Leonard Fuerst said 
last week that the practice of giv- 
ing automobiles as a gift is grow- 
ing in the Greater Cleveland area 
as purchasers attempt to evade the 
new state tax on casual sales. 

Since May 12, when the tax was 
invoked, 717 “gifts” have been re- 
corded by his office. At the same 
time, Fuerst reported that almost 
$50,000 has been collected in taxes 
on sale of automobiles from one 
individual to another. Fuerst 
pointed out that those who falsify 
sales, and call them “gifts” to avoid 
taxes, are liable to prosecution. 
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Nash Dealer for 31 Years— 


John C. Wichman, president of Wichman Nash Co., Farmington, Mo., has been . ; 
| honored in recognition of his 31 years as a Nash dealer. He was presented with a|to capture a large share of the|@nd a big stag party at night. 
| clock. Left to right are: A. F. Schumacher, district manager of St. Louis zone; C. D. 





Dealer 


Three Dealers Renamed 


To Colorado Board 


Colorado Revenue Director 
Averill C. Johnson announces 
reappointment of three automo- 
bile dealers to the state motor 
vehicle dealers board. 

Renamed to the board for three- 
year terms were O. G. Edwards, 
of Greeley, and Harry Leman 
and Charles Goodyear, both of 
Denver. The other appointments 
to the five-man board will be 
filled by Gov. Thornton. 

* * 


* 


Estes Elected Alma Trustee 
Herbert Estes (Ford), Ann Arbor, 


Mich., has been elected a trustee of 
Alma college, Alma, Mich. 
oa Ba + 


Montgomery GMC Trucks 
Montgomery GMC Trucks, Inc., 


Springfield, Mo., has purchased the 
former J. B. Kidd Motor Co. truck 
dealership there. The Montgomery 
company 
Montgomery, H. Montgomery, El- 


is made up of Norris 


TUES me Yh 


4 
+ lenlshades 






Here’s customer satisfaction 
and profit that you find in few 
accessories. Ventshades add 
much to driving comfort in 
any weather and have the extra 
sales-making advantage of 
eye-appeal. They enhance the 
natural beauty of the car’s lines 
and look like a built-in feature. 
Your customers will enjoy 
Ventshades. You'll enjoy sell- 
ing them. Order them now. 





LIST PRICES 


2-piece set $6.50 
4-piece set $12.50 







AUTO VENTSHADE CO. 


BOX 1402 * ATLANTA 1, GEORGIA 


Sire tis) 


THESE FEATURES 
MEAN BIG SALES! 


e Open-window ventilation 
when it rains or snows 








© Safety from exhaust fumes 






@ Less fogging of glass 







e Shade from the sun 









e More comfort the year ‘round 








e Added beauty for the car 


® Quick, easy installation. Indi- 
vidual designing for each make 
and model assures accurate fit 





© Made to meet exacting stand- 
ards of car manufacturers. 
Won't rust or rattle 












| Keller, St. Louis zone manager; Wichman, and R. C. Mackey, assistant zone manager. | 


Doings 


bert Montgomery and H. P. Mont- 
gomery. The last three are present- 
ly GMC dealers in Lebanon, Mo. 


Weisgerber Heads Up 


Roseburg (Ore.) Dealers 

Herbert Weisgerber, of Roseburg 
Co., was recently elected president | 
of Roseburg Automobile Dealers 
Assn. 

Roy Smith (Olds-GMC) 
elected secretary-treasurer. 

* BS * } 


Va. Chevrolet Dealers Tag 


Cars for Legion Heads 


The Virginia Chevrolet Dealers 
Assn. will again this year pre- 
sent a new Chevrolet to the in- 
coming state commander and 
auxiliary president of the Amer- 
ican Legion, department of 
Virginia. 

For the past four years this 
association of Chevrolet dealers 
has presented a car to the state 
commander, and for the past 
three years has presented one to 
the lady elected auxiliary presi- 
dent. 


was 


* * * 


Hull-Dobbs President Shares 


Honors with Parts Supplier 


More than 500 persons attended 
a testimonial dinner in Memphis 
honoring Horace H, Hull, president 
of Hull-Dobbs Co., and T. Walker 
_, president of Lewis Supply | 

0. 

Both men received citations from | 
the Memphis chamber of commerce, | 
the city of Memphis and the Mem- 
phis Rotary club, “for their contri- | 
butions to the moral, religious and | 
spiritual values of the city.” | 

+ * * 


Albuquerque Dealers Cite 
Heaston, McCallister 


Resolutions of commendation | 
lauding the “unselfish coopera- 
tion” of two Bernalillo county 
(Albuquerque) dealers were 
adopted at a meeting of the | 
Bernalillo County New Car and 
Truck Dealers Assn. The dealers 


| Cadillac-Oldsmobile Co., Boston, 


was married to Joan Beth Mar- 
cotte of Nashua, at St. Theresa’s 
church. The bridegroom, who was 
graduated from Harvard in 1948, 
is a son of former Gov. and Mrs. 
Alvan T. Fuller of Boston. 
Renault Selling Branch : « 2 


Opens New Showroom 


The new showrooms of the Re- 
nault Selling Branch, Inc., 270 Park . 
Ave., New York, were opened with| The San Francisco Valley Auto- 
a display of new models and a |mobile Dealers Assn. announces 
showing of new fall fashions for|that its annual “hi jinks,” a party 
women, according to General Man-| at which all the dealers get together 
lager Robert Lamaison. on a friendly basis and discuss their 
| Lamaison said that the firm has| Problems, will be held at the San 
|more than 200 outlets in the U. S.,| Fernando Valley country club in 


and plans an aggressive effort| Woodland Hills, Calif. Plans have 
\through advertising and promotion |been made for golf and swimming 


Louis Schaeffer (Studebaker), 
Ontario, Ore., president. 

The newly-elected secretary- 
treasurer is Leland Jackson (De- 
Soto-Plymouth-Reo), Ontario. 

’ 


* * 


et 


San Fernando Dealers 
Plan Annual Outing 


* * * 


Buffalo Dealers Give Watch 
To Top Grad Mechanic 


| The annual award of the Buffalo 
|Automobile Dealers Assn. to the 
top student in the graduating class 


|foreign-car market in this country. 
* * * 


| Boyer and Gilfillan Opens 
|New Ford Facilities 

Bill Boyer, of Boyer and Gil- 
fillan Motor Co. (Ford), Minne- 
apolis, has announced the formal 
opening of the company’s new 
building at 1201 Harmon Place. 

The opening was attended by 
dealers and friends from many lo- 
calities in Minnesota, and_ the 


|cational high school was presented 
jat commencement exercises in the 
|school by Lawrence A. Read, presi- 
dent of the association. A watch 
; |was given to Robert D. Simmons 
housewarming featured prizes for|who attained an average of 94.25 
those who called to look over the|percent to lead his class of 81 i 
new facilities, | graduates. 


* * * 
| Martin Doebert, instructor of the 
Peter Fuller Weds ‘auto mechanics class, pointed out 
In one of the biggest weddings |that all graduates, except those 
in years at Rye Beach, N. H., 
Peter D. Fuller, vice-president of 
' 


|entering military service, have been 
placed in jobs in Buffalo area deal- 
| erships. 














EVENTS LOSSES IN 
MAN. POWER and EFFICIENCY 
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i threat of slowdowns and = @ No cumbersome ~/ 
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for mechanics and service men. 
CAR-MON flexible tubes and under- 
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in any layout. Removes C 
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honored were Joseph G. Heaston, | 
recently elected director for New | 
Mexico to NADA, and O. C. Me- | 
Callister, Albuquerque Studebaker 
dealer. 
Heaston was applauded for his | 
industrywide activities extending | 
over a long period of time. Mc- | 
Callister received the accolade for | 
his appearance before the Senate | 
Small Business committee at a 


hearing last May in Dallas. 
* * ok 





|Safety Consciousness Raised 
By Pennington Campaign 
A Pennington County (Minn.) 
Automobile Dealers Assn. safety 
|campaign, headed by Norman Pet- 
}erson, C. Gustafson and Son, Inc., 
jand Secretary Art Johnson, North- 
jern Chevrolet, has paid dividends 
jin a definite upturn in safety con- 
|sciousness in the community. 
The campaign featured three | 
|badly wrecked automobiles spotted | 
around Thief River Falls _ with| 
|placards and selling copy, and a | 
special meeting of the dealers as- | 
sociation, police chief and sheriff, | 
school officials and safety council | 
with safety as the theme. 
x * * 


Schaeffer Named to Head | 
| Oregon County Group 


| | 
| The Malheur County Automo- 
bile Dealers Assn. has elected | 












There 1.a Herman Gody 
designed for your Customers’ Specific Needs! 


DELIVERS MILK 40° AT 
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HERMAN REFRIGERATED RETAIL MILK DELIVERY BODIES 
Drive-On-The-Road Refrigeration 


a COLDAIRE ... SELF REFRIGERATED. 


Maintains a product temperature of 40°. 


No engineering to do with the customer. 
Plug-In Refrigeration for 


@ RIGHTLOADER OVERNIGHT LOADING. 


Maintains a continuous product temperature of 40° 24 hours a day. 
Especially designed for dairies who want to LOAD TODAY FOR TO- 
MORROW. Available as a package. No engineering to do with the 
customer. WRITE, WIRE, OR PHONE COLLECT 


HERMAN BODY COMPANY, 4400 CLAYTON, ST. LOUIS 10, MO. 





Available as a package. 












|of auto mechanics at Burgard vo- ? 
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* ;00d-Roads’ Program Adopted . . . 





Mich. Road Laws Overhauled 


WASHINGTON. A sweeping 
verhaul of Michigan highway laws, 


©°o 


on, finance and fund distribution, | 


— a 


gislature. The action, on a scale 
unparalleled in state highway his- 
tory, was based on the statewide | 
highway engineering study com- 
pieted in 1948, reports the Auto-| 
motive Safety Foundation. 

Bills containing 40-odd new or| 
amended Sections to state laws were | 
recommended to the legislature by | 
the Michigan Good Roads Federa- 
tion, following review of the state- | 
wide analysis made by its Highway | 
Study committee. That committee | 
was composed of state, county and 
city officials, and representatives of 
road user organizations. The en- 
tire recommended program was 
adopted virtually without change. 

A basic bill provides for classi- | 
fication of all roads and streets 
in the state; establishment of a 
state motor vehicle highway fund, 
in which all state motor vehicle 
revenues are to be deposited; 
establishment of a new distribu- | 
tion formula for sharing of high- | 
way revenues; uniform account- 
ing, and advance planning and | 
programming of projects by all 
agencies participating in state 
revenues, 

The act emphasizes the principle | 
of local support for local roads and 
streets, limiting state participation 
to about 50 percent. 


Additional revenues to meet 
Michigan's extensive needs were 
provided in two bills increasing 


commercial license fees about $5 
million yearly, to be effective Dec. 
1, and increasing the gasoline tax 
from 3 cents to 4% cents and the 
diesel fuel tax from 5 to 6 cents, 
effective June 1, 1951. 


The measures increase revenues 
about $30 million yearly. Additional 
funds for construction from local 
sources are expected in view of 


Two-Year Delay 
Finally, Joe Malone 


Pays $100 Fine 


MULBERRY, Fla. — Joe Malone 
paid a two-year-old fine of $100 
lately for driving while intoxicated. 
At least, he was convicted two years | 
ago in a criminal court here. The, 
case was then appealed by his wife | 
—all the way to the U. S, Supreme 
Court. 

Mrs. Malone, who is secretary for | 
a Lakeland (Fla.) law firm, lost the | 
final round recently, and Malone | 
paid his fine—and is done with it | 
finally. 


Pierce Grants Awarded 


WASHINGTON.—Frank R. Pierce 
Foundation fellowships, awarded to 
four county extension workers for 
advanced study in agriculture, have | 
been announced by Peter Stewart, 
foundation president and Ford trac- 
tor distributor in Texas. 

Awards went to Herbert Harlan | 
Hadley, Lima, O.; Lee Charles Ben- | 
son, San Lorenzo, Calif.; Hoyt! 
Mitchell Warren, Abbeville, Ala., 
and Gale LeRoy VandeBerg, Apple- 
ton, Wis. 


Wondering how new-car and truck produc- 
tion and sales are making out? AUTOMO- | 
TIVE NEWS gives you the entire story every 
week throughout the year. 





y NAME PLATES 


PRECISION CAST... 
ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily ploted. 


Write for details. 













29th & McKean Sts. 
Phila. 45, Pa., Dept. A 


as recently made by the Michigan | 


other provisions limiting state par- 
ticipation. The fuel tax bill, vetoed 


passed over the veto on a second 
attempt in the Michigan House, 
Other bills provide that the state 
highway department is to maintain 
all trunklines in municipalities, and 
that motor carrier fees collected by 
the public service commission be al- 


located up to 40 percent for collec- | 
tion and administration and the} 


balance to the motor vehicle high- 


| way fund. 


The Good Roads Federation 
waged its campaign for classifi- 
cation on principles established 
in the statewide survey, stressing 
the need for segregating arterials 
and access roads and streets. Such 
action, the federation said, would’ 
bring equitable distribution of 
cost and insure uniform, stand- 
ardized administration, construc- 
tion and maintenance, and long 
range planning based on relative 
needs. 





Where smooth power transmission counts most, auto- 
motive manufacturers use Long clutches as original equipment. 


Since 1921, Long has given capable engineering 
and manufacturing attention to a wide range of clutch 
requirements, both civilian and military. We have produced 
millions of clutch units to equip passenger vehicles, trucks, 


buses and tractors. 


LONG MANUFACTURING DIVISION 
Borg-Warner Corporation 
DETROIT 12, MICH. and WINDSOR, ONT. 





, highway commissioner, in the inter- 
ests of better administration, to 


fecting administration, ee) by Gov. G. Mennen Williams, was| establish subordinate classification 


|of the state trunkline highway sys- 
| tem. Counties are required to estab- 
| lish systems of primary roads, com- 
| posed of the most important routes, 
|subject to approval of the state 
highway commissioner. All other 
roads are to be known as county 
| local roads. 

Similar provisions are made for 
| the incorporated cities and villages 
lof the state, with designation of 
systems of major streets and of 
local street systems. 

One of the most important provi- 
sions of the new legislation is the 
requirement for advance planning 
by all highway agencies. The coun- 
ties and cities and villages must 
submit to the state highway com- 
missioner biennial highway and 
street programs hased on_ long 
range planning, including stand- 
‘ards and_ specifications for all 
projects. 

Also, the local units must submit 











Dealers Ready for the Game— 


dealers, 
borrowed uniforms from the Indianapolis Indians for their kickoff meeting. Left to 
right, are: R. S. Weeks, zone truck manager; Robert E. Hunter, of Hunter Motor Co.; 
P. T. Patterson, parts and accessories representative; Kent Bass, of Bass Bros., Inc., 
Bedford, Ind.; Robert Yaw of Bob Yaw Chevrolet, Inc., Greensburg, Ind., and Irvin 


Indianapolis zone Chevrolet launching a “league Leader’ campaign, 


Whitaker, of Irvin Whitaker Chevrolet, Morgantown, Ind. In fereground is C. E 
Nicholas, district manager. 
annual records of the use of all Miss Myers’ 25th 


state motor revenue funds received. CINCINNATI. — Edna D. Myers, 
Separate records must be kept of | secretary-treasurer of Auto & Aero 
local expenditures for the cost of|Supply Co., Inc., 1711 Race St., 
administration, engineering and/observed her 25th year of associa- 
record keeping. |tion with the company in June. 
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According to Safety-Check .. . 


Third of Cars Need Repairs 


‘Continued from Page 1) 
Goodrich, pointed out: “The condi- 
tion of vehicles is obviously worse 


and the District of Columbia re- 
quiring periodic vehicle inspection, 





| it is apparent motorists should have | 


nance to one or more items affect- 
| ing safe operation. 
On the basis of the highest check 





| “Good Drivers Drive Safe Cars. . 
Check Your Car—Check Accidents. 
This plea was also emphasized in 
| direct-mail pieces reaching 20 mil- 
llion car owners, and window and 


| service department displays by 20,- 


” 





‘Ford Shuffles 


‘Managers of 7 
Sales Districts 


DETROIT.—A round-robin trans- | 
fer involving managers of seven ' 
Ford division sales districts was 
|announced Thursday by L. W 


000 dealers. Ten items affecting 
safe vehicle operation were includ- 
ed in this voluntary “Safety-Check.” 











| thei 8 ‘Servic Safety’ | of h item in the 1951 Safety- . =, 4 oO 
than shown, since a large number |their cars ‘Serviced for jof each item in the afety 
: “ eriodically.” , rs ‘ ‘ ’ i " g Smead, general sales manager. — a 
of volunteers for a Safety-|P 7 * * * ——- cain camtuneeas telat 25% of Vehicles Flunk R. L. Allen, Cleveland | district lo 
oo. as a, ee Resta (NE West Virginia dealer report. |cars, 95,366 or 306 percent. Total Oklahoma City Test eee. oe eae go li 
pointed out: ‘On the basis of 100] _. 0¢ Spproximately 70 percent of | trucks: 22008 or a oo OKLAHOMA CITY.—One-fourth | succeeds R. P. Wood, transferred to 
vehicles checked in need of atten-| vehicles: 108,272 or 30.2 percent. f all vehicl he J : la 
postwar cars—58 needed service at-| (~~ : sas “3 6 is of all vehicles tested in the June| Rockford, Ill. (Milwaukee). : 
tention. Of the same number of| tion to one or more parts. Florida's an a _,|safety check program proved de-| Wood succeeds G. C. Ellick, 
prewar cars—86 were in need of safety-check program, conducted 1% ANNOUNCING the results of | fective, the department of public|named assistant regional manager 
maintenance attention to one or|by the Department of Public Safe- the Safety-Check program, | safety has announced. of the midwestern sales region at sa 
more parts.’ ty and Highway Patrol in coopera- Newman declared: Under the program conducted by | Chicago. Ellick takes the post for- th 
“With 40 percent of the nation’s|tion with the. Florida Automobile| “During May, through intensive | the highway patrol and city police,|™merly occupied by C. H. Arnold, m 
automobiles ro years old or older,”| Dealers Assn., indicated 36 percent = oon: shaer aan —- 134,273 cars passed through safety | Who will ne to St. Louis as district 
’ sas hi ‘ a inte- | television and outdoor advertising,|janes across the state and 30,396| manager there. er 
Newman said, “and only 14 states|of all vehicles in need of mainte eeeetin Wate caminiel that | were ioank ae e The new aselenment for the St. 
—_ — Louis district manager, C. A. Mills, 
Faulty Items Bared by Check a SP |is Charlotte, N. C. Mills succeeds ( 
Total Cars Total Trucks Total Vehicles GMC Sponsors Roche Finishes Tour |C. G. Johnston, sent to Chester, Pa. és 
Checked, 311,350 Checked, 47,880 Checked, 358,822 | DETROIT.—J. M. Roche, general| The Chester manager, R. R. An- | co 
Brakes 31,412 19.8% 4,629 13.2% 36,041 137%| Armed Forces sales manager of Cadillac, returned |tin, is going to Cleveland to take os 
eo. a mae yr an png ash E is i Sh eee a nationwide series | 4!len’s post. pr 
1 Ss ye 0.0% ’ 20.35% ol,4et 2 70 | s . NESE | 
Steering en. 16.625 10.3% 2,667 89 7.6% use Sl a - ee ia which he addroneed ths division's | aie ltl 
Tires 12,545 7.9% 1,700 4.8% 14,245 7.3% oo — _ a sales personnel in the field. |the world's cars and trucks ch 
Exhaust armed forces displayed one o e | ——— —___—. $$$. ie igen ais op 
System . 12,869 8.1% 3,194 9.1% 16,063 8.3% |largest exhibits of military equip-| 
Glass .......... 8,461 5.3% 2,486 7.1% 10,947 5.6% ogg oa at Waled tale ma a 
Windshield ry July a alle ake park, n 
Wipers ...... 20,490 12.9% 3,276 9.3% 23,766 12.2% oa ean aaeet with GMC Truck) tl 
Rear View an oac ivision. a 
Mirror 1,958 1.2% 2,581 7.3% 4,539 2.3% | Originally scheduled for showing | tl 
Horn 6,389 4.0% 2,519 7.2% 8,908 4.6% at 7 at — Coach emp Pr tl 
/15th annual family picnic, the ex- y ir 
Totals _......158,988 35,141 194,129 hibit was opened to the public when | bi 
————— ; ; the scope of it was determined. U ¢ | Nn | Y ni 
ti 


Five Auto Bills 
Are Passed by 


Mo. Legislature 


JEFFERSON CITY, Mo.-—Here 
is the final score on automotive 
legislation in the Missouri legisla- 
ture which has closed up shop un- 
til Sept. 11: 

Passed and sent to governor: 
SB-36 Unemployment Compensa- 
tion Law; signed by governor May 


up in September when the legisla- 
ture reconvenes: 

A one-cent gasoline tax which 
passed the House, was approved by 


| Senate roads committee and now is | 


on Senate calendar. 

A bill, which rewrote the bus and 
truck law and which passed the 
House, is in the Senate road and 
highway committee. 

A bill to increase fees on trucks 
is pending. 

Thirteen bills are reported to 
have been killed but any of them or 


15. HB-322 requiring covers for revised versions might be reacti- 
open trucks hauling lime, lime-| vated this fall. 

stone, chat, fertilizer, gravel, saw- Another bill that passed the 
dust, cinders, sand, feathers, gar-|House before adjournment and 


bage or trash. HB-145 eliminates 
refund for unused license plates. 
HB-119 requires 2 percent use tax 
on vehicles bought out of state. 
CSHB 22, 49, 56 and 114, drivers 
license bill, which was mutilated. 
Bills pending which will be taken 


which is now in the Senate roads 
and highway committee, is HB 477 
which requires safety chains 


addition to tow line, drawbar or 
other connection when vehicle is 
towing, whether vehicle is a trailer, 
or other towed vehicle. 





HERE’S A 
QUICK WAY TO 
BE WORTH MORE 


Want a short cut to bigger pay checks? 
Then take 30 days or less at the famous 
“Bear” School in Rock Island to be- 
come a specialist in Wheel Alining, Bal- 
ancing, Frame Straightening, Safety 
Inspection and Correction! As a “Bear” 
graduate, you know how to make your 
“Bear” Equipment pay off bigger divi- 
dends at the cash register and that 
means more money in your pocket. 


LEARN BY DOING! 


It’s easy to learn at “Bear’’! You get 
plenty of practical shop training in big, 
clean shops complete with the latest 
up-to-date equipment and you learn the 
necessary theory in informal classroom 
sessions and student discussion periods. 

And the cost is only a few dollars a 
week. “‘Bear’’ arranges for everything 
including rooms and meals near the 
school. 


FREE booklet gives you all the details. 
This is YOUR opportunity ... don't 
miss it. Write today. Bear Mfg. Co., Dept. 
A-14, Rock Island, Ill. 
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new and younger men coming into 
Service to help you make more mon 
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TO YOUR BOSS! 


in | 


The Navy displayed a cutaway | 
submarine steam-driven torpedo, 
bomb sights, mines, depth charges 
and guided missiles. 

The Army had anti-aircraft gun 
emplacements, tanks, tank retriev- 
ers, artillery pieces and ammuni- 
tion. 


The Air Force 





exhibit included 
two jet planes, two cutaway jet 
engines, three-dimensional theme 
|exhibits and models of the latest 
}'n air-sea rescue equipment. 


GM showed how it kept pace) 
with armed force needs with ex-| 
hibits of military vehicles built dur- 
|ing World Wars I and II and equip- 
|ment now in production. 


Car Stocks | 


(Continued from Page 1) 
started holding out for good 
deals. 
| Apparently some of those dealers | 
haven't bailed themselves out yet. 
For example, on July 1, a dealer in 
lower-priced cars in a metropolitan | 
|area had only two units on hand, 
both convertibles. 


Only a few blocks away, a dealer 
handling a medium to higher-priced 
line had 53 units actually on hand 
and 78 more warehoused in various 
parts of the city. This dealer said 

|that unless credit terms were soon 





rT" 4 WEEKS OR LESS | eased, he faced bankruptcy. 
| 


You Can Become a Factory- 
Trained Specialist at This World- 
Famous "BEAR" Safety Service 
School. 

Everything you need to know 
to be an expert 
and 


Course includes theory 


actual shop practice on ie) 


lowing Subjects 


Principles of Wheel Alinement 
Operation of Gauges 
er am nd la da) 


ee a ee ee al ee 
spection 


RSET atl? ely lae Wl tt irs 
Shock Absorber Control 
ee lla 

Mtl dials) 

Frame Straightening 
Safety Inspection 


Customer Relations 
and Salesmanship 









owners 


Don’t let a shortage of trained mechanics hurt your business. “Bear” 
is ready to back you up and help provide the necessary training for the 


the field. This school is an exclusive “Bear” 
ey by training mechanics to do the job better. 





* * 


E SAID he hadn’t made a dime 
on new-car sales since April. | 

Dealers in lower-priced lines an- 
peared to be in more enviable posi- 
tions. They said that Regulation W | 
was driving what business there| 
| was their way. 
Speaking of Regulation W, one 
| dealer in a lower-priced line of | 
| Cars said: 

“It’s like having an army of un- 
| paid men guarding the door of my 
higher-priced competitor, so that 
customers can't go anywhere to do 
their buying but to my place.” 

* * + 


New-Car Stocks 
In Postwar 


} (Estimated by Automotive News) 


} Dealers 
Cars Cars in Total 


* 








in Transit Potential 
} Period Field te Inventory 
Ending Stocks Dealers Stocks 
Jan, 1, °50 251,754 188,500 440,254 
Feb. 1, °50 313,491 192,000 505,491 
Mar. 1, °50 312,457 159,500 471,957 
Apr. 1, °50 276,136 158,000 434,136 
May I, °50 196,738 152,000 348,738 | 
June 1, °50 247,680 160,200 407,880 
duly 1, °50.. 311,084 167,500 478,584 
Aug. 1, °50 268,937 161,300 430,237 
Yept. 1, °50.. 239,642 160,400 400,042 
Oct. 1, °50.. 208,367 157,800 366,16 
Nov. 1, °50.. 330,571 158,500 489,07 
Dec. 1, °50.. 295,521 128,300 423,821 | 
Jan, 1, ’51.. 305,888 98,900 404,788 | 
Feb, 1, '51 291,042 127,000 418,042 | 
Mar, 1,’ 51.. 303,874 136,000 439,874 | 
Apr, 1, °51.. 406,541 138,500 545,041 
May 1, °51.. 369,101 113,000 482,101 
June 1, °51.. 365,241 93,000 *458,241 
duly 1, ’51.. 356,217 90,700 446,917 
tField stocks include cars actually at 
dealerships, those warehoused by dealers 


and factories and demonstrators 


*Revised 


| Dodge, Ford, GMC and IHC pick- 
7| up trucks. Easily installed. 





PRODUCTION 
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IRON GASTING 
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ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


~ 


GREY s 


ESTABLISHED 1866 


Ta ae Tey a hy 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 
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A Low Cost Tail Gate Loader 
For Your Truck 


Stratton Hydro-Loader 
Model TG 















A modern development in a low 
cost, manually operated hydraulic 
loader. Speedy operations for ca- 
pacities up to 650 pounds. Loads 
are raised from ground to body 
level in less than one minute. Espe- 
cially applicable for Chevrolet, 


STRATTON EQUIPMENT CO. 


Manufacturers of Hydraulic Lifting Equipment 


Hanna Building * Cleveland 15, Ohio 














{ Auto Forum 


(Continued from Page 4) 





must have agreement 


is- responsibilities that will rest |things we 

en upon the factories as follows: |between ourselves. Dealers can/| 

as 1— Equitable distribution — not |have almost anything they want if 

w only geographically but seasonally they can only agree on what they 

as well, to prevent heavy dealer, W@nt. > ie 

ict losses at year-end model and 

. liquidation periods. A UTOMOBILE dealers are such 

e sant : “4% keen competitors and _= such} 
_ t Over- | ; 

to rc Sow al ugged individualists that the ac-| 


i i itory revent |T y 
lapping of said territory to p | complishment of agreement often | 


: unfair competition. , ; 
k, P requires patience, a great deal of 


3—Elimination of permitting 
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New-Car Loans 


Trail Year Ago 


OTTAWA.—Financing of new ve- 
hicle sales in Canada showed a 
decline of 16.2 percent during May 
of this year, as opposed to the same 
month a year ago, according to 
figures released last week by the 
Canadian government. It was stated 
that 11,314 vehicles were financed 
during June this year as opposed to 
13,503 a year ago. 

The report said that the greatest 
decline was in the car field, where 


at sales of their products by others | ‘2°t. auanen understanding and MoPar Names Metropolitan— lonly 6,890 units were financed in 
r- than those franchised to sell, com. | SUPerb ee a simted fw = Appointment of Metropolitan Auto Parts, Inc., Boston, as MoPar auto parts whole-|May as opposed to 9,588 units last 
ld. monly referred to as “bootlegging.” | hot. a e Sie "ae a a ‘on e saler, has been announced by A. vanderZee, sales vice-president of Chrysler Corp.| year. Commercial vehicles rose by 
‘et §--eaiiihie amutnieis Git dual es — = = > . ee | Left to right: Alvan T. Fuller jr., President of Metropolitan, and president of Massachu-|13 percent, however, according to 
ers with franchise protection The "aa ai . "thin : —" att setts Motor Car Co.; vanderZee, J. O. Huse, sales manager for Chrysler Motor Parts|the report, with 4,424 units this 
St. : ‘ . ‘ : fe Gre 8 di tel ings thines | COP and H. H. Carson, regional manager for Chrysler Motor Parts. The announce-| year as compared with 3,915 units 
Is. . ‘ on see Sita oe ‘aie anaes ment and presentation of a plaque to Fuller by Carson took place in Fuller's office at/in May, 1950. 
ds oe ee consideration must be a take time and unders 4nGIN&, | Massachusetts Motor Car Co., said to be the oldest Dodge dealer in the country.| Financing figures for used cars, 
a. given to the above as our pres- and some things that may seem Joseph Vanderslice is general manager and William Carter is sales manager of |however, increased during May to 
ent retail outlets cannot exist in a | hopeless of acceptance at present. Metropolitan 29,025 units as compared with 25,- 
n- | competitive market without the|Agreeing, when we can agree, |———— ———__—_— wi. ee ee ie Se Gee 
ke , opportunity of making reasonable|Means immediate progress. respective community in fair and |ing which may develop from time | tinued. 
profits to meet their overhead. It is the responsibility of the | equitable quantities. to time between the factories and| The smallest increase was on 
; The activities of both manufac-} dealer, just as it is to the inter- | The greater the cooperation be-|the retailing branches of the indus-| used cars, however, which were up 
es turer and dealer should be of such! est of the factory, to successfully | tween manufacturer and dealer, the|try can and should be reconciled|only 11 percent. Commercial ve- 


sell and service the motor ve- | greater the success of all con- 


hicles he represents, and to dis- |cerned—and to that end we should 
tribute such motor vehicles in his ‘all strive. Any differences in think- 


character as to assure profitable 
operations to both. 

There are certain principles | 
and policies which affect all | - 
manufacturers, all dealers, | 

| 
| 


and 
the public. As the manufacturers 
are dependent on their dealers, so 
the dealers are dependent on 
their manufacturers, This mutual 
interdependence calls on each 
branch of the industry to recog- 
nize the rights and responsibili- | 
ties of the other. | 
Therefore, to accomplish these | 


Wilson Directive 
Issued to Speed 


Tool Production 


WASHINGTON.—A directive de- 
signed to break the bottleneck in 
the machine tool industry was 
issued last week by Defense Mo- 
bilizer Charles Wilson. 
The order, issued to a group of 
government agencies, called for as- 
sistance to be given the industry 
through the modification of price 
controls; procurement of adequate 
facilities, materials and compo- 
nents; easier financing; pooling of 
orders and encouragement of sub- 
contracting to assist the small man- 
ufacturer, and overcoming man- 
power shortages. 

} He pointed out that although the 

Munitions Board estimates that $2,- 
900,000,000 cf funds available for 
military production will be required 

| for metalworking tools bv the end 
of June, 1952. the industry is cur- 
rently orerating cnly at an annual 
rate of $675,000.000. 

} “The cost of the delav waiting | 


SPICER BROWN-LIPE \® 
SYNCHRO-SHIFTER 


j for machine tools will far exceed) 
| the cost of the tools,” Wilson stated 








A Beacon of Hospitality 


Just as the friendly beam of the 
lighthouse welcomes the trav- 
eller, so does the cordial hospi- 
tality of The Fort Shelby make 
itself known to every guest. Con- 
veniently located, the hotel offers 
rest and comfort in its 900 rooms 
with bath. In addition, the rooms 
have chairside radio, servidor 
and circulating ice water. There 
are two fine restaurants, famous 
for good food, and an attrac- 
tive cocktail lounge. 

Garage and Parking. facilities. 









HOW IT WORKS 


T The gear on the main shaft 
free-wheels until needed, but 
is always in mesh with the 

gear train. The main shaft is 
directly connected to the rear 
end, and revolves at a speed 
proportional to the road 
speed of the vehicle. 















wih ler 
Fa HALE iE 


% 


Pag 5 


2 The gear is brought to 
shaft speed (synchronizing it) 
by pressing a special bronze 
cone against the mating cone 
on the side of the gear. This 
bronze cone is part of a 
sleeve which is held on the 
shaft by the shifter gear, 
being free enough to rock 
through a small angle. 


NOW! TV | 
IN GUEST ROOMS | 
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through conferences and arbitra- 
tion, and by reciprocal understand- 
ing and goodwill. 
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after which 


hicle financing was up 36.2 percent 
over May of last year, the report 
said, for a total of 5,863 units. 






puts more productive horsepower into driving wheels! 





3 When the gear is synchro- 
nized with the shoft, the shift 
is made by engaging the 

shifter clutch, which is shown 

here. Since the gear is now 

standing still as far as the 
shifter-clutch is concerned, 
the teeth are easily pushed 
into mesh. 


@ Sliding shifter clutch (view 
3) forces sleeve (view 2) to 
move ahead of it, under 
spring pressure. Cone friction 
turns sleeve, sleeve traps posts 
on shifter clutch. Force on 
shift clutch passes directly to 
friction cone. Shifter clutch is 
then held until cone no longer 
exerts turning force on sleeve, 
shifter clutch 


slides into tooth engagement. 


TOLEDO 1, OHIO 


UNIVERSAL JOINTS « 


SPICER MANUFACTURING © Division of Dana Corporation 


CLUTCHES * PARISH FRAMES * POWER TAKE-OFFS « SPICER "BROWN-LIPE” GEAR BOXES * PROPELLER SHAFTS 
PASSENGER CAR AXLES «+ 


RAILWAY GENERATOR DRIVES 
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pas SL Special 2-dr., $1,200, $1,205; SL De- 
luxe 2-dr., $1,050. °48 SM 2-dr., $850; 
FM conv., $925, $750; station wagon, 
$1,030; %-ton pickup, $630; FL aero- 
sedan, $950. '47 FL aerosedan, $920. '46 
SM 2-dr., $660; 4-dr., $775. ‘42 2-dr., 


Used-Car Auction Pri 
$300. °41 2-dr., $185, $310. °40 4-dr., 
$170. 
Market Trend | CHRYSLER —'51 
Paced by models for all years but 1951 and 1950, the overall aver- 
age turned back upward last week. It rose from $901 to $911, with 48s | 
registering the largest single gain of $31 from the prev:ous week. | DODGE—'51 Meadowbrook 4-dr., $1,925°, 
Matching the boost in the overall compilation were '49s, which also ‘a6 Gotenat cae GL oan: Wanteree S| 
increased by $10. A $27 gain was shown in '47s, $11 in ’46s, $9 in 42s ; Sede 


Windsor 4-dr., $2,310*. 


DeSOTO—'50 Carryall 4-dr., $1,490*, '48) 
Custom 4-dr., $1,050. 








dr., $990; Coronet 4-dr., $1,310; Way- 
and $20 in 41s. | farer roadster, $1,190. ‘48 Deluxe busi- | 
B aan. s otal * . 
The 1950 and 1951 models fell off $12 apiece for each group. Regu- | "58, coupe, $775. '47 Custom 4-dr., $925, 
an #8 y fey tty . j es . 
lation W was blamed for the diversity as between the upsurge for |roRD—'51 Custom (8) Victoria, $2.035°, | 
pre-’50s and the steady decline in '50s and ’51s. Inability to afford $2,150*; 2-dr., $1,840*. '50 Custom (8) | 
payments on the later models was spurring demand for the older conv., $1,675*; club coupe, $1,410*; sta- 
7 11 ; expensive cars tion wagon, $1,600*%; Deluxe 2-dr., $1,- 
anc ess xpensive cars. , , 210. '49 Custom (6) 2-dr., $960; Custom 
A slight recovery was reported in the percentage of units sold at (S) conv., $1,110*; 4-dr., $810. '47 Super | 
the various auctions last week. An even two-thirds (67 percent) of a = ce: penne + tee “a ao | 
. ‘ o~ ” e-f 4 , Supe ’ -€ fie 
» ve os ock ¢ ally chi t $, aS f : | 
asces Ge ce, weak nee hands, an Againat 6 | FRAZER -'49 4-dr.. $1,160, $950* 
Pt oe seileas HUDSON ‘50 Pacemaker conv., $1,450 
Prices marked with an * indicate a unit equipped 49 Super 4-dr., $1,025, $1,110. 40 4-dr.,|  ¢76) station wagon, $960°. '47 (66) se- 
with automatic transmission or overdrive. $55 dan, $750. '41 (66) 2-dr., $280. 
| KAISER 51 Traveler 4-dr., $1,100 PACKARD—'49 Deluxe 4-dr., $925*, ‘48 


‘ 1'Y J r CHEVROLET ‘51 SI. Deluxe 4-dr $1, : Ww '49 ¢ . aye 7 (S) Deluxe 4-dr., $920* 
ALBANY, N. Y. AO" $725; Bede $L700. $1,106; TFL, | INCOLN "49 club coupe, $1,160°; t-dr., | pylsy Delmer otra ORO ae $1,730. | 
(Tim Anspach’s Dealers Auto Auction. Deluxe 2-dr., $1,725, $1,850*; SL Special | '50 SD conv., $1,610. '49 Deluxe 4-dr., 


$1,975; conv., §$2,- | 


Sale every Monday. Prices are for sale of | 2-dr.. $1,540, ‘50 SL Deluxe 2-dr., $1,- | MERCURY—'51 4-dr., : $1,000. "47 SD 4-dr., $600. 
July 2.) 500, $1,375, $1,370, $1,510*, $1,410, $1,-| 975%, $2,160", ‘50 4-dr., $1,390*; conv., | poNTIAC—'51 Chieftain yo 4-dr., $2,300. | 

(Sold 143 units out of 163 offerings. 185°; SL Special 2-dr., $1,280, $1,295, | $1,710. '49 4-dr., $1,075*; conv., $1,075". | +59 Chieftain (8) 4-dr., $1,700; 2-dr., 
Market held firm at last week's prices.) $1,150; SIL Deluxe club coupe, $1,360; 48 club coupe, $875. '46 4-dr., $680. $1,425; Catalina, $2,075; Chieftain (6) 
BUICK.—'50 Super Riviera 4-dr., $1,910*; conv., $1,450; FL Deluxe 2-dr., $1,475, |NASH—'51 Rambler conv., $1,560*. '50 4-dr., $1,550, ‘48 Torpedo (8) station | 


| Statesman 2-dr., $1,085, '47 (600) 4-dr., 
$1,369 $1,485*; FL Special 4-dr., $1,300.| $650; Suburban, $525. '46 4-dr., $600. 
‘49 FL, Deluxe 4-dr., $1,250; SL Deluxe | OLDSMOBILE—’51 (88) 2-dr., $2,450", | 695*. '48 Commander conv., $1,050. '47 
$1.030. '46 Super 4-dr., $730; conv., $900 4-dr., $1,139, $1,220; conv., $1,280; SL | $2,440, $2,200*; 4-dr., $2,225*; (98) 4-dr., | Champion 4-dr., $785. 
CADILLAC -50 (62) 4-dr., $2,250*, ‘49 Special 4-dr.. $1,080; club coupe, $1,110; $2,530*. ‘49 (88) 4-dr., $1,400*; (98) 4- | WILLYS—’51 station wagon, $1,390*. ‘48 
(62) 4-dr., $2,200*, FL, Deluxe 2-dr., $1,225, $1,275, $1,185; | dr., $1,420. '48 (66) club coupe, $1,120*; ‘tation wagon, $699* 


conv., $1,970; RM 4-dr., $1,700*. '49 RM 
4-dr., $1,280, $1.320*; Super conv., §$1,- 
475*. ‘48 RM 4-dr., $1,070*; Super 4-dr., 


$1,370; SL Deluxe 4-dr., $1,500, $1,375, wagon, $1.190. 


STUDEBAKER 


EAM 
jut 
W MUMS, 





ove sepee’s 


Seek (tm 






NEW CAR SALES pioak all ocords 


(1950) 


Just look at these records! New passenger car sales 

last year in Cuyahoga County (Greater Cleveland) set a new 
high mark of 79,270... better than 30 per cent ahead 

of the record-breaking preceding year. 









Marketing Data 
for Advertisers 


The Plain Dealer's Mar- 
ket Survey Department can 


The compact 30-county Cleveland market registered total 
sales of 194,405 new cars...an increase of 43,648. 

These figures, far above the national average, are convincing 
proof that the Cleveland market is continuing 

to set new car sales records year after year. 







assist you in checking your 






merchandising coverage 





with current market data 
for Cleveland. Write for 


information. 





All these years, the Cleveland Plain Dealer has maintained its 
position as one of the nation’s leaders in automobile lineage. 





Your dealers sell cars in Cleveland and Northeastern Ohio 
when you advertise in the Cleveland Plain Dealer. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 


Average Used-Car Prices 


‘Compiled by Automotive News) 


Model 


BUICK 
| CADILLAC—'50 (61) 


‘51 Commander 2-dr., $1,- | 


| CHRYSLER 
DeSOTO—'46 Custom 4-dr., $665. 
DODGE 


| LINCOLN 
| MERCURY—’'50 4-dr., $1,595*. °49 2-dr 


| NASH 


PACKARD 
PLYMOUTH 


| PONTIAC—'49 


MISCELLANEOUS -'49 


CADILLAC —'50 (61) 















July 1951 June May 
(to date) 1951 1951 
1951 $1,941 $1,935 $1,934 
1950. d 1,413 1,417 1,434 
1949.. 1,124 1,175 1,169 
1948. 859 891 893 
1947 732 739 740 
1946 660 659 650 
1942 270 318 327 
1941..... ‘ 289 280 264 
Overall . 
Average $ 911 $ 927 $ 927 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





MINNEAPOLIS 


(Lapiner’s Used-Car Auction, Sale every 


Friday. Prices are for sale of June 29.) 


(Demand good, Sold 64 out of 108 
offerings.) 
’50 Super Riviera, $1,765. '49 Spe- 
cial 4-dr., $1,200. "48 RM 2-dr., $850. '47 
RM 4-dr., $770. 
4-dr., $2,965*. ‘49 
(61) 4-dr., $2,170. ‘47 (61) 4-dr., $1,065*. 


| CHEVROLET—'50 SL 2-dr., $1,180, $1,190. 


"49 FL 4-dr., $1,085, $1,095. ‘48 2-dr., 
$825. '46 FM 4-dr., $65. 
’51 NY 4-dr., $2,880. 


’49 Coronet 2-dr., $1,190. '48 Cus- 
tom 4-dr., $800, '47 Deluxe 2-dr., $645, 
$725. 


| FORD—'51 Custom (8) 4-dr., $1,865. ‘50 


SD (8) 2-dr., $1,100, $1,045. '49 Custom 
(8) 4-dr., $960, $940, $900. ‘47 Super 
Deluxe 4-dr., $765. '48 Super Deluxe 4- 
dr., $705. 


| HUDSON—'48 Super 4-dr., $815. 
| KAISER—’'49 Deluxe 4-dr., $670. °47 4-dr.. 
$435. 


"49 4-dr., $1,190". 


$1,110*. '47 4-dr.. $735. 
"50 (600) 4-dr., $1,235". °49 (600) 
2-dr., $915. 


OLDSMOBILE—’49 (98) 4-dr..  $1,200*; 


(76) 2-dr., $1,180, °42 (6) 2-dr., $295°*. 





Detroit Auction 


In order to bring its subscrib- 
ers up-to-the-minute informat‘on 
on used-car prices, Automotive 
News is carrying the results of 
the latest auction sale in Detroit 
on Page 2 of this issue. In addi- 
tion, the previous week’s prices 
at the same auction are repeated 
for comparison purposes. 





"50 Deluxe 4-dr., $1,255. 

"49 Deluxe 4-dr., $985, $850: 
Special Deluxe 2-dr., $1,090. 

Streamliner (6) business 
coupe, $1,085. ‘48 Streamliner (8) 2-dr., 
$915*, $880*. ‘47 (6) coupe, $705; (S) 
4-dr., $675 


STUDEBAKER—'49 Commander _ busines: 


coupe, $1,080". 
-ton truck, $955 
'45 GMC 2-ton truck, $235. 


VALDOSTA, GA. 


‘Tom Hewitt Auto Auction. Sale every 






Friday. Prices are for sale of June 29.) 


(Sold 154 units out of 210 offerings.) 


| BUICK-—'50 RM 4-dr., $1,580; RM 4-dr. 


$1,709. ‘49 Super 4-dr., $1,310, $1,275; 
RM 4-dr., $1,210. '4S8 Super conv., $930; 
t-dr.. $925. 

4-dr., $2,950; (62) 
0*. 








4-dr., $3,100*; club coupe, $3, 


CHEVROLET. -'51 Deluxe conv., $1,825* 


SL Deluxe 4-dr., $1,700; FL Deluxe 2- 
dr., $1,760. °50 SL Deluxe club coupe. 
$1,410; Bel-Air, $1.650; Deluxe club 
coupe, $1,525*; FL Deluxe 2-dr., $1,419: 
conv., $1,500; Bel-Air, $1,600*. ‘49 FIL 
Deluxe 2-dr., $1.120, $1,185; FL 2-dr. 
$1,070; SL Deluxe 4-dr., $1,160. ‘48 FL 
aerosedan, $910; 4-dr., $900; SM 4-dr., 
$795; business coupe, $750. '47 FM 2-dr., 





$85. 

CHRYSLER—’'50 Windsor 4-dr., $1,775, $1,- 
600; Saratoga club coupe, $1,300. ‘49 
Windsor 4-dr., $1,300 ‘48 Windsor conv 
$1,100. 


(Continued on Page 33, Col, 1) 
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MOTOR CO. 
Nash Dealer 
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Used-Car Auction Prices 





(Continued 


NeSOTO—'50 Deluxe 4-dr., $1,500. '48 De- 
luxe 4-dr., $1,000 
DODGE—’51 Coronet 2-dr., $1,800 "49 


4-dr., $550 
$1,725 
14 -ton 


Coronet 4-dr., $1,100. '47 
FORD—'51 Custom (8) 4-dr. 
670; 1%-ton truck, $1,700; 
up, $1,350, $1,105, $1,260; Deluxe (6) 
2-dr., $1,700. ‘50 Custom (8) 4-dr., §1,- 
375, $1,400, $1,410; 2-dr., $1,380, $1,425; 


$1,- 
pick- 






Deluxe (6) 2-dr., $1,137; SD (6) 2-dr., 
$1,325. '49 %-ton pickup, $700, $675. ‘48 
Deluxe conv., $840; SD (8) club coupe, 
$910; SD 2-dr., $800. ‘47 SD 4-dr., $840, 
$870, $790; Deluxe 2-dr., $750, $835; 
4-ton pickup, $475. ‘46 Deluxe 2-dr., 


$765, $650, $565; conv., $725; 4-dr., $600. 


‘41 Deluxe 2-dr., $235. ‘40 SD conv., 
$425. °39 SD 2-dr., $100. 
LINCOLN—'49 Cosmopolitan 4-dr., $1,250, 


$1,310; conv., $1,160. 


MERCURY—’'50 club coupe, $1,560; 2-dr., 
$1,380. '49 4-dr., $1,000 47 4-dr., $900. 
°46 4-dr., $730. 

NASH-—-'51 Rambler conv., $1,350 "50 
Statesman 4-dr., $1,200. ‘48 Super 4-dr., 







| 
$660 | 
| 


OLDSMOBILE—'51 (98) Holiday, §$2,400*. 
"50 ¢S8) conv $1,825; 2-dr., $1,675; club 
coupe, $1,650. ‘49 (88) 2-dr., $1,340.; | 


(98) conv., $1,380 
VLYMOUTH.-'51 Cranbrook cony., 2 at] 








$1,950. '50 SD conv., $1,500; 4-dr., §1,- 

400. ‘49 SD 4-dr., $1,060, $1,075. $975 

$1,100. ‘48 SD 2-dr., $780. ‘47 SD club} 

coupe, $785; 4-dr $S00 46 SD 4-dr., | 

3690; 2-dr., $450 
PONTIAC ‘51 Catalina, $2,225*; Chieftain | 

2-dr., $2,125. '50 SL 2-dr.. $1,450. °49 

SL (8) 4-dr., $1,200; Chieftain 4-dr., 

$1,455. 

STU DEBAKER—'51 Commander 4-dr., $1,- 
650; conv., $1,800. '50 Champion 4-dr., 
$1,300; 2-dr., $1,250; LC 4-dr., $§!,250. 
'49 Commander 4-dr., $960. ‘4S Com- 
mander 4-dr., $985. 

WILLYS—’'49 Jeepster, $825 

~ 
MANHEIM, PA. 

(Manheim Auto Sales & Auction. Sale 
every Friday. Prices are for sale of | 
June 29.) | 

(Market improved, Sold 72 out of 142 | 
offerings.) | 
BUICK—’51 RM 4-dr., $2,610. '50 RM 4- 

dr., $1,725. ‘49 Super 2-dr., $1,349: RM 

conv., $1,300. '47 Super 2-dr., $960. '46 

Super 2-dr., $910. | 
CADILLAC—'50 conv., $3,800; (62) 4-dr., | 

$3,150; (61) 4-dr., $3,005. '47 (61) 2-dr., 

$1,170. 

CHEVROLET—’51 SL 2-dr., $1,795; SL 4- 
dr., $1,790. ’°50 FL 2-dr., $1,300. '49 
SL 2-dr., $1,260. '48 FM 2-dr., $1,005. 
‘47 FM club coupe, $945. ‘46 SM 2-dr., 
$720. 

CHRYSLER—’'49 NY 4-dr., $1,309. 

DeSOTO—’51 Deluxe 4-dr., $1,780. '49 club 
coupe, $1,415; Deluxe 4-dr., $1,290; De- 
luxe club coupe, $1,415. 

DODGE—’51 Coronet, $2,045. '50 Meadow- | 
brook, $1,400. '49 Custom 4-dr., $1,270; | 


Wayfarer, $1,220. | 





FORD—'51 conv., $2,030. '50 Deluxe 4-dr., | 
$1,260. '49 Custom 4-dr., $1,160. °48 sta- 
tion wagon, $905. ‘47 club coupe, $910 
"46 4-dr., $705. 

FRAZER—'51 4-dr., $1,450 

HUDSON —-'48 Commander (8) 2-dr.. $915 

KAISER—'51 4-dr., $1,700. 

LINCOLN —'50 Cosmopolitan 4-dr., $1,650. 

MERCURY—'’51 conv., $2,090. ‘49 4-dr., 
$1,230. | 

NASH—'48 (600) 4-dr., $780. "47 (610) 4-| 
dr., $510. | 

OLDSMOBILE—'51 (88) 4-dr., $1,750. 

(98) 4-dr., $1,550. '49 (88) 2-dr., | 
430. '48 (98) 4-dr., $1,040. | 

PACKARD—'4S8 conv., $1,040. 

PLYMOUTH-—-'50 Special Deluxe 2-dr., $1,- | 
260. °49 conv., $1,400; station wagon, | 
$1,390. | 

PONTIAC —'51 (8) conv., $2,310. "49 (8) | 
conv., $1,555; 4-dr., $1,546, "47 (S) 4-dr., | 
$750. 

STUDEBAKER—'48 coupe, $655. 


HORSEHEADS, N. Y. 
(Horseheads Auto Auction. Sale every 


Friday. Prices are for sale of June 29.) 
(Market strong and steady exc*pt on 


1950 models. Sold 72 percent of offer- 
ings.) 

BUICK—'49 Super sedan, $1,265, $1,280, | 
$1,420*; conv., $1,525. '47 Super sedan, 
$870, $770; station wagon, $710. '16 RM 
sedan, $710. '46 Super sedan, $695. 


CADILLAC—’'49 (62) sedan, $2,090, $2,160. 

CHEVROLET—-'51 Deluxe sedan, $1,610. 
")0 Special sedan, $1,240. '49 Deluxe se- | 
dan, $1,190, $1,140, $1,250, $1,125; sta- | 
tion wagon, $1,010; Special sedan, $1,010. | 
"48 aerosedan, $1,030, $1,040, $960, $1,- 
010, $950; SM sedan, $685; (taxi), $330. 
‘47 aerosedan, $820, $760. 


CHRYSLER—'48 Windsor sedan, $1,030. '46 















Royal sedan, $800. 

DeSOTO—'49 Custom sedan, $1,290. °46 
Custom sedan. $715. 

DODGE—’'50 Wayfarer sedan, $1,100. °49 
Wayfarer sedan, $1,070; Meadowbrook, | 
$1,185. $1,170; Coronet sedan, $1,230. '46 | 
Custom sedan, $685. 

FORD—'51 Deluxe (8) sedan, $1,670. °50 
Custom (8) sedan, $1,340, $1,290. ‘49 
conv., $1.200; Custom (8) sedan, $1,045, 
$1,035, $1,040, $1,090, $1,045*, $1,085, 
$1,120; SD (8) sedan, $980; Custom (6) | 
sedan, $1,020. 

FRAZER—’'47 Manhattan sedan, $525. | 

HUDSON—’49 Commodore (8) sedan, §$1,- | 
200*. 

KAISER—’51_ sedan $1,200 "48 sedan 
$575. 

LINCOLN—-'49 conv., $1,305. 

MERCURY—'50 sedan. $1.560. ‘49 sedan 
$1,285. °46 sedan, $700 ‘42 sedan, $375 

OLDSMOBILE-—-'49 (98) conv., $1,600*. °47 
(76) sedan, $820. '46 (78) sedan, $745 
'42 (76) sedan, $180 

PACKARD—’'47 (120) sedan. $675. 

PLYMOUTH—’50 conv., 85. °49 conv 
$1.265. '48 SD sedan $930, $1.010, $885 
‘47 Deluxe sedan, $765; SD sedan, $760. | 

PONTIAC—’50 Chieftain (8) sedan, §$1,- | 
690*, $1,610*. ’°49 SS (8) sedan, $1,210. | 
'48 SS (8) sedan, $1.100, $1,010; SS (6) | 
sedan, $1,090. '47 (8S) sedan, $785. °'42 
sedan, $360 | 

STUDEBAKER—’50 Champion RD sedan. | 
$1,075*; Champion sedan, $1,040. '47| 


SL coupe, $790 
WILLYS—’49 | station 
Jeep, $500. 


CONCORD, MASS. 


‘Concord Auto Auction, Inc, Sale every 
Monday and Friday. Prices are for sales of 
July 2 and June 29.) 


wagon $745 "46 





| PLYMOUTH—'51 


from Page 32) 


(Sold 144 units out of 236 offerings.) 








BUICK—’'50 Special sedan, $1,525. '49 RM 
sedan, $1,125*. ‘47 Special sedan, $850; 
Super sedan, $775. '42 Special club coupe, 
$405; sedanet, $430. ‘41 Special sedan, 
$260; sedanet, $255; Super sedan, $285, 
$175. 

CADILLAC—'42 (61) sedan, $610, °41 (61) 
sedanet, $405 

CHEV ROLET—'51 SL Deluxe sedan, $1,710, 
$1,650; Bel-Air, $2,020, $2,075; ‘'4-ton 
pickup, $1,195. ‘50 SL Deluxe sedan, 
$1,485, $1,355; conv., $1,565"; FL Spe- 
cial sedan, $1,335. '49 FL Deluxe sedan, 
$1,125, $1,265; SL Special sedan, $1,110, 
$1,150. '48 FM sedan $855; conv., $985; 
FL aerosedan, $1,045. ‘47 SM _ business 
coupe, $735; FL aerosedan, $887, $750. 
"46 SM sedan, $725; FM sedan, $650. 
$680; FL sedan, $660. '45 dump truck 
$445. ‘42 MD sedan, $305; '-ton pickup, 
225. ‘41 MD club coupe, $385; sedan. 
$255, $400, $425, $190; SD club coupe, 2 
at $450, $250, $305; sedan, $365, $465; 
%-ton panel, $80. ‘40 Mester sedan deliv- 
ery, $140; SD sedan, $120, $250; club 
coupe, $375 

CHRYSLER—'46 NY sedan, $760 

CROSLEY—'48 station wagon, $260 

DeSOTO—'49 Custom sedan, $1,450, $1,525 
‘48 Deluxe club coupe, $1,225. '46 Custom 
sedan, $850 

DODGE—'47 Deluxe club coupe, $840; '4- 


ton pickup, $350. ‘46 Deluxe sedan, $840 


‘41 sedan, $340. °40 club coupe, $185. 
FORD—'51 Custom (8) conv., $1,995. °50 
Deluxe (6) sedan, $1,035; Custom (8) | 
club coupe, $1,330, ‘49 Custom (6) sedan, 
$915; Custom (S) conv., $1,100; Deluxe 
(6) sedan, $925; Deluxe (8) sedan, §$1,- 
005. '48 Deluxe (S) sedan, $650; SD (8) 
sedan, $880. $875. '47 Deluxe (8) sedan, 
$695; SD (8) club coupe, $800: station 


‘46 1%-ton truck, $600; SD 
$625; Deluxe (6) sedan 


wagon, $810. 
(8) sedan, $685. 


$600; %-ton pickup, $375. '41 SD (8) 
conv., $550; (8S) sedan, 2 at $425. ‘40 
(6) sedan, $185; (8) sedan, $275, $295. 
"36 %-ton panel, $50. 

MERCURY—'51 club coupe. $2,000. ‘49 
conv., $1,335 $1,175, $1,150; club coupe 
$1,100. "48 sedan, $875. '47 sedan, $795. 
'46 sedan, $690. 

OLDSMOBILE--'51 (98) Holiday, $2,650*. 
‘50 (98) sedan, $1,600*. ‘49 (88) conv. 


(98) conv., $1,550*; (76) sedanet, 
, $1,350*. "48 (76) sedanet, $1,085. 
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STUDEBAKER—'51 Land Cruiser sedan, | NASH—’51 (600) 4-dr $1,500. '50 (600) | HUDSON—'49 Super sedan, $1,050 
$1,780*. '50 Commodore sedan, $1,175*, 2-dr., $1,100. '49 (600) 4-dr., $825 KAISER ‘51 sedan, $1,975. ‘49 sedan, 
withers. OLDSMOBILE—'51 (98) 4-dr., $2.55 $1,315, $1,290. ‘46 sedan, $720 
ILLYS—'50 station wagon, $960*. '49 sta- (88) 4-dr., $2,530*. ‘50 (S88) 2-dr., $1 . 3 . ‘ - 
tion wagon, $825* 48 dante wagon, 610. '49 (88) 4-dr., $1.140; (76) conv., | NASH—'48 (600) club po ihe any my 
$630*; Jeep, $600. ‘47 Jeep, $530 $1,285*; club coupe, $765 (600) sedan, $570 16, (600) sedan $ A 
| PACKARD—'49 4-dr., $825 OLDSMOBILE 51 (98) sedan ae ak 
TH | PLYMOUTH—'51_— conv $1,485, $1.850;| ‘50 (98) sedan, $1,840*; (SS) sedan, 
AMARILLO, TEX. Cranbrook 4-dr., $1,655. $1,690, $1,705, | 670%, $1,650* 19 (98) sedan, $1,400* 

‘Amarillo Auto Auction, Sale every Fri-| $1,790; club coupe, $1,610 | 48 (78) sedan, $900 17 (76) sedan, 
day. Prices are for sale of June 29.) PONTIAC—'50 Chieftain (S) 4-dr., $1,525 $780", 

(Demand stronger for °49 and '50 mod- $1,575; (8) Catalina, $1,800; (6) 2-dr., | PLYMOUTH—'49 conv., $1,350; sedan, $1,- 
els. Market and prices steady over three- $1,465. °49 Chieftain 4-dr., $1,225, $1,265, | 240, $1,225, 2 at $1,200, $1,170, $1,150. 
week period. Sold 263 units out of 360 $1,325. "48 (8) 2-dr., $910 PONTIAC—'48 Streamliner (8) sedan, $1,- 
offerings.) STU DEBAKER—'50 Champion 2-dr., §$1,- 080*. ‘47 Torpedo sedan, $790. ‘46 Tor 
BUICK—’50 RM 4-dr.. $1,550, $1,585, $1.- 150, $1,225; Land Cruiser 4-dr., $1,335; pedo sedan, $755. 

850; 2-dr., $1,415. "49 RM 4-dr., $1,100, Champion club coupe, $1,170. ‘49 '%-ton | STUDEBAKER ‘48 Commander sedan, 
$1,160, $1,190; 2-dr., $1,110. ‘48 RM 4- pickup, $600 $900; Champion conv., $900. 
dr., $825. ‘47 RM 4-dr., $675; conv., "i. "5 Jeepster, $950. ‘49 eon 
505. 0. "48 Jeep station wagon, $505. ‘47 . I ’ 
CADILLAC "50 (62) 4-dr., $3,125, $3,150. Jeep station wagon, $595 MASON CITY, IA. 
'46 (62) 4-dr.. $950 (Lapiner’s Used Car Auction, Sale every 
CHEVROLET—'51 SL Deluxe 2-dr., $1,335, PLAINFIELD, N. J. Wednesday. Prices are for pre-holiday sale 
$1,440, $1,710*, $1,715*, $1,750*; Bel-Air, jof July 3.) 
$1,810*; station wagon, $1,850. '50 SL (Lebanon Auto Auction Sale every | (Sold 52 units out of 87 offerings.) 
conv., $1,325; Bel-Air, $1,655; 4-dr., $1,- | Wednesday. Prices are for sale of July 5.) | BUECK---'49 RM 4-dr., $1,290*, $1,360. °48 
215, $1,255, $1,270, $1,355. club coupe, (Sold 78 out of 97 offerings, Market Super 2-dr., $1,015 7 
$1.120, $1,310: 2-dr., $1,345. '49 2-dr., steady, °49s moving.) CADILLAC. -'49 (62) 4-dr., $2,245*.— i 
$980, $990, $1,010, $1,070, $1,075, | BUICK—-''49 RM sedan, $1,510*, $1,365*, | CHEVROLET ‘51 SL 4-dr., $1,545; FL 
‘50 Windsor 4-dr., $1,450, $1,350*, $1,325*, $1,275*; Super sedan, | Deluxe 2-dr., $1,625. ‘48 aerosedan, $1,- 
‘49 Windsor 4-dr $1,355. °48 $1,325. ‘48 Super sedan, $1,150, $1,020 000, $940. ‘41 MD business coupe, $230 
club coupe, $810 ‘47 club coupe, $640. '47 Super conv., $1,075. ‘46 Super sedan, | CHRYSLER —'51 NY 4-dr., $2,940* 
DeSOTO—'49 4-dr., $1,285 | $780. DeSOTO—'51 Custom 4-dr., $2,060. a 
DODGE—'49 Coronet 4-dr., $915, $1,175*; | CADILLAC—'50 (62) sedan, ,300*; (61) | DODGE "50 Meadowbrook 4-dr., $1,325 
Station wagon. $1,425; Meadowbrook 2- sedan, $3,075*, ‘48 (61) sedan, $1,880*,| °46 Custom 2-dr., $690; 4-dr., $665 7 
dr., $885, $950. ‘48 Meadowbrook club "47 (62) sedan. $1,360. ‘46 (60) sedan, | FORD—'51 Custom (8) 2-dr.. $1,510, "50 
coupe, $855; ‘,-ton pickup, $625 | $1,085*. ‘'39 (60) sedan, $26 | (8) 4-dr., $1,010, $1.025; ! -ton pickup, 
FORD—'51 (8) Victoria, $1,605, $1,825, | CHEVROLET ‘50 Bel-Air, .775*, $1,675, | $940. ‘49 Custom (S) 2-dr., $925, $940, 
$1,875, $1,980*, $2,.100%, $2,140"; Custom $1,650; Deluxe conv., $1,550", $1,475. '49| $965; station wagon, $1,040* "47 (8) 
(8) 4-dr., $1,550, $1,770, $1,805, $1,920* SL Deluxe sedan, $1,240, $1,230, 2 at| 4-dr., $690, $735. ‘46 (8) 2-dr., $515, 
‘50 Custom (8S) 2-dr., $1,160, $1,270; (6) $1,200, $1.170, $1,150; conv., $1,280, $1,- $575, $590, $615 
2-dr., $1,005. '49 Custom (8) 2-dr., $980, 270. ‘48 SM sedan, $800. ‘47 aerosedan, | FRAZER—'49 4-dr.. $840. ‘48 4-dr . $490" 
$985, $900, $1,045 47 (8S) club coupe, $875; FI. 4-dr., $845; station wagon, | MERCURY—'50 4-dr. $1 440° 19 4-dr., 
$735. $650. | $§1,205*. °46 4-dr., $620 
| FRAZER—'49 4-dr., $805. ‘47 4-dr., $230, | CHRYSLER —'48 NY sedan, $1,030° | NASH—'50 (600) 4-dr., $1,230* ™ 
$450. DeSOTO—'48 Custom conv., $1,000*, '47| OLDSMOBILE--'51 (SS) 2-dr., $2,075. "48 
HUDSON ‘47 (6) club coupe. $360 Custom sedan, $950*. (66) club coupe, $755. ‘47 (7S) 2-dr., 
| KAISER-—'51 Henry J 2-dr., $900, $960. | DODGE ‘49 Coronet sedan, $1,300. ‘48] $730*. 
LINCOLN—-'50 4-dr., $1,600. '49 Cosmopol-| Deluxe sedan $775. ‘47 conv., $825 PLYMOUTH—'51 Savoy. $1,995; Cambridge 
itan 4-dr., $1,110, $1,235* FORD—'50 Custom (8) station wagon, $1,- 4-dr., $1,690, °50 Deiuxe 4-dr., $1,190 
MERCURY—'51 4-dr., $1,330, $2,000, §$2,- 450; conv., $1,380; sedan, $1,275; Stand- '49 SD 4-dr., $1,080 P 
010, $2.125, $2,325; club coupe, $1,950, ard (8) sedan, $1,175. ‘49 Custom (8) | PONTIAC—'51 Chieftain (8) 4-dr., $2,150. 
$2,050, $2,125; 2-dr., §2,030. '50 tar, | sedan, $1,030, 2 at $1,025, $1,000, $985.| °49 Deluxe (8) club coupe, $1,295*. 41 
FRAZER—'4S sedan, $680 (6) 4-dr., $345. 


‘47 (76) sedanet, $855*; (98) sedanet, 
$660"; (68) club coupe, $755"; (66) 
sedanet, $685*. "42 (98) sedan, $225. '40 
sedan, $125 
PACKARD— 42 sedan, $200. | 
PLYMOUTH—'50 Deluxe club coupe, §$1,- | 
360; SD sedan, $1,310. '49 SD Suburban. 
$1,220. '48 sedan, $495 (taxi). ‘46 SD 
sedan, $715. '42 sedan. $175. ‘40 conv., 
$360. '39 coupe, $100, $175. 
PONTIAC—'51 Chieftain (S) club coupe 
$2,100*. '48 Torpedo (6) business coupe, 
$675; sedan, $1,000. ‘47 Torpedo (8) 
conv., $850. '39 (6) sedan §80. 
STUDEBAKER—’48 Champion club coupe 
S850. '46 Champion sedan, $499 
W'LLYS—'49 Jeepster, $785* ‘46 Jeep, 
$500 
DENVER 
(Denver Auto Auction, Inc. Sale every 
Tuesday at “,ittleton, Colo. Prices are for 


sale of June 26.) 





(Prices steady, Sold 242 units out of 
324 offerings.) 
BUICK—'51 RM Riviera, 2,565*; Super 
sedan, $2,125*. 50 Super conv., 
sedan, $1.475*. '49 Super sedan 5, 
$1,300*, $1,320*. '48 RM sedan, $1,065. 
CADILLAC—’50 (62) sedan, $4,300*, §$3,- 
315*, $3,480*. '49 (62) sedan, §$2,0.u~. | 
$2,2u0*, $2,29*, $2,310*, $2,49u~. '48 (62) | 
sedan, $1,50U*. 


CHEN ROLEr—'51 Bel-Air, $1,950, $2,225°; 








SL Deluxe sedan, $1,505, $1,615, $1,6.5, 
$1,770, $1,790; %-ton pickup, $1,35v; | 
iy-ton pickup, $1,200, $1,2u5 $1,28u, 





, $1,635, 
Deluxe se 
$1,315, $i, 
$1,2uv, 
$1,285; 


’50 Bel-Air, $1, 
$1,680*; FL 
$1,310, 

sedan, 
$1,265, 


2 at $1,295. 
$1,670*, $1,675", 
dan, $1,300, $1,305, 
325, $1,380; FL Special 
$1,225, $1,240, $1,255, 

4-ton pickup, $920, $985. 49 SL Deluxe 
sedan, $1,04V, $1,050, $1,055, $1,125, $1,- 
165, $1,180, $1,205, $1,225; %-ton pickup, 
$890, $960. °'48 aerosedan, $705, $71lvu 
$900, $910, $925, $940, $985. ‘47 FM 
sedan, $775, $820, $830, $8s5. ‘46 SM 
sedan, $520, $595, $610, $630, $670, $76v. 








"41 sedan, $395, $475, $535. 
CHRYSLER—’51 NY sedan, $2,995*, $3,- 
010*; Windsor sedan, $2,100", $2,175". 
‘50 NY sedan, $1,840*. '49 Windsor se- 
dan, $1,210*, $1,245*, $1,315, $1,460", 
$1,465*. "48 NY sedan, $1,000*” '47 Wind- 
sor sedan, $780*. ? 
DeSOTO—'49 Deluxe sedan, $1,400", §$1,- 
420°. ; 
DOUVGE—'51 Coronet sedan, $1,855". °50 
Meadowbrook sedan, $1,175, $1,275, $1,- 





395*. '49 Coronet sedan, $1,110 $1,260*. 
‘47 sedan, $485. 

FORD—'51 Victoria, $2,060*, $2,100*; Cus- 
tom (S) sedan, $1,725, $1,800*, $1,845*; 
%4-ton pickup, $1,175. ‘50 Custom (8) 
sedan, $1,095, $1,165, $1,185, 
$1,385", $1,390*. '49 Custom (8) sedan 
$850, $905, $925*, $950, $955, $975", 
$1,000* '45 (8) sedan. $600, $720. '47 (8) 
sedan, $660, $760. '46 (8S) sedan, $695. 
$715. '41 sedan, $560. 

HUDSON—’51 Hornet sedan, $2,295*; Com- 
modore (6) sedan, $2,195*, "48 Commo- 
dore (S) sedan, $830, $895". 

















KAISER—'47 sedan, $350, $395. 
LINCOLN—'50 sedan, $1,410*. ‘49 sedan, 
$1.195, $1,255 


MERCURY—’51 conv., $2,330*; sedan, §$1,- 





860, $2,180*. '50 sedan, $1,395. ‘49 se- 
dan, §1,100*, $1,190*. °47 sedan, $855 
NASH 50 (600), $1,090*. '47 Ambassador 

sedan, $535* 


OLDSMOBILE 51 Holiday, $2,.875*; (98) 
sedan, $2,300*, $2,410*. '50 (88) Holiday, 
$2,060*; (76) sedan, $1,490*. '49 (98) 
sedan, $1,310". '47 (98) sedan, $855*. 

Belvedere, $1,990; Sub- 

urban, $1,850; Cranbrook sedan, $1,595, 





$65. ‘50 Suburban, $1,585; SD sedan, 

$1,330, $1,355, $1,490, $1,130, 
$1,135, $1,175, $1,180, $1,295. '49 SD 
sedan, $1,015, $1,025, $1,065 $1,070, 


$1130. '48 Deluxe sedan, $670, $700, $725, 






$765. '47 Deluxe sedan, $605, $755, $760, 
$765, $770, $800. 

PONTIAC—’51 Chieftain (8) sedan, $1,920, 
$1,970, $2,145, $2,210*. '50 Chieftain (8) 
sedan, $1,315, $1,380, $1,645, $1,650*, 
$1,675*. ‘48 (8) sedan, $860*, $900", 
$975", $1,010*. '47 (8) sedan, §715. '46 


(8) sedan, $500, $675. 


$1,265, | 


$1,180. 





Needed NOW-- 


MORE THAN EVER! 


You need this book — your salesmen 
need it—your department heads, too! 


\AUIDE 
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RUE) 
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Heavy demand has 
forced a third printing 
of John O. Munn's book, 
"A Guide to Automobile 


Selling.” 


Here are what prominent 
dealers say: 


**A Guide to Automobile Sell- 
ing’ is all that the name implies! 
You have covered all of the phases 
of automobile retailing which have 
any real bearing on the subject 
and every phase is expressed in 
concise language." 

J. Saxton Lloyd, Daytona Beach, 

Fla. (Buick-Cadillac) 


“| have read your ‘A Guide to 
Automobile Selling.’ | like it. It's 
good. It's full of the things a 
salesman can get his teeth into. | 
believe it would be particularly 
helpful in these most trying times 
just ahead." 

M. G. Stevens, New Orleans, 
Lovisiana (DeSoto) 


“| have read very carefully ‘A 
Guide to Automobile Selling,’ and 
1 want to sincerely compliment you, 
as you have done a fine job. There 
is no question in my mind but 
what every dealer and every sales- 
man in this business would be 
better off if they had the oppor- 
tunity of reading this book. cs 
Hildemar E. Johnson, Youngstown, 

Ohio (Dodge) 


MARAT 





Order Your Copies Today... 
$3.50 Postpaid 


BOOK DEPARTMENT 


Automotive News 


2666 Penobscot Building 





Detroit 26, Mich. 
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Earnings of Small Concerns Regarded as Fair in Survey . . . 





Public Split on Business Profits 


(Continued from Page 6) 
inter-business practices resulting in 


less competition and “squeezing out | 


the little man.” Other main com- 


plaints were that it has too much | 
power on price fixing which keeps | 


costs to consumers high, and that it 
has failed to consider the rights of 
workers and is therefore responsi- 
ble for management-labor prob- 
lems, unrest and strikes. 
+ . * 
N LABOR relations, wages and 
security, the public in general 
feels that big business is not doing 
a bad job. Forty-six percent believe 
big business pays higher wages 
than small business, while only 12 
percent think small business pays 
better. A fourth or 26 percent hold 
that there is little or no difference 
in pay regardless of the size of 
the enterprise. 

Big business was credited by 57 
percent as being more able to pay 
higher wages, while 24 percent 
claimed they paid more because the 
labor unions required it. Among 
those who see little difference on 
wages paid, regardless of size of 
company, one-third said the unions 
set the wage scales, and a fourth 
believe that “competition deter- 
mines wages.” 

On security, 53 percent of those 
interviewed believe that workers 
in big business are more sure of 
their jobs than other workers, 
and 19 percent think they are less 
sure, while 17 percent see little 


Tapscott, Saks 
Are Accorded 
AAC Citations 


VIRGINIA BEACH, Va.—The 
Automotive Advertiser Council, in 
annual spring session here, voted 
special citations to two of the auto- 
motive service industry’s' most 
prominent and active figures. 

Charles T. Tapscott, president of 
National Standard Parts Assn. and 
the council's first president, and 
Ira Saks, an NSPA director and 
leader of major council activities, 
Duane 


were presented scrolls by 
Jones, retiring president of the 
council. 


Tapscott, who is vice-president of 
McQuay-Norris Mfg. Co., was laud- 
ed in the citation for his contribu- 
tions to council activities as origi- 
nator of the industry-wide adver- 
tising and sales promotion pro- 
gram; for his leadership since 
launching the council as its first 
president 10 years ago, and for ac- 
complishments in NSPA, which last 
year carried him to the president’s 
chair. 

Saks, president of Accurate Parts 
Mfg. Co., Cleveland, was cited for 
his accomplishments as a member 
of the industry-wide program com- 
mittee, as chairman of the publicity 
committee of the 1950 Automotive 
Service Industries Show, as a mem- 
ber of the industry advisory com- 
mittee and for his activities both in 
NSPA and in the Automotive Re- 
placement Parts Manufacturers 
Assn. 

The citations were the first in the 
council's history. 





difference, the Michigan research- 
ers found. But the Survey Re- 
search Center also discovered that 
people feel the management of 
small business is more likely to 
have a close, friendly, relation- 
ship with its workers than large 
business. 

Quality of product apparently is 
;}not determined by the size of the 
manufacturer or prcducer, 20 per- 
cent believing that big business 
brings out the better product, 18 
percent that small business does, 
with 54 percent holding that “qual- 
ity depends on factors other than 
size of organization.” 

A high degree of public apprecia- 
tion exists for big business’ contri- 
butions to the development of new 





Ford Negotiates 
For B-47 Wing 


Section Contracts 


DETROIT.—Ford Motor Co. an- 
nounced last week it is negotiating 





contracts to supply three major 
airplane builders with wing sec- 
tions to be used on B-47 strato-jet 
bombers. The company announced 
that contracts are under considera- 
tion with the Boeing, Douglas, and 
Lockheed companies. 

The wings would be manufac- 
tured by the Ford division, it was 
announced. L. D. Crusoe, vice-presi- 
dent and general manager of the} 
division, said that the work would 
be done in a new building already 
under construction on a 127-acre| 
site in Claycomo, Mo., near Kansas | 
City. 

The company said that a Iorge 
percentage of parts for the wings 
would be supplied by outside ven-| 








dors. Approximately 40 percent of | 
the basic pieces—formed parts such | 
as castings, forgings, stampings | 
and others— would be purchased 
from supplier firms. 

Ford defense contracts now total 
more than a billion dollars, the} 
company announced. They include | 
orders for medium tanks, J-40 jet} 
engines, fuel injection systems, 
Pratt and Whitney aireraft engines, | 
tank engines and parts, military 
trucks and buses, ammunition 
parts, end development contracts 
for a small caliber gun and a 
simplified jeen. 


DeVilbiss Gets 
Big Army Order 


TOLEDO. — One of the largest 
orders in the 63-year history of 
DeVilbiss Co. was received last 


week from the Tank-Automotive | 
Center of the Ordnance department, | 
Detroit, Howard P. DeVilbiss, pres- | 
ident, said. The order is for air 
compressor outfits. 

DeVilbiss was informed that de- 
tails of the order and the total 
dollar volume were not to be re- 
vealed because of military security 
regulations. Production is to begin 
immediately. Delivery of the huge 
government order is to begin in} 
the fall of this year. 








Automotive Advertisers Elect— 
R. E. Conley, ad manager of the Hollingshead Co., Camden, N. J., was elected 








president of the Automotive Advertisers Council at the spring meeting in Virginia 
Beach, Va. Conley who had been serving as vice-president of the council and chair- 
man of its ASI show committee, replaced Duane Jones, ad manager of United Motor 
Service. Jones completed two one-year terms as president. 

Other new officers named were: vice-president, Charles LeFevre, Muskegon, Mich., 
ad manager, Sealed Power Corp; corresponding secretary, Lester Dobrunz, St. Louis, 
ad manager, Wagner Electric Co.; recording secretary, Ed Todd, Chicago, ad man- 
ager, Imperial Brass Co.; treasurer, R. M. Schutz, Chicago, ad manager, Maremont 
Automotive Products. John Corkery, Chicago, ad manager, Thor Tools, Chicago, and 
Albert Joseph, ad manager, the AP Parts Corp., Toledo, were named to serve on the 
five-man board of directors. Reports on progress of the council's ‘Care Will Save 
Your Car" and ‘‘Get It from Your Jobber"’ programs highlighted the three-day meet- 
ing. Left to right: Schutz, LeFevre, Conley, Todd and Dobrunz. 


products and the improvement of 
old ones. Eighty-five percent of the 
people feel that big business has 
helped the nation’s economy and 
welfare significantly, through main- 
taining experimental laboratories, 
financing research, financing of 
products, providing tools and “know 
how” and by “bringing lots people 
together.” 
* + * 

HPP ICtIENCcY is one of the top 
4 assets of big business, the U. 


of M. Center found. Big plants are | commun 


more efficient, but almost entirely | 
because of quantity and quality of | 
equipment, according to 61 percent | 
of the interviewees, while only 18 
percent believe the small plants op- 
erate more efficiently, and 12 per- 
cent think there is no difference 
management and other factors be- 
ing more important than size. 
Michigan’s Survey Research Cen- | 
ter learned that big business is 
identified primarily in the public 
mind with names cf large corpora- | 
tions, like GM, General Electric, | 
United States Steel, or with terms 
like “large companies,” or “big cor- 
porations.” | 


NPA Announces 


Procedure for 


Shop Materials 


WASHINGTON.—Controlled Ma-| 
ter‘als Plan regulations 5 and 7, 
setting up procedure for business- 
men to follow to get maintenance, 
repair and operating supplies, and 
for repair shops to get materials 
they need. were announced last 
week by NPA. 

Regulation 5, which replaces NPA 
Regulation 4, provides for acquisi- 
tion of MRO supplies, while Regu- 
lation 7 does the same for parts 
and materials needed by repair 
shops. 

Both of the new regulations pro- 
vide self-allotment procedures to 
obtain materials. No application to| 
NPA is required. 

A major difference between CMP 
Regulation 5 and the former NPA 
Regulation 4 is that, under Regula- 
tion 5, manufacturers of products 
to be used for maintenance, repair | 
and operation will not extend the| 
MRO symbo!s or the rating DO-| 
MRO to obtain necessary matcrials, | 


but will get them under renee) 





|}established by CMP Regulation 1. 


By the terms of CMP Regulation | 
7, a repairman doing werk for 
others is limited in the amounts of 
controlled ma‘erials he may acquire 
under the regulation to (1) the| 
amounts to which his customers’ | 
MRO allotment symbols may be! 
extended, or (2) the amounts he 
actually needs in doing work for | 
customers who are not entitled to 
establish MRO quotas under CMP 
Regulation 5 or other NPA regula-| 
tions or orders which set up MRO 
quotas. 


McFarland Joins 


ATA Staff 


WASHINGTON. Dr. Kenneth 
McFarland, nationally-known school 
executive and public speaker, has 
been named educational director | 
for American Trucking Assns. Dr. | 
McFarland also will continue to 
serve as guest lecturer for Reader’s 
Digest, an ATA announcement said. 

Dr. McFarland is well known to 
the trucking industry, having ad- 
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re, 


I-H Officials Visit Portland, Ore.— 


Truck officials from International Harvester's Chicago general office and Fort Wayne 
truck plant joined recently with Portland (Ore.) sales district officials in examining one 
of International's newly introduced West Coast-built models. The truck, built at the 
company's Emeryville (Calif.) works, is a six-wheel, diesel-powered model LFD-402. 
Left to right are W. C. Habert, assistant district manager, and Stuart McKie, district 
service supervisor, Portland; R. T. Rudolphson, chief inspector, W. A. Riggs, regional 
manager, D. B. Erminger, service section supervisor, of Chicago; W. D. Reese, manager 
of engineering, and Harry Reinoehl, chief engineer, Fort Wayne works; W. K. Perkins, 
manager of sales, Chicago; A. D. Bishop, assistant manager, Fort Wayne works; Harry 
E. Gottberg, manager of manufaciuring, Chicago; J. T. Sullivan, district manager, S. A. 
Jacobson, branch service manager, E. A. Campbell, assistant branch service manager, 
and Homer H. Cathey, branch manager, Portland. 





Nash Special by Flajole— 


William Flajole, internationally-known automobile designer, shows his European 
type sports car, designed for Ted Williams, Boston Red Sox slugger. Powered with a 
“dual Jetfire’’ Nash Ambassador six-cylinder high-compression engine, the car is said 
to be capable of 125 miles per hour. The Williams special stands 38 inches high, and 
endorses the ‘idea of the functional swoop instead of the chrome ‘gorp’ and flimsies 
of today’s autos,"’ the designer pointed out. 





|DeSoto for Coach Waldorf— 


C. E. Bleicher (right), president of DeSoto, turns the keys of a DeSoto Custom 
4-door sedan over to Pappy Waldorf, University of California football coach. Mrs. 
Waldorf looks on as her husband takes possession of the car at the Detroit plant. 


Anti-Industry Bills Lose | 
In Illinois Legislature 


CHICAGO.—Giving due credit to|eration they gave us in contacting 
individual dealers who contacted legislators whenever we called for 
their state senators and represen-| action on various bills” and “the 


tatives, as well as to the Illinois | time and effort given by those 





dressed the ATA convention in| Automotive Trade Assn. and other| dealers who traveled to Springfield 

Chicago in 1946 and having spoken| groups, the Chicago Automobile ;and appeared at various committee 

to manv of the state association|Trade Assn. last week reported | meetings.” 

conventions. Under his agreement |that, among the record 2,044 bills|- 

with ATA, it was stated, he will] filed and the approximately 1,000! Ford Dealers to Present 

represent the national association} passed during the recent biennial ° . , 

at least a dozen times during the| fllinois legislative session, “all bills Memorial Check on TI 

vear before large national organ-| harmful to our industry were dis- DETROIT.—The million-dollar 

izations. posed of.” F from Ford and _ Lincoln- 
Mercury dealers to help build 


Brake Inspector Charged 

DENVER.—The Colorado state 
revenue department has filed crim- 
inal charges in justice court against 


Listed among the measures in 
this category were numerous 
bills “to license, tax and regulate 
the motor vehicle retailing indus- 
try, as well as increasing num- 


| 

gift 
| the Henry and Edsel Ford 
|} memorial auditorium here will 
| be presented to Mayor Albert E. 
| Cobo on the Ford Festival TV 


show July 26. 


the owner and a mechanic of| ber of bills to regulate time sales, Stark Hickey, Detroit, and 
Andy’s Auto Wrecking Co., Den-| insurance, etc.” Ralph Grooms, Louisville, co- 
ver, a licensed vehicle inspection} A complete, detailed report to| chairmen of the dealers’ com- 
station. The station is accused of] members will be issued later, the} mittee, will hand the check to 


issuing a brake and light inspection 
sticker to a truck that ran over 
and killed a three-year-old boy. It 
was the first such action ever taken 
by the state 


Cobo in the presence of all 
members of the committee. The 
show will be a part of Detroit’s 
250th birthday festival. 


CATA stated. 

In expressing gratitude for the 
work of dealers themselves, the as- 
sociation referred to the “fine coop- 
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30s-"51s Still Sluggish ... 


U.C. Market Buoyed 
By *46-’49 Upturn 





(Continued from Page 


were early in June in the New York 
City area. 

Detroit used-car sales fell off 
slightly in June from the May 
total. There were 15,731 used cars 
sold in the Motor City last month 
as against 15,858 the previous 
month. Used-truck sales rose 
from 849 in May to 911 in June. 
The Toledo Automotive Trades 

Assn. also reported keen used-car 
activity, with 2,388 sold in June 
and 2,827 in May. First-half sales of 
used cars in Toledo totaled 14,214, 
or 1,008 more than the same period 
last year. 

In other reporting areas, used-car 
volume for 1951's first six months 
also surpassed 1950 levels. The De- 
troit totals were 72,821 and 69,899. 
Cleveland showed 74,944 this year 
and 63,583 last year. 


Rising demand was reported by} 


many auctions for “clean” 1946, 


1947 and 1948 models. Hottest of the | 


pre-1950 pack were 1949 models of 
almost any make and equipment 


condition. 
7 * 


~ NEW cars, completion by R. L. 
Polk & Co. of compilations for 
May led to the forecast that the 
first-half registration total may 





Used Cars Glut 
Canadian Lots: 


Curbs Blamed 


OTTAWA.—Many dealers are re- 
fusing to buy used cars in various 


sections of Canada because of the| 


sharp slump in sales in the past 
three or four weeks. Second-hand 
vehicles are piling up on used-car 
lots to an extent never witnessed 
before in recent years. 

These increasing stocks are caus- 
ing dealers to protest vigorously 
against the prevailing credit re- 
strictions, officials here admit, and 
dealers claim that easing of such 
restrictions would help them con- 
siderably to get rid of many cars 
needed by people. 

Dealers say they are getting in- 
quiries from prospective buyers and 
they offer this as proof that con- 
tradicts governmental statements 
that it is not the credit restric- 
tions which cause sales to decline 
but overselling earlier in the year. 
Judging from these numerous in- 
quiries, dealers believe their sales 
of used cars would rise immediate- 
ly if the credit restrictions were 
eased to allow longer terms. 

“They seem to be able to put 
down the cash down payment but 
the trouble comes when they’re told 
that the balance will have to be 
paid within a year,” said a promi- 
nent used-car dealer here. 
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Detroit 27, Mich. 
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‘DeSoto Reports 
Used-Car Record 


DETROIT.—While restricted as 

| to new-car sales by government- 
ordered cuts in production, DeSoto- 
Plymouth dealers 
set a new weekly 
postwar record in 
used - car sales 
during the week 
ended June 30, it 


2) 


trail the initial 1950 half by only 5) 


| percent. 

May registrations of new cars was announced 
totaled 470,446, exceeding the | last week by J. B. 
April total of 467,313. Polk pro- Wagstaff, De- 

|Soto’s vice-presi- 


jected a first-half aggregate of 
2,750,000 cars if June adds only 
400,000 to the overall sum. 

The May figure of 470,446 fell} 
shy of last year’s May total of 488,- 


363. Polk said the seasonal upswing 
during May indicated a 1951 full- reconditioning of all their used cars 


year registration outdistancing all |“enabling our dealers to offer out- 
postwar years but 1949 and the | At Hudson U. C. School— |standing values to the public. In 
record-smashing 1950. s f Hudson officials keynoted new used-car reconditioning school program, emphasizing |the face of shrinking new-car pro- 
New-truck sales shot upward in| -ehabilitation of interiors and exteriors. Left to right: Glenn Potter, Hudson service |duction, DeSoto-Plymouth dealers 
May to 90,627, against 84,861 the | manager; Herbert C. Levis, national used-car manager, and C. C. MacKeller, manager, | 2Te aggressively pushing the sale of 
previous month and 90,786 in May, | Hudson parts and service. The 20 representatives attending the initial school are: | 800d used cars,” he said. 
| 1950. May titlings of —— oe W. M. Goodwin, Atlanta; F. H. Butterworth, Boston; R. G. MacMillen, Buffalo; B. A. | . : 
eae i Gomes "Polke. torent | Kroger, Cincinnati; Ww. J. Jansen, Cleveland; J. M. Lang, Dallas; Jack Newell, Detroit: Tire Prices Up 10% 
first-half a of nate re 1,500,- R. C. Weisenberger, Detroit; B. F. Smith, Kansas City; L. N. Reed, Memphis; L. F. Pirner, | OTTAWA. Retail prices of auto- 
san Gat teenie | Milwaukee; c. A Revoir, Minneapolis; W. M. Hinds and R. W. Dillaway, New York;| mobile tires increased 10 percent 
S. | J. K. Gillis, Philadelphia; H. K. Barkstrom, Pittsburgh; C. G. Monken, St. Louis; K. F.| between April and May this year, 
| Seiler, St. Louis, and J. E. Trippe, Washington. Canadian government reports. 


dent in charge of 
sales. 

He attributed ; 
the increase in J. B. Wagstaff 
used-car sales to a nationwide De- 
Soto dealer program of complete 
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New LIQUID 





Greater 


Protection 





paint surface! Only NEW LIQUID GLAZE fea- 
tures that exclusive finishing touch . . . Color 
Dress . . . for beauty and brilliance plus! 


NO DOUBT ABOUT IT—NEW LIQUID GLAZE 
offers the finest in quality car finish treatments! 
Impartial tests by an independent laboratory 
prove that NEW LIQUID GLAZE provides safer, 
more scientific cleaning ... gives greater gloss and 
longer-lasting luster than major competitors! * 


Moreover, NEW LIQUID GLAZE is the best deal 
for every new car dealer because it requires less 
labor and pays more profits! A LIQUID GLAZE 
car appearance stall can make more money... 
foot for foot .. 
service department! Write us today, and have a 
member of our sales staff prove it to you! 


Only NEW LIQUID GLAZE features a non- 
abrasive, no-buffing cleaner for new cars. Only 
NEW LIQUID GLAZE features a sealer that adds 
a measurable coat of protection to that .003” of 


. than any other section of your 


*names on request 


LIQUID GLAZE, INCORPORATED - LANSING 6, MICHIGAN 
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that means aftraction and more soles action. 


Many Other ATTRACTIVE Features: 


®@ Collector Rings make possi- 
ble lighting inside the car. 4 ff. 

@Tokes 300 Watts to 
Operate. 

@ Absolutely Safe. 

@ Capacity 4500 Ibs. 


"Deduct 2% for check with order." 


@ Unconditionally 
teed 1 year 


TELEPHONE PORT CHESTER 5-4212 


MACTON MACHINERY CO., INC. 217 Locust Avenue . 








T THE REAR WHEELS... under road 
load conditions duplicated by the Clayton C-61 
heavy duty truck and bus dynamometer... 








Rear Deck Plates 
For Most Cars 
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AUTO TURNTABLES 


The Finest at Low Cost 
No Wiring—No Foundation—No 
Anchorage—No Assembly —No 


Macton Turntables consist of only 
2 parts—the base holding the 
Griving mechanism and the runway. Anyone can put it 
together in a jiffy. All you do is plug in—turn on the 
switch —and Macton starts working for you with motion 


@ Interchangeable steel to 
dia. at slight addi- 
tional cost for display of 
motors, accessories, parts, 


Port Chester, N. Y. | Zation. 
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mpact on Highways, Tax Appeal Dele’ . 





it 
| 
| 


oo trucking industry’s effect on |(Va.) Times Dispatch urging that 
the nation’s highways became |legislators “make the big trucks} 
and counter-| pay their own way.” 


the center of charges 
Steven P. J. Wood, vice-presi- 


|charges again last week, with op- 
|ponents of the truckers urging) dent of Warner Electric Brake 
higher taxes on the industry in a| Co. charged that the legislative 
newspaper ad. campaign was “inspired by com- 


The Norfolk and Western Rail-| petitors” to create “oppressive | 
| way, place d an ad in the tichmond legislation. ; 
The Norfolk and Western ad 
|based its stand on the Maryland 


Trucks Far Ahead | 


In I-H Sales | 
damage to the nation’s roads.” 


| CHICAGO. — Truck sales led all * * 
International Harvester Co. divi- | rye railroad quoted the U. S. 
sions by a wide margin during the T Bureau of Public Roads that | 
first six months of this year, John | «py, 1956, only 56 percent of the| 
- meer P sow aaa high-type roads will be in useable | 

a : shape” and said the big trucks were | 
The truck figure was $197,576,000, paying only a small part of what| 
compared with the company’s $526,- they should rightly pay. 
| 355,000—showing a big gain over the “And this is to say nothing of | 
[eam eeninee in truck sales for the yy, huge cost of increased road| 
| same period last year. construction and maintenance 
made necessary by the extensive 
damage caused by the big trucks,” 
the ad said. 

Wood denied charges that the 
truckers are not paying their 
share of highway costs, saying 


| road test, which it said “produced 
| indisputable evidence that the big) 
fre sight trucks are causing terrific | 








Kaiser Caballero Model 


On Display in N. Y. 


| NEW YORK.—An unusual exhib- 
| it is now on view at the showrooms | 
|of Mictown K-F, Inc. (Kaiser-| “Trucks pay 82 percent of all 
| Frazer), Manhattan. The main item) highway taxes in the United 
|of interest is the Kaiser Caballero! states, even though they account 
| Palomino show model, in which the| for only 17 percent of highway 
jhides of eight Palomino Arabians] traffic.” a) 
we “etka appearance of |,,He, biamed the states for broken 
8 e < e |highways, saying they “are only 
"The [aaa ae —.'. os east. | now waking up to the realization 
‘or the seats, door panels and|that roads must be built for both 
cover the seats, door panels and | passenger and commercial traffic.” 


headlining. The instrument panel is | a. <<  e 
| on a aan. FIE, SAID that raising taxes of 
. the trucking companies, while 


Knox Opens in Westwood |i might be “tempting” to legisla- | 
Hugh Knox is the president of | tors seeking to dodge increasing 
|University Motors, Westwood,/the gasoline taxes of constituents, | 
| Calif., a new Studebaker dealership. | 'would be “discriminatory, dishon- | 
|Fifty persons staff the new organi-| est and cowardly.” 
“The use of oppressive legisla- 
tion against a business competi- 
tor is nothing new,” Wood added. 
| “Its chief value is the ability of 
the actual sponsors to remain be- 
hind the scenes.” 
But he warned the railroads that 
|competitive legislation could be- 





‘Scare’ Campaign 
To Keep Controls 
‘Charged by NAM 


| NEW YORK.—The national ad-| 
| ministration was accused last w eek | 
|of attempting to prolong price con- | 
trols by issuing “hypothetical scare | 
statements.” | 
| Earl Bunting, National Assn. of | 
| Manufacturers managing director, 
|said that having failed to prove its 
|ease for price and wage controls, 
|the Administration is calling for a 
deluge of telegrams from Demo- 
cratic officeholders to create a 
semblance of support. 

“The leveling-off of prices,” Bunt- 
ing said, “was not due to price con- 
trols but to the vast volume of 
goods seeking a market.” 

The NAM believes now, as it be- 
lieved at the start of the Korean 
war, Bunting asserted, “that the 
way to avoid inflation is not to in- 
flate.” 

“By eliminating nonessential ex- 
penditures, adopting a sound pay- 
as-we-go tax program, and limit- 
ing the use of private credit, the 
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CHASSIS DYNAMOMETER 
NETS FOUR: ‘WAY 














increased horsepower is translated into sav- MAINTENANCE nation can prevent that outpouring 
ings on fuel, fewer repair lay-offs and better of too much money in relation to 
maintenance of schedules. To learn how and SAVINGS the merchandise available which, 
why 92% of fleet operators using the dyna- by definition, is inflation,” he said. 
mometer apply ict to engine diagnosis under om — oe Comer - 
load, mail the coupon below. We will send Reprinted from NAM director added, was to recruit 
e : epr! URNAL a vast new army of federal pay- 
you, free, a copy of “HOW THE CHASSIS DYNA- 5. A.£. 30 rollers to tinker with the machin- 
MOMETER NETS FOUR-WAY MAINTENANCE ery of the American economy and 
SAVINGS; reprinted by special permission . harass business with an _ endless 
from the S.A.E. Journal, authoritative auto- e THIS BOOKLET flood of regulations and paper 
motive engineering publication. Mail the 2 SENT FREE work 
coupon today for your copy. * os 5 5 
y — See |DTA Appoints Mathews 
4 ' I .—Defense Trans- | 
; a ye eg AN-7 4 | port Administrator James Knudson 
° ay aati of “HOW CHASSIS DYNAMOMETER : i eee ee ~ fa pel 
a ae DYN/ 1 |ment o arry Orem Mathews as| 
‘ a han Gen ee SAVINGS,” with catalog ‘ part-time consultant on private | 
5 ; |motor trucks to the street and | 
& NAME a ' highway transport division of DTA. 
© : rem a Mathews is associated with Stand- | 
5 — - - : | ard Brands, Inc., New York, as 
DYN AMOMETER! ADDRESS__ r ' | manager of transportation. During 
. a World War II he served as a 
Se Oi eecseeceerseeetiermened STATE a s ; colonel in the maintenance division, 





Rail-Truck War F. lares Anew 


| said, 
jenemy of all businessmen in com- 
| mon—Bigger Government.” 








come the means whereby One part 
lof our free enterprise structure 
tears down another. 

“Under these circumstances,” he 
“the way is left open for the 
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waiting for you to take. . . by selling thu 

more motor cleaning jobs. With Ss. 
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MAGNUSOL | w. 
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materials and labor costs are mighty Col 
low ... but WHAT a clean job you Ss 
get! Just spray on the cold solution | Ari 
(one part Concentrated Magnusol to | no 
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UAW Joins 


in blast 


* 
art 
vee | At Materials Cuts 
he i (Continued from Page 2) 
the 
ym- “speedup” were incomplete, it was | executive board’s 5'2-page state- 
; recalled that Local 600 staged a |ment on Lewis’ appearance at the 








Rambler Rug— 


A rear compartment rug is now avail- 
able as an accessory on Nash Rambler 


Greenbrier models, the company has an- 
nounced. Cut to fit the rear compartment 
floor when the seat is in a raised posi- 
tion, a white letter “G'' has been worked 
into the center of the pastel green rug. 
The Rambler Greenbrier is offered in 
optional two-tone colors. 


Plant Tours Await 
Parley Next Week 
Of Olds Council 


LANSING. — Twenty-four Olds- 
mobile dealers, representing each 
of the division’s sales zones through- 
out the country, will have an op- 
portunity to see Oldsmobile’s de- 
fense production activities when 
they come to Lansing July 25-26, 
for the quarterly meeting of the 
Oldsmobile Dealer Council. 

J. F. Wolfram, Oldsmobile gen- 
eral manager, said the dealers will 
be conducted on a trip through the 
3.5-inch bazooka rocket plant and 
the tank gun plant, where Oldsmo- 
bile is conducting manufacturing 
operations for the Ordnance corps. 

The visiting dealers also will tour 
Oldsmobile’s auto production ac- 


tivities, including the forge plant, |” 


during the two-day meeting. 
Others participating in the con- 
ference will be L. F. Carlson, ex- 
ecutive assistant to the general 
manager; Harold N. Metzel, chief 

























three-week strike against final- 
assembly production speeds in 

May, 1949. The Rouge tieup para- 
lyzed Ford output throughout the 
nation, 

Silent on the Rouge “speedup” 
charges were Officials both of Ford 
and the UAW international. The 
company has been particularly dis- 
creet because of the acute political 
feuding between Local 600 and the 
international, climaxed on June 23 
by the appearance at the local’s 
birthday rally of United Mine 
Workers President John L. Lewis, 
bitter foe of Reuther. 

Officials of the international pri- 
vately call the Local 600 crusade 
against “speedup” an attempt to 
widen and dramatize the factional 
dispute. International-union sanc- 
tion of a speedup strike call at the 
Rouge, such as was forthcoming in 
1949, may not be so easy for Local 
600 President Carl Stellato to get 
this time. 

The five-year contract between 
Ford and the UAW provides an 
“escape clause” through which a 
legal anti-speedup strike might be 
undertaken, But if the UAW inter- 
national executive board fails to 
sanction a Local 600 walkout, it 
could be construed as unlawful, and 
Ford might commence civil-dam- 
ages proceedings under the Taft- 
Hartley law. 

* * » 
Poetsane up the growing chasm 
between the UAW international 
and Local 600 was the international 


OPS Drive Gets 
68% Compliance 


Dearborn rally. 

“Lewis’ protestations (in his 
speech before the rally) that he 
has no intention of raiding the 
UAW-CIO are true only in that 
his plans to try to raid our mem- 
bership have been abortive,” the 
UAW statement declared, “The 
desire and the intention to raid 
were there. The ability to fulfill 
the desire and carry out the in- 
tention is lacking.” 

Terming Lewis as “an _ embit- 
tered, petulant and argumentative 
minor public figure,” the UAW 
statement noted that his salary of 
$50,000 a year exceeds the combined 
salaries of all four UAW interna- 
tional officers. 

In other labor developments last 
week, Thompson Products gave its 
13,000 aircraft parts workers a 13- 
cent-an-hour pay increase, contin- 
gent on approval by the Wage 
Stabilization Board. 

A wildcat strike caused by dis- 
ciplinary layoffs of two employes 
compelled suspension of production 
Tuesday at Chrysler Corp.’s DeSoto 
and Plymouth plants in Detroit. 
DeSoto had failed to operate for a 


full working period on Monday. 
* * * 


New Stabilizers 
Over Salaries 
Start to Work 


WASHINGTON.—Economic Sta- 
bilizer Eric Johnston last week in- 
ducted into office four of the five 
members of the new Salary Stabil- 
ization Board who went to work 
immediately on a backlog of 1,000 





Old Friends Meet Again— 





Joseph A. Schlecht (left) manager of the Greater St. Louis Automotive Assn., and 
|Fred Albert (far right), manager, Oklahoma Automobile Dealers Assn., joined their 
families at the Cappel, MacDonald and Co. reception to the ATAM gathering in Detroit 
last week. Left to right are Schlecht, Barry Albert, Mrs. Fred Albert, Mrs. Joseph 
Schiecht and Albert. 


ATAM Stresses Goodwill; 
Cleary Elected President 


(Continued from Page 6) 


Automobile Dealers Assns. of|livered a paper on the safety value 
Canada. of compulsory motor vehicle inspec- 
Strong was a replacement for|tion programs. 
Elmendorf. He cited statistics to show that 
_ Principal speakers at the meet- | ijn Pennsylvania, where an inspec- 
ing included William J. Cronin, tion program has long been in 
managing director, Automobile | effect, traffic death rates consis- 
Manufacturers Assn., and Karl /tently run lower than in other 
Richards, field services director | states. 
for AMA. Numerous ATAM mem- Klugh said the most important 
bers led panel discussions or read factor in keeping an inspection 
— . D MeKa: rT program on a state’s books is its 
eaiinem, an teat mos NADA | Popularity with motorists. He said 
P a ’ ae yt fly a desire to promote the sales of 
sc scote en — . . a parts and accessories would never 
SORIR Pemntved & Pure © ©! succeed in getting such a program 
problems the auto industry faces legislated 
through the rest of the year under : 
ee bans imposed by the gov- pine netectien — oan 
ernment. ane “ ; 
“The ingenuity of the industry,” aa oe Free Gee 
Cronin said, “will be taxed to the stayed over to see if he could get 
some idea of makers’ planning, 
“Automobile shows this year,” 
Cleary said, “will depend much on 
whether plants are going to bring 
out really new models or just face- 
lifted jobs.” 
He indicated that he would have 

















engineer; J. J. Dobbs and M. J. : C 1,0 
O'Connor jr., executive assistants} CLEVELAND. — The regional | °#S¢S affecting executives, adminis- little enthusiasm for a show in 
to Jones; E. W. Schuon, comptrol-| Ops office. which covers Ohio and |‘tTators and professional personnel. Chicago if the latter proves to be 
ler; Donald C. Burnham, manufac-| Michigan, ‘said its crackdown on|_,1%@ members are Dr. Raymond the case. 

S ; Bernard Allen, chairman; Clinton dias ssnatiiniia 


turing manager, and S. C. Starna- 
man, chief inspector. 
Members of the dealer council 





used-car dealers has resulted in 
“better than 68 percent compliance.” 


S. Golden, Ellsworth Chapman Al- 
vord and V. Henry Rothschild II. 


Nearly All Mass. Dealers 





é 
Lew Ullrich 












Hitting northern Ohio particular- 


ly hard, the OPS indicated that 460 |4 fifth member, Charles Perry Mc- 














for this meeting are Robert J. 


James S. McClinton sr. 
W. Va.—James Selby 
president of McClinton 


ering automobile manufacturers. 


Vidmar jr., Pueblo, Colo.; Leo Rule, 
Gentz has been assistant general | 


Compton, Calif.; J. J. Phelan, Fres- PARKERSBURG, 


McClinton sr., 63, 


Cc. H. Elmendorf 


Another political fallacy, Richards 
said, is the belief that railroads 











Comply with OPS Rules 


quent bulletins have been issued by 
the association to its 1,000 dealer 


ofit Schaller, Manchester, Conn.; Ar-| dealers in the 20-county area served | CO™mick, was enroute from Europe.| ytmost to achieve production dur-| BOSTON.—OPS investigators 
ing thur J. Rose, Albany, N. Y.; John|/py the Cleveland local office were|. _5#lary stabilization, wage stabil-|ing the next two quarters.” He|have reported practically 100 per- 
S. Groff, Lancaster, Pa.; George| required to notify the OPS which ization and price stabilization are! predicted that a Korean settlement|cent compliance and cooperation 
i Suttle, Newport News, Va.; Sperry| guidebooks were used in computing |°f, ©aual importance,” Dr. Allen| would bring no change in the auto|by new and used-car dealers in 
i W. Miner, Buffalo; Fred Bryant,| used-car prices. Eighty-three per-|S#id- “Our board is concerned with| industry’s immediate production | Massachusetts, John M. O’Rourke, 
- Lexington, Ky.; William H. Kay,| cent complied in Cuyahoga county |the salary group—executives, ad-| outlook. regional OPS director, reported. He 
— s Columbus, O.; A. T. Shore, Detroit.| (Cleveland). ministrators, professional people— Richards called the auto indus- |€xPressed satisfaction with the re- 
you | Stanley J. Polosky, Dormant, Pa.; Se aig catatonia people exempt from provisions of try the main target of govern- |SPponse of Massachusetts auto deal- 
ion j Arnold O. Mitchell, Atlanta; J. A. S N. the — Labor ae _ and ment control orders because of | ers to the requirement for filing the 
| to i Weolridge | —. ge a. . P arton ames al nliga es a its bigness. He said that most a used-car guidebook by 
- Balch, Little Rock, Ark.; Henry F. Gentz Reed “Action on salary petitions will be eaadies i ie ie "a ar ites credit for the mini- 
and Coffeen, Oklahoma City; Bernard ? : based on their merit under the Th "No 1 fallac ’ i taae the | mum number of violations through- 
por | Baruch, Gary, Ind.; E. T. Smith,| JACKSON, Mich.—E. W. Gentz/regulations. Our aim, in short, is Fc 5 ce ” Richards | out the state was given by the OPS 
a Omaha. has been appointed general man-| to assure equal treatment to every-| 30: 0™00. 0 8 @ ot Shas nt | director to the program of informa- 
7 James A. Davis, Hutchinson,j/ager of Sparton Automotive divi-| body earning compensation.” AMA aces heme chat more than|tion conducted by the Massachu- 
j Kans.; James J. Ryan, Madison,|sion of Sparks- Withington Co., a ll automobile usage|setts State Automobile Dealers 
for | = Wis.; John R. Fleck, Bismarck, N.| Jackson, and A. J, Reed has been| Obituaries res ee a elke, of wae Wale A. ee 
ted D.; O. H. Walz, Alton, Ill.; Jake T.| appointed to the sales division cov- | ——————— the nation’s economy.” kett, is executive secretary. Fre- 
i 
i 


and C. W. Wallerich,|manager of the company since 


no, Calif., 
1948. Reed resumes the sales posi- 


Tacoma, Wash. 


one of the country’s 
Mr. 


Chevrolet Co. and 
pioneer automobile dealers, 








is dead, 





constitute the primary form of U.S. 
transportation, when in fact trucks 






members in the state, keeping them 
fully informed about OPS regula- 


tion in the automotive division | McClinton, a_ member of the Automobile : : som’a | tions and procedures 
Aurora Assn. Observes —_|which he occupied for several | 04 Tune oo now McClinton Chevrolet a Poe eee Smee Bsaierswstal 
’ Silver Anniversary ie tli: ial iad aes eal ae “No one knows,” Richards in-| Lynch Opens U. C. Lot 
AURORA, Ill.—The Aurora | production manager of the division Ronald J. Waterbury sisted, “what the saturation point} Corry Lynch Motors (Lincoln- 
(I) Automobile Dealers Assn. |the position formerly held by Reed, |__DETROIT. — Ronald J. Waterbury, 52. of motor vehicle usage ts. Mercury), 531 South Elm, Greens- 
has celebrated the 25th anniver- ee eee eaten ee ae we oar _ Except for one opposing pro~ | horo, N. C., announces the opening 
a } spital. posed increases in federal excise | of g used-car lot at 220 N. Eugene 


PPvyyNN 


I a Re A a fT om 


began his automotive career with Oakland 


sary of its founding in 1926. The 
in 1919. He joined Chevrolet in 1929 and 





Leiper, MacLeod Partners 


taxes, most ATAM-adopted reso- 


St. there. 


anniversary was feted by a ban- 
quet and a special 19-page auto- 
mobile section in the Aurora 
Beacon-News. 









G. J. Leiper and A. MacLeod have 
filed declaration of their partner- 
ship in Highland Motors, Vancou- 
ver; &. C. 


|| before moving to Chico, 


was chairman of the Detroit section, SAE, 
1945-46. 
* * * 
W. G. Padrick sr. 

FT. PIERCE, Fla.—W. G. Padrick sr., 
president of Padrick Chevrolet Co., Ft. 
Pierce, died June 21. Mr. Padrick had 
been in business in Ft, Plerce since 1930. 

+ * * 
Stanton C. Lapham 
CHICO, Calif.—Stanton C. Lapham, Ford 
dealer here since 1941, died here June 28 
while hospitalized for treatment of a heart 
ailment, Mr, Lapham operated dealerships 
in Lakeview, Roseberg and Medford, Ore., 


+ * * 


Charles F. Boles 





PLYMOUTH, N. H.—Charles F. Boles, 
63, died recently in his home here, He 
operated the former Boles-Sawyer (Chevro- 
let) agency here. 





lutions covered social amenities. 

Resolutions concerning a “junker 
program” and Regulation W were 
tabled. ATAM members felt that 
they bridged programs or activities 
that constitute NADA functions. 

Heading a discussion on dealer 
public relations, Herman Schaefer, 
executive secretary, Automobile 
Dealers Assn. of Indiana, said that 
“misconceptions” held by the public 
are responsible for the automotive 
trade’s poor acceptance. 

“These misconceptions,” said 
Schaefer, “can be corrected only at 
the source—at the point of contact | 
—at the time the dealer does busi-| 
ness with each individual. For too 


Py : ie 63) 


PLATES 


PVT 








DEALERS: 


* * * 
Ward B. Perley long the trade has assumed that the i a 
2. | ‘ COLUMBUS, O. — Funeral services were — a — about their The Modern Service Identification 
| eld July 11 for Ward B. Perley, 87, one-| business as they do.” — isi 
° eae . + time president of Canadian Steel Co., and “The pool yf of unin- Emblem Plus Advertising Value. 
d | later assistant to the president of U.8S.| » og and disgruntled buyers,” Write TODAY for beautiful full-size 


Dealer Cresko Wins K-F Sales Contest— 


Supersonic selling honors for the East in 


the recent Kaiser-Frazer sales contest went 


to John Cresko of Cresko Motors, Wilkes-Barre, Pa., who is seen here receiving a gold 
cup award from Walter deMartini, K-F sales vice-president. T. G. Duffy, K-F district 
manager, is at the left and Orville Pease, Philadelphia regional manager, is at 
the right. 





Steel Corp. 
* * * 


Ralph H. Whisler 
8T. CLAIR SHORES, Mich. — Services 
were held here for Ralph H. Whisler, 64, 
chief experimental engineer for Hudson, 
who died July 9 at his home. Mr. Whisler 
had been with Hudeou 40 years. 





FREE SAMPLE... Yours to keep and 
compare! 
@ NO OBLIGATION @ 


OP cg pee ae 


said Schaefer, “has been and con- 
tinues to be more effective than 
any favorable publicity the trade 
can get.” 

Claude Klugh, manager, Pennsyl- 
vania Automotive Trade Assn., de- 
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> 
Car, Truck Output Estimates 
oa 
By Automotive News 
PASSENGER CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 Jan. 1 
Ended Same Ended duly, to to 
duly 14, Week, duly 7, 1951, July 15, July 14, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER 22,059 37,546 19,534 39,593 439,642 750,260 
Chrysler 3,299 5,098 2,527 5,826 61,661 101,940 
DeSoto 2,001 3,662 2,059 4,060 45,798 68,347 
Dodge 6,348 10,970 6,112 12,460 123,654 203,521 
Plymouth 8,411 17,816 8836 17,247 208,529 376,452 
FORD 20,270 34,221 16,399 36,669 862,817 710,136 
Ford 15,484 27,194 12,1938 27,677 664,268 550,092 
Lincoln 499 173 243 742 «18,869 «= -:16,128 
Mercury 4,287 6,254 3,963 8250 179,680 143,916 
GENERAL MOTORS .. 40,667 67,448 35,195 75,862 1,610,409 1,363,102 
Buick . 8,571 12,027 6,293 14,864 290,162 246,585 
Cadillac 2,040 2,983 1,641 3,681 51,429 59,819 
Chevrolet 18,554 33,082 17,097 35,651 808,932 675,265 
Oldsmobile 5,698 8,743 4,489 10,187 211,590 173,508 
Pontiac 5,804 10,663 5,675 11,479 248,296 207,925 
KAISER-FRAZER 972 «1,610 801 1,773 48,036 69,452 
Frazer 9,955 
Kaiser 972 «1,610 801 1,773 38,081 69,452 
CROSLEY 61 212 51 112 = 3,523 Ss: 3,890 
HUDSON 429 «3,939 370 799 81,249 74,038 
NASH ... 2,955 112,998 91,283 
PACKARD 1,391 1,118 2,509 31,941 48,620 
STUDEBAKER 4,665 6,542 240 ©=—- 4,905 «159,603 132,289 
WILLYS .... 949 17,955 16,741 
Total Cars, U. S. 88,514 155,422 73,708 162,222 3,368,173 3,259,311 





¥Includes station wagons and Jeepsters. 


COMMERCIAL CARS 


(U, S. PRODUCTION ONLY) 


*Revised. 











Week Week Jan, 1 Jan, 1 
Ended Same Ended duly, to to 
duly 14, Week, duly 7, 1951, July 15, July 14, 
1951 1950 1951* to Date 1950* 1951* 
CHEVROLET 7,394 10,908 7,014 14,408 268,374 265,613 
CROSLEY 12 13 il 23 220 402 
DIAMOND T 125 134 95 220 3,154 4,580 
DIVCO 80 110 32 112 2,224 2,543 
DODGE 2,706 3,799 2,724 5,430 40,861 93,533 
FEDERAL 65 14 50 115 874 1,290 
FORD 6,076 7,661 4,148 10,224 196,744 191,708 
SD da ticsassons 2,167 1,881 1,749 3,916 58,927 73,785 
INTERNATIONAL 3,042 2,255 2,445 5,487 65,179 92,825 
MACK 320 206 195 515 5,662 9,202 
REO aes 100 191 - 80 180 2,271 8,177 
STUDEBAKER 1,035 1,048 854 1,889 28,484 25,756 
WHITE 316 340 238 554 7,279 9,186 
WILLYS F 1,189 21,364 44,677 
MISCELLANEOUS .. 358 174 286 644 5,245 8,499 
Total Trucks, U. S..... 23,796 29,923 19,921 43,717 706,862 831,776 
Total Cars, Trucks, 
U. S. 112,310 185,345 93,629 205,939 4,075,035 4,091,087 
Total Cars, Trucks, 
Canada 7,274 9,893 5,581 12,855 206,648 253,893 
Grand Total 


Cars and Trucks, 
U.S. and Canada 
* Revised. 
Drive, Sterling, Nash, etc. 





Car-Price Hikes Seen 


If OPS Is Curbed 


(Continued from Page 1) 


ston profit formula.” This formula 
proposes that manufacturers should 
be satisfied with 85 percent of their 
pre-Korean earnings. 
a * : 
Tos industry committee was 
asked by OPS to collaborate in 
obtaining information from all 
manufacturers showing operating 
and balance sheet figures. They 
said the earnings position of the 
industry, now and in the immedi- 
ate future as altered by defense 
progress requirements, would have 
to be considered in the light of the 
Johnston earning standard before 
any action could be taken to adjust 
ceiling prices, 

While no decision was reached 
on any of the various proposals, 
some members of the industry com- 
mittee didn’t feel that there was 
much chance of OPS accepting the 
one concerning the machinery 
order, unless there is a change of 
mind later. 

The discussion of the profit 


Auto Stocks 








duly July 1951 

11 3 High Low 
Chrysler 68% 663, 82% 65% 
Crosley 2% 2% 5% 2% 
GM 485% 47% 54 46 
Hudson 14 14 20% 13% 
K-F 5 5% 8% 5 
Nash 18% 17% 22% 17% 
Packard 414 4% 6% 4% 
Stude. 27% 27% #$=%$35% 26% 
Willys 8% 8 12 71% 
Average 21.90 21.48 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 
SS 


119,584 195,238 
Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


99,210 218,794 4,231,683 4,344,980 


yardstick was taken by some 
committee members to indicate 
that OPS officials already had set 
their minds and that sooner or 
later they would go ahead with 
getting industry figures and data 
on which they could go to work 
applying the formula, 

An OPS official pointed out that 
the machinery order, CPR 30, is an 
interim regulation not yet in effect 
and “designed to provide a pricing 
formula for various types of indus- 
trial manufactured goods until 
separate regulations could be is- 
sued.” 

* oa * 
TS meeting was presided over 
by W. LeRoy Jordan, chief of 
the OPS automotive branch, 

Other OPS officials present were 
Murray D. Smith, director of the 
Industrial Materials and Manufac- 
tured Goods division; John M. 
Bulkley, assistant director; F. S. 
Stranahan, counsel; Bruce Morris, 
economist; Ralph W. Orr, business 
specialist; and W. R. Thomas jr., 
and Harry Spack, of the office of 
advisory committees, 

The following comprise the new 
passenger car industry advisory 
committee: 

Robert L. Peters, Crosley; George 
L. Palmer, Willys-Overland; W. B. 
Hoge, Packard; E. E. Richards, 
Studebaker; Andrew Hood, Hud- 
son; C. M. Hollis, Kaiser-Frazer; 
George Romney, Nash; R, S. Mc- 
Namara, Ford; F. W. Misch, Chrys- 
ler, and Ralph C. Mark, General 
Motors. 





















ley . 
‘Unneeded’ Quotas May Be Cut .. . 


j 





last week’s production lineup. 

As a result, most U. S. plants 
last week, with ihe exception of 
Ford and Studebaker, were build- 
ing well below NPA limitations. The 
week’s production in this country 
was comprised of only 88,514 cars 
and 23,796 trucks—a total of 112,310 
units. 

* * * 


vats by Memorial Day 
4 shutdowns, U. S. output in the 
previous week reached 73,708 cars 
and 19,921 trucks for a total of 93,- 
629 vehicles. Nash will be back in 
production today (July 16), but 
Willys’ resumption is uncertain and 
there seems no immediate solution 
to the labor strife which has cur- 
tailed Hudson output for the past 
five weeks. 

Fleischmann made his state- 
ment on steel quotas last week in 
answer to complaints that gov- 
ernment material orders are 
causing unnecessary unemploy- 
ment in the auto industry. 


“In the auto industry, among 
others,” Fleischmann said, “there is 


Daily Output Rate 
Drops Off Again 


(Continued from Page 1) 


inventory, was completely out of|considerable variation between com- |} work force.” 
panies. Some are selling what they | 


(Detroit). 


* + * 


ee’ |.HERE will come a time, we as- 

sume, when, if their cars 
don’t sell, some manufacturers will 
feel financially unable to continue 
warehousing, and in that case we 
will adjust their steel quotas the 
following quarter.” 


Fleischmann said he doubted 
whether realloted steel would be 
given to other auto firms that 
might be able to use it. 


Fleischmann said there was evi- 
dence that selling cars already com- 
pleted was more of a problem for 
some auto makers than that of get- 
ting additional steel with which to 
build more. 

Meanwhile, Ernest R. Breech, ex- 
ecutive vice-president of Ford Mo- 
tor Co., predicted probable further 
cuts in automobile production for 





1952, but said that mounting unem- 
ployment will subside slowly as 


| auto workers are absorbed into de- 
|fense projects. 
| General Motors, reviewing the 
| production and employment outleok 
in a statement issued Friday, said 
|its fourth-quarter plans called for 
'no further vehicle output cuts as 
;compared to the third quarter of 
1951. GM also said the fourth quar- 
|ter should bring “some increase in 
|defense production and no impor- 
}tant additional reductions in the 


* * x 


make, while others are having a| OWEVER, Breech warned that 
backup of completed cars that is/ 
obvious to anyone visiting the city 


it will be 1953 before defense 
|work reaches a peak at Ford. “It 
jis a certainty,” he said, “that there 
| will be considerable unemployment 

in the period between the reduction 
| of civilian production and _ full- 
| fledged defense production.” 

Under the government direc- 
tive, Breech said, Ford, Lincoln 
| and Mercury car output will be 
approximately 256,000 units for 
the third-quarter, or 37 percent 
below the same period of 1950. 

Inasmuch as the NPA material 
quota assigned Ford permits 256,- 
200 cars in the third quarter, it is 
assumed that the company will 
make no effort to concentrate as- 
sembly on lighter models. 

* * * 
| amieocng third quarter program- 
ming is believed to call for 
about 85,000 cars this month, 94,000 
in August and 77,000 in September. 

The outlook for the industry as 
a whole in July is 392,000 cars and 
110,500 trucks for a total of 502,500 
vehicles. 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 
California. Low Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position 
AUT et Te ee ie Ce ee a er ha et -1- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
at regular rates, but if signed ‘Box No. ...... . in care of Automotive News, Detroit 26, Mich.'' add One Dol- 
lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 
tht Mey he ee ed 


WANT AD DEPT., AUTOMOTIVE 





Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 

WANTED—Experienced truck salesman. 
Montana city 40,000 population, 250 truck 
potential Top salary and commission 
plan. Give complete qualifications. Box 
5244, c/o Automotive News, Detroit 26. 


ACCOUNTANT-OFFICE MANAGER, Per- 
manent position open for accountant, 
experienced in automobile financing and 
insurance bookkeeping, for finance com- 


pany located in central Connecticut. 
Experienced man preferred but account- 
ant experienced in other fields may 
qualify. Reply in own handwriting to 
Box 5249, c/o Automotive News, De- 
troit 26, stating age, qualifications, sal- 
ary expected, Replies strictly confiden- 


tial. 


SALESMEN WANTED, now calling on au- 
tomotive trade, interested additional 
money making accessory. This item long 
established, well known to dealers. High 
commissions. Write stating territory cov- 
ered. Box 5261, c/o Automotive News, 
Detroit 26 , 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 


















Accountant, fif- 


BUSINESS MANAGER 





teen years’ experience General Motors 
accounting. Qualified to manage entire 
dealership. Trained by one of largest 
dealers in zone. Can furnish dealer and 
factory references. Minimum salary 
$6,000 plus, Box 5262, c/o Automotive 
News, Detroit 26 

LOS ANGELES AREA—Used car man- 
ager wishes connection with new car 
dealer. Extensive experience in new and 
used car department, financing, buying, 


and recondition- 
and profit shar- 


advertising, 
ing. Would like salary 
ing plan. Ambitious, capable, honest, 
high-pressured and energetic. Excellent 
personal and business references, Married 
with family, Now employed in Michigan; 
will be in California the first part of 
August. Box 5250, c/o Automotive News, 
Detroit 26, 


appraisals 


SERVICE, PARTS or general manager 
position wanted. 18 years’ experience in 
every operation phase, including body 
shop and truck shop. Experienced with 
Chrysler products. Box 5251, c/o Auto- 
motive News, Detroit 26. 





POSITION WANTED 
SERVICE MANAGER. Eight years’ large 





dealership experience. Thorough knowl- 
edge of all phases of service depart- 
ment. Am employed but wish to make a 


change. Excellent references. Box 5252, 
c/o Automotive News, Detroit 26. 
EXPORT MANAGER will represent auto- 
motive manufacturers who are interested 
in selling New York exporters and for- 
eign customers, Commission basis. Box 
5246, c/o Automotive News, Detroit 26. 


SERVICE MANAGER or combination parts 
and service. Age 45, married, 1 child. 
Prefer west, midwest or south, 25 years’ 
experience in service; 10 years Chrysler 
line, Can operate service shop or parts 
wholesale department, Available immedi- 
ately. References on request. Answer 
Service Manager, 9116 Hix Road, Plym- 
outh, Mich, 











GENERAL OR BUSINESS MANAGER, ac- 
countant desires permanent position in 
midwest. Would consider any location. 
Chevrolet trained, Experienced all phases, 
including new-used department, appraisals 
and reconditioning, Now employed, capa- 
ble of assuming full responsibility. Ex- 
cellent references. Box 5232, c/o Auto- 
motive News, Detroit 26. 

PILOT SALESMAN, 1,000 hours accident 
free, desires position with reputable new 
or used car dealer as pilot salesman. 
Knows used car values in present market. 
At present with new car dealer as sales- 
man, Non drinker, neat appearance, 
single. Will consider any offer anywhere. 


NEWS, PENOBSCOT BUILDING, DETROIT 26, 


|ONE OF “BIG THREE” 


MICH. 


DEALERSHIP AVAILABLE 





ONE OF “BIG THREE’'’—Northern Ohio 
Hundred unit quota, Leased brick build- 
ing. Box 5240, c/o Automotive News, 
Detroit 26. 

in Ohio town, 

population 20,000. Bad health, sell stock, 

lease building. Write Box 5258, c/o 

Automotive News, Detroit 26. 





AGENCY, now handling Hudson. Well lo- 
in Florida; 75 to 125 cars. Box 
c/o Automotive News, Detroit 26. 





GMC TRUCKS, used car sales and parts 
going business clear to the Canadian bor- 
der. Gross $275,000; price for everything 
$100,000, including real estate. H. Cline, 
Saratoga 1920, Saratoga Springs, N. Y. 





DEALERSHIP IN CITY of about 100,000 
within 50 miles of Chicago. Established 
agency with 150 car contract. Large new 
building with 3 year lease. City growing 
rapidly with many new industries being 
added, Details on request. Box 5263, c/o 
Automotive News, Detroit 26. 

DEALERSHIP, now handling Kaiser-Fra- 

zer, Willys franchise city ot 85,000. Min- 

imum investment required. Cundey’s, 31 
yxchange St., Binghamton, N, Y. 

LERSHIP FOR SALE in west Florida. 

Good going concern. Can get investment 









back in 14% years. $16,000 will handle 
Have good reasons for selling. One of 
Big Three.'’ Box 5265, c/o Automotive 
News, Detroit 26. 








Box 5248, c/o Automotive News, De- 
troit 26. 

GENERAL MANAGER, many years’ expe- 
rience in all phases and departmental 
functions of truck or automobile distrib- 
utor and dealer operations, seeks connec- 
tion with a reputable and aggressive 
concern. References. Box 5236, c/o Auto- 
motive News, Detroit 26. 


ATTENTION CHICAGO DEALERS. Gen- 
eral manager, 20 years’ experience new 
and used cars also all phases of automo- 
bile business, desirous of permanent con- 
nection with well established dealer. Will 
buy into business if necessary, Box 5237, 
c/o Automotive News, Detroit 26. 


DEALERSHIP AVAILABLE 








DEALERSHIP in northern Indiana town of 
2,000 on state roads 10 and 39, handling 
G.M.C, trucks. Modern building with gas 
station and 3 lots, Will sell or lease 
building. $3,500 will handle parts and 
accessories, Excellent used car market, 
Good farming and small industrial com- 
munity. c/o Box 176, Winamac, Ind. 


132 UNIT CONTRACT in southwest, now 
handling Ford. Books show it will pay 
out in two years, Present owner taking 
larger contract. Box 5264, c/o Automo- 
tive News, Detroit 26. 


EXCLUSIVE PACKARD deal available in 
fast growing southwestern city of fine 
homes, extensive industry and major 
markets in cattle, wheat and oil. Aunual 
sales potential over 300 new cars. Large 
owner count. Excellent service sales. Fine 
facilities available. Only $75,000 needed 
to take over going business. Don’t wait 
on this one! Write Box 5257, c/o Auto- 
motive News, Detroit 26. 


FOR SALE 
CHICAGO 


New Car Dealership 


On Chicago southwest side's greatest auto 
row, handling K-F. A going concern. Gross 
sales—$975,000 in 1950. Service depart- 
ment now doing $10,000 per month. 
Building, showroom. Completely equipped 
shop, paint department, 5 offices,, furni- 
ture, signs, parts truck. Need money for 
other investments. 

Box 5266 

c/o Automotive News 
Detroit 26 





DEALERSHIP WANTED 


DEALERSHIP WANTED — Ford, GM, 
Chrysler or Studebaker in city of not 
less than 20,000. Preferably west or mid- 


west. An all cash transaction. Replies 
confidential. Box 5238, c/o Automotive 
News, Detroit 26. 


WANTED—General Motors, Chrysler or 
Ford dealership in Virginia, Carolinas or 
Georgia. 100-200 cars yearly, Have fac- 
tory approval. Replies confidential. Box 
5215, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED—120-250 cars. 
One of ‘‘Big Three’’ in midwest or west. 
Factory approval assured. Ample capital. 
Replies strictly confidential. Box 5192, 
c/o Automotive News, Detroit 26. 
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DEALERSHIP WANTED 


+M. or FORD DEAL WANTED. 150 to 
300 car franchise in good farming area, 
Business experience and own capital will 
assure factory approval. During negotia- 
tions all correspondence will be strictly 
confidential. Suite 410, Vernon Manor, 
Cincinnati, Ohio 

VANTED TO BUY—GM or Ford agency in 
Florida. Factory approval assured, Prefer 
100 to 300 car deal, Reply and negotia- 


tion must be strictly confidential because | 


Cash position ade- 


of present ownership 
Automotive News, 


quate. Box 5016, c/o 
Detroit 26. 

ALF INTEREST: Two experienced young 
men want to invest capital and time. Both 
have proven sales records in new and 


used cars and trucks. Any make or loca- | 


tion considered. Presently with large New 
York city dealership. Strictly confiden- 
tial. Box 5253, c/o Automotive News, 
Detroit 26. 

Pre- 


CHEVROLET DEALERSHIP wanted. 


Have one hundred fifty 
thousand. Factory approval. Replies 
strictly confidential, Box 5254, c/o Auto- 
motive News, Detroit 26. 

DEALERSHIP WANTED. Lincoln-Mercury 
(480-750 units) or Ford (600-1000 units) 
dealership, either metropolitan area or 
large single dealership city. Experience, 
capital, ete., will meet factory require- 
ments. Replies held in strict confidence. 
Box 5255, c/o Automotive News, De- 
troit 26. 


WANTED TO BUY-—100 to 200 car dealer- 
ship. Make not important but must be in 
New England states. Give number of 
cars, parts and labor sales and as much 
information as possible. Reply in strict- 
est confidence. Box 5256, c/o Automotive 
News, Detroit 26 


fer west coast, 





DEALERSHIP WANTED 
FORD or GMC 


New Mexico or Arizona, 100-200 


In Texas, 


car deal. Have approval. Am ready to buy. 


Replies strictly confidential. 


Box 5260, c/o Automotive News, 
Detroit 26. 








DEALERSHIP WANTED 
GMC OR FORD 
200 to 500 units 
Buy outright or '/2 for retiring owner 
Factory approval assured 


Box 5225 
c/o Automotive News 
Detroit 26 


ee 


WANT TO BUY Ford dealership, large or 
small, in Virginia, North Carolina, South 
Carolina, Georgia or Florida. Replies con- 
fidential. M. 8S. 
Wallace, N. C. 


DEALER SERVICES 


INVENTORY SERVICE 


Parts Accessories 

Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by al! account- 
ants and by the government. 

ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, Illinois 

MUseum 4-3500 


224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 











INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bil Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 

Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 





BUSINESS OPPORTUNITIES 











FOR SALE 


Largest Auto Wrecking Yard in our Section. 
Reason for Selling—Partner going to Service. 
We are doing about twelve thousand dollars 
per month. Price $20,000. We can finance 
some of this. 
Apply 
Clarks Auto Wrecking Co. 


Savannah, Ga. 











FOR SALE 
Automobile Leasing Co. 


TO 

Firm already in the field or to responsible 
dealer contemplating entry into the indus- 
try. 

Medium size; solid industrial accounts. 
Produces fine profit and steady supply 
of late model used car package for retail 
or wholesale re-sale. Write Box 5243, c/o 


Alford, P. O. Box 444, | 








Automotive News, Detroit 26. 
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USED CARS FOR SALE _ 


—AUTO— 
AUCTION 


—At— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


— 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


always find real action at 


both these auctions. 


R. D. WEST, PROP. 


Tex Rickard 


You will 


Jos. E. Johnson 
Auctioneers 


THE TUESDAY SALE — 11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 
— DEALERS ONLY— 


(In the Heart of the Nation) 


Phones: E 133; 





3g 


oo 





| USED CARS FOR SALE 





KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Art Grand’. Auctioneer 
915 N. Illinois St. Phone Lincoln 5383 





AUTO AUCTION 


TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 

(For Dealers Only) 

EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





PARTS FOR SALE 





Oldsmobile 
Parts 


24-HOUR DELIVERY SERVICE 


WRITE — PHONE — WIRE 


for USED CARS 





Open all night, Monday night 
No Reservations 
WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 


OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 


THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) | 
Philadelphia 43, Pennsylvania 


MORRIS FREEDMAN, Mgr. 
Saratoga 7-2300 Sherwood 7-1700 
Herbert J. Cole 
Evergreen 2-0400 


WE NEED THE ROOM 


NO REASONABLE 
OFFER REFUSED 


MUST SELL 
100 


1950 Ford 2-Doors 
8 Cylinder 


Good solid bodies, A-1 mechanically 
Formerly used as police cars 


also 


100 


1948 Plymouth 4-Doors 


Good bodies, motors and clean 
interiors. 
Formerly used as taxi cabs 


DISNEY MOTOR SALES, INC. 
13607 St. Clair Ave. Cleveland, Ohio. 


FOR SALE 
TUCKER AUTOMOBILE 


One of later cars produced (serial 42); twin 
torque converter transmission; maroon metal- 
lic paint; whitewall tires. This car is in A-I 
running condition and appearance is perfect. 


Contact: HARRY ALDRIDGE MOTORS, 
133 Midland, Lexington, Ky. 


ATTENTION 
DEALERS 


One Owner Trade In's 


WE WHOLESALE 
OUR CARS 





R. F. 


HUTCHERSON, 
INC. 


Lincoln-Mercury Dealer 


35508 Michigan Avenue 
Wayne, Michigan 


WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-6332 





GENUINE LINCOLN- 
MERCURY PARTS 
$100,000 Stock 


Freight prepaid on orders over $100 net. 


Prompt delivery and Express service. 


ENSLEN & WELTER MOTORS, INC. 
5920 HOHMAN AVE. 
HAMMOND, INDIANA CALL SHEF. 8105 











BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Parts . . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 


Write—Phone—Wire 


FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 





PONTIAC. Hard-to-get body and fender 
parts for Pontiac and related GM cars. 
Immediate shipment anywhere, Call Tren- 


ton 4-5194, Stacy Trent Pontiac, 224-236 


W. Hanover, Trenton, N. J. 


TUCKER CARS and parts. Frame body | 


$300 motors, 
Schlipf 


and front and rear hoods. 
high frequency coils 5,000 R.P.M. 
Auto Sales, Metamora, III. 





"(TRUCKS FOR SALE 





ONE—1948 CHEVROLET C.O.E. 2 ton 158’’ 
wheelbase, 
duty wrecker, A _ real 
Chevrolet, North Canton, 








savings. 
Ohio 


AMBULANCE WANTED 





equipped with Holmes heavy- | 
Myers | 


| 
| 











SHOP EQUIPMENT WANTED 
2 ELECTRIC LIFTS, In reply state when 


purchased, make, guaranteed condition 
and price. Kline Chevrolet Sales Corp., 
Monticello Avenue at 13th St., Norfolk 
10, Va. 


SHOP EQUIPMENT FOR SALE 


COMPLETE EQUIPMENT for 100 car deal- 
ership. Our lease is expiring and we will 
sacrifice the equipment for service de- 
partment, parts department, office and 
showroom to first buyer of everything. 
Ward Products Co., 864 Franklin Ave., 
Salem, Ohio. Phone 3544. 

COMPLETE GARAGE equipment’ worth 
$12,000. Sell for $7,000 and include new 
car dealership. Cundey’s, 31 Exchange 
St., Binghamton, N. Y. 


5 USED, lighted parts merchandisers, rea- 
sonable. Practically new paper baler, cost 








$175, sell for $100. Write: Carl Emmons, 
Capitol City Pontiac Co., 235 S. Grand 
Ave., Lansing, Mich. 





ACCESSORIES WANTED 





We Pay 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 


ACT QUICKLY !! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y. C., N.Y. 
SAcramento 2-7600 





Every Tuesday—Phone 
Lenoir City (Tenn.) 9143 


Maney Motor Co. Auto Auction 
DEALERS ONLY 
Always a Buyer for Your Car 
Knoxville, Tenn Murfreesboro, Tenn. Huntsville, Ala. 


Every Thursday 
Phone 111 


11 A. M. 
Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 


BUSES FOR SALE 








BUSES FOR SALE BY CHEVROLET DEALER 

1951 Chev., 48-pass., Superior body (new). 

1951 Chev., 48-pass.. Carpenter body (new). 

1948 Chev., 48-pass., Superior body (used). 

1940 Mack, 54-pass., Superior body (used). 

Prices are right 

For additional information write, wire, phone 

N. Willis Garage Mercer, Penn. 
Phone 410 


6 CHEVROLET, 48 passenger buses in- 
cluding 1—1945, 2—1946, 1—1947, 
1—1948, 1—1950. All Chevrolet chassis 


with Blue Bird, Americoach and Carpen- 
ter bodies. All in excellent condition and 
fully equipped. Stagers Chevrolet Co., 528 
Main St., Portage, Pa. Phone 2211. 





BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
senger. National Bus Sales Co., Inc., 101 
Swen St., Philadelphia 4, Pa, BAring 


TRUCK EQUIPMENT WANTED 


WANTED. Extra heavy duty wrecker crane, 
W45 or W35 Holmes preferred. Advise 
price, model, age. Welborn Motor Co., 
Anderson, 8. C. 

MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing, John P. Hughes 
Motor Co., Inec., 800 Commerce S&St., 
Lynchburg, Virginia, 


AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 

Guide Cables and 

Brake Hook-up $54.45 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 

QUICK-TOW BAR 

Bumper-to-Bumper Unit... $i 7. 50 


WE STOCK PARTS 
Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES Co. 


Exclusive Factory Distributors 














AN 3-8888 Nite | MU 4-840! 
DE 2-0700 "@ ) DO 3.8373 
40 South Clinton St., Chicago 6, IIlinois 









Every Friday 
Phone 3188-J 





‘New Subscription Order 





WANTED. Used ambulance. Write Prairie 
Auto Sales, Inc,, Chetek, Wisc. 


Increase Truck Sales — By Featuring 


KNOX STAKE BODIES 


‘Built to Stand Hard Knocks’”’ 


Complete List of Sizes Available 
Satisfactory Delivery Guaranteed 


For Complete Details 
WRITE, PHONE OR WIRE 


KNOX METAL PRODUCTS, INC. 


THOMSON, 


GEORGIA 





Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached [_] or send bill [| 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 


Car Dealer [] 
Johber [] 


Insurance [] 


Truck Dealer [_] 
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CHEVROLET DIVISION OF GENERAL MOTORS, DETROIT 2, MICHIGAN 





